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Hugh Lewis Talks 
To This Paper 
Over Ocean Phone 


The Eastern Underwriter Calls Up 
And Interviews L. & L. & G. 
General Manager 


HIS MESSAGE TO AMERICA 


Extends Greetings, Praises Insur- 
ance Press, Pleads For Anglo- 
American Good Will 


Hugh Lewis, general manager of the 
Liverpool & London & Globe, and one 
of the leading international insurance 
figures, has the distinction of being the 
first insurance man to be interviewed 
by a newspaper over the New York-Lon- 
don telephone. 

The Eastern Underwriter called up 
Mr. Lewis on Thursday of last week and 
had a four-minute chat, during which he 
extended his best wishes to the Ameri- 
can insurance fraternity and to the in- 
surance press and commented as much 
as he could over the telephone in the 
limited time at his disposal on general 
conditions. A shorthand report of the 
conversation will be found on another 
page. 

Arranging Interview with Mr. Lewis 


As soon as the success of the cross 
ocean ‘phone became apparent The 
Eastern Underwriter decided to try it for 
interviewing purposes and Hugh Lewis 
was selected as an interesting and emi- 
nently suitable person to interview be- 
cause of the well-known high regard 
he has for Americans and also the fact 
that he is progressive and a leader. 

Mr. Lewis lives in Liverpool, the head 
office of the Liverpool & London & 
Globe. From Harold Warner, United 
States manager of the company, it was 
learned that Mr. Lewis usually attended 
at the London office on Thursdays. A 
cable was sent to Mr. Lewis by this pa- 
Per, asking if he would be in London 
on Thursday of last week, as The Eastern 
Underwriter wanted to talk to him by 
telephone. He cabled that he would be 
visiting London on Thursday and this 
Paper arranged to call him up at 10 
Oclock sharp on Thursday morning. 

When the telephone company was seen 
about preparing the way for the inter- 
view the traffic manager declared that 
NO extensive preliminaries were neces- 
Sary; that the ‘phone was now in such 
ood working order and so much an es- 
tablished fact that while notice of the 
Message could be filed the afternoon 
before the call it would be perfectly all 
tight to give the notice up to eighteen 
Minutes before the time of the call. 

Easy to Get London on the Wire 

“You can use any telephone in your 
Own office,” said the traffic manager. 
Just call long distance and ask for the 

ndon operator and give her the Lon- 
don telephone number just as if you were 
calling up Philadelphia, or any other 

Ong distance place. There may be a 

lay of an hour or so if the traffic is 

favy but not more than that; and you 


(Continued on page 21) 











PHOENIX 


Assurance Company, Ltd. 
of London | 
100 William Street, New York 


A corporation which has stood the test 
of time! 1435 years of successful business 
operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


Indemnity Company 
123 William Street, New York 














The Insurance Company of North America is the oldest 
American fire and marine insurance company. This fact 
alone gives it prestige in the eyes of the insuring public 
—signifies not oitly long experience but also strength and 
vision without which it could never have kept step with 
constantly changing and ever more exacting insurance 
needs. 





Founded 1792 


Insurance Company of 


North America 
Philadelphia _ 
and the 
Indemnity Insurance Company of North America 
Write practically every form of protection except life 
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Celebrate With Us 


Next June this Company will celebrate its Eightieth Anniversary 
with a great Convention in Philadelphia, to be attended by Field rep- 
|| __resentatives from all parts of the country. 


The PENN MuTuat has places for capable, hard-working men and 
women who are devoted to the highest ideals of life insurance. Con- 
tracts are satisfactory, and the conditions and atmosphere of a PENN 
MuTuaL agency relationship are of the kind that creates enthusiasm 
and assures permanency. 


The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 


Organized 1847 




















Travelers Will 
Raise Average 
Size | Of Policy 


Higher Commission on Larger Poli- 
cies; Lower Rates on Some Lines 
Are Announced 


COL. HOWARD’S STATEMENT 


Purchasing Price of Dollars Has 
Been Halved In Decade; To 
Drop Modified Life 


The average size of the Travelers In- 
surance Co.’s policies in 1925 was $4,800. 
Last year it was $5,600. Quite an in- 
crease, but not enough in the opinion of 
the company. The managers and gen- 
eral agents will be asked to impress as 
emphatically as they can on the agency 
forces that they must readjust their eco- 
nomic vision by studying the journey of 
the dollar from the pay envelope to the 
butcher shop as a starter and continue 


to pursue the journey all along the line 
by noting the decreased buying power of 
the dollar everywhere, not neglecting its 
weakened position as contrasted with for- 
mer values with the landlord and in the 
estate. 


Moral: Take out larger policies and be 
adequately protected. 








Howard Summarizes Changes 


In order to make the readjustment of 
the agency forces’ vision more certain 
the Travelers is increasing commissions 
on policies of the larger amounts, and 
is reducing rates on some middle and on 
all the older ages of certain classes of 
policies. 

Colonel James L. Howard, in New 
York on Tuesday to attend a meeting 
of Travelers general agents, was asked 
by The Eastern Underwriter if he would 


summarize the Travelers changes. He 
did so as follows: 
On policies of $10,000 or more the 


Travelers will pay a commission of 5% 
in excess of what is now paid. 

In Ordinary Life rates at age 41 and 
above are to be reduced. 

In Limited Payment Life the company 
will reduce rates at age 36 and above. 

The company is to issue an Optional 
Life age 85 policy. It will be written for 
amounts less than $5,000. The insured 
can take at 85 $1,000 in cash, if that is 
the face of the policy, or a paid-up pol- 
icy for $1,117. 

Why Average Size Policy Should Go Up 

In explaining the reason why the Trav- 
elers will make an extra effort to in- 
oe the size of policies Col. Howard 
said: 

“We are urging our field men to write 
larger average policies and there are at 
least three arguments in favor of this in- 
creased protection. They are the public, 
the agent and the company. One effec- 
tive way for the people to know that the 
purchasing power of the dollar has been 
cut almost in two in the past ten years 
is to hear that fact constantly driven 
home by life insurance agents who are 
certainly in a position to know, if any- 

(Continued on Page 14) 
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NOTEWORTHY FACTS 
Equitable Life Insurance Co. 
OF IOWA on 
Organized in 1867 i 
Note the splendid showing for the Fifty-eighth, Fifty-ninth and Six- natio 
tieth years: age 
The Years Ending Dec. 8lst— 1924 1925. 1926 
Admitted Assets _____-_--- $58,964,746.70 $67,665,724.77 $76,806,951.88 
Gain in Admitted Assets_._.. 7,260,480.78 - 8,700,978.07 9 141,227.11 
Approved Securities on De- 
posit with State of Iowa 51,798,723.338  58,069,555.12  66,889,843.37 
To Secure Reserve Liability 
on Policies and Install- 
ment Contracts ______-- 50,358,636.39  57,834,856.00  64,984,041.00 
Deposit Exceeds Legal Re- 
I ig i kee”. iedaaee 1,955,802.87 
Dividends Apportioned to 
Policyholders ___.___-- 2,476,065.00 2,800,706.00 3,238.858.00 
Surplus and Capital Stock. 3,972,693.77 4.779,278.06 — 5,109,708.57 
TOTAL SURPLUS, AS- 
SIGNED AND UNAS- 
SIGNED, AND CAPI- 
po thoi: 6,448,758.77 7,579,984.06 8,348,566.57 
Dividends Paid Living Pol- 
I Te iid icicle 2: ee ee 2,708,651.84 
Death Lames Tait Oi THR... oc nnscccunk . & wundweccus 1,806,014.31 
Dividends Paid to Policyholders in Last 10 Years___-___--- 14;1838,711.00 
Death Losses Paid in Last 10 Years _.. 2: _.2-.......---- 12.762,577.00 
Interest and Rents Earned on Mean Invested Assets during 1926_. 5.57% 
Actual to Expected Mortality Average for Last 10 Years_________- 41.2% 
Astaal to expected for WOR6. 52s. onc cain) cece cae dc 35.2% 
Insurance in Force December 31, 1926__________-_-------- $475,449,171.00 
New Ineurance Paid for in TS06................ ..... 2 nu 83,958,009.00 
Insurance Gained During Year 1926____________________- 51,205,223.00 
Insurance in Force to Amount Written Since Organization-_-_-__-___- 63.7% 


HOEY, ELLISON & WENDT, INC. 


General Agents 
EQUITABLE LIFE INSURANCE CO., OF IOWA 


99 WILLIAM STREET - JOHN 0833 
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International Ass’n. 
Of Actuaries To 
Meet in London 


Scheduled For June And Will Be 
First Conference Of The 
Kind Since 1900 
INTERRUPTED BY THE WAR 
One Subject Is How Life Contracts 


Are Affected By Currency 
Depreciation 











The Permanent Committee of Inter- 
national Congresses of Actuaries has ac- 
cepted an invitation from the Institute 
of Actuaries to hold an International 
Congress in London on June 27th to 30th 
next. 

“The Policy” of London says that pre- 
liminary arrangements are now being 
made, and it is hoped to secure the in- 
terest and support of a number of prom- 


inent personages in what it is felt will 
be an important gathering of mathemati- 
cal and financial experts from all parts 
of the world. 

“The responsibilities of actuaries in 
itheir particular sphere are enormous— 
in this country alone they are con- 
cerned with the technical management, 
and in many cases with the active ad- 
ministration of contracts of insurance 
totalling at least £2,000,000,000.” 

Last Conference ,in Amsterdam 


It says: “No International Congress 
has been held since the Amsterdam Con- 
ference in 1912, and the only previous 
occasion when an International Congress 
was held in London was as long ago as 
1898. It is particularly satisfactory that 
the first post-war Congress is to be held 
in London under the management of the 
nstitute of Actuaries—the parent insti- 
tution—and at a time when the president 
of the Institue is Sir Joseph Burn, 
K. G. E., the general manager of the 
Prudential of England, the largest life 
insurance company in Great Britain.” 
The Subjects for Discussion 


“The list of subjects for discussion has 
Deen issued, in which technical matters 
and those of general interest are in- 
luded in suitable proportions. Thus 
here are the ‘Risk Premium Method of 
Reinsurance’-—a severely technical sub- 
ject, and ‘Insurance of Under-Average 
Lives, which, although technical, is of 
wide-spread interest. ‘Currency Depre- 
lation as Affecting Life Assurance Con- 
tacts’ is intensely interesting to every 
Student of financial and economic prob- 
lems, and is particularly a question with 
hich Continental institutions have re- 
ently been concerned and are concerned 
at the present time. The full-list of sub- 
yects is given herewith: 

‘The papers on these subjects by lead- 
ng actuaries of all countries cannot fail 
to be both interesting and instructive to 
@ far wider circle than those to whom 

ey are immediately addressed,” says 

e Policy.” 
ist of Subjects to Be Considered by 
the Congress 
1 Recent Developments in Industrial 

Insurance, 

- Disability Benefits in Life Insurance 
ontracts, 

aroup Insurance. 

ocial Insurance and Problems Con- 
nected Therewith. 

his expression is used in its widest 
Sense and is intended to include not 
only National Schemes of insurance 
against sickness, old age, widowhood. 
etc, but also the insurance required 
2y Employers to cover liabilities to 
injured workpeople (Employers’ Lia- 
ility Insurance) and the Voluntary 
chemes of Employers and Employ- 


for providing su 





































C. W. FAIRCHILD HERE 





Former President of Mountain States 
Life and Commissioner of Colorado; 
May Re-enter Life Insurance 
C. W. Fairchild, former president of 
the Mountain States Life and prior. to 
that insurance commissioner of Colora- 
do, was in New York this week. For a 
year and a half he has been living in 

Jacksonville, Fla. 

Asked by The Eastern Underwriter if 
he contemplates re-entering the life in- 
surance business, he said that he does 
but did not care to make public his plans 
at the present time. 





$14,961,873 PAID VETERANS 


According to the U. S. Veterans’ Bu- 
reau, a total of $14,961,873 was paid out 
during the month of December for death 
and disability compensations to service 
veterans, while $14,484,869.85 represented 
insurance disbursements during the same 
month. About $12,488,264.01 constituted 
disbursements of disability compensation 
and $2,473,609.53 for’ death compensation. 
Military and naval insurance disburse- 
ments totaled $10,064,695.10 for Decem- 
ber and the U. S. Government life in- 
ie a paid during December $4,420,- 





W. W. (BILL) ROPER SPEAKS 

W. W. (Bill) Roper, Princeton foot- 
ball coach, former lawyer and politician 
and now Prudential (ordinary) branch 
manager, was the speaker at the open- 
ing meeting of Jack Berlet’s second ser- 
ies of 18 money-making sales talks at 
the Guardian Life Agency offices in 
Philadelphia on Tuesday afternoon, Jan- 
uary 25th. 








5. Insurance of Under-average Lives. 

6. “Risk Premium” Method of Re-in- 
surance. ie ; 

7. Currency Depreciation as Affecting 
Life Assurance Contracts. 


New Crofts Book 
On Living Trusts 


LIFE INSURANCE IS COVERED 





Gilbert T. Stephenson Author; His Ad- 
vice About Helping to Conserve 
Estates 





Gilbert T. Stephenson has written an 
illuminating book on “Living Trusts, In- 
cluding Life Insurance Trusts,” which is 
published by F. S. Crofts & Co., New 
York. The book is meant quite as much 
for laymen as for professional men. An 
entire chapter is devoted to purposes 
served by life insurance trusts. 

The book summarizes the purposes 
served by insurance trusts as helping to 
build up, conserve or administer estates, 
and gives the following advice as to 
those who should put their insurance in 
trust: 

“1. If he would avoid lapses, either on 
account of lack of funds at a particular 
time or oversight of premium notices, 
and is in a position to create a funded 
trust; ; 

“2. If he would protect his estate 
from shrinkage at his death by providing 
a trust fund to pay taxes, debts, and ad- 
ministration charges; : f 

“3. If he would have his entire es- 
tate—insurance and other assets as well 
—administered as a unit; ; 

“4. If to meet the probable or possible 
needs of his beneficiaries discretionary 
powers will have to be exercised; or 

“5. If the insurance was taken out for 
a specific purpose requiring the exercise 
of discretion.” 

Legal Aspects 

In discussing the rights of insurance 

in a chapter under the title of “Legal 


Aspects of Insurance Trusts,” the book 
says: 








Connecticut General News 
Hartford, Conn. 





Claimed $200, Received $600 


An OA accident policyholder who had 
been struck by an automobile elaimed $200 
in benefits, but received $600. 


He had forgotten that OA, which covers 
all accidents, pays three times as much for 
street accidents as for other accidents. 
Benefits triple for travel accidents, too. 


Needless to say, the agent who sells OA 
is in a strong position with his client after 
such a payment. For outline of OA, address 
the Connecticut General Life Insurance 
Company, Hartford, Conn. 











_ “A final legal question that may arise 
in connection with life insurance trusts 
is as to the rights of the insured, after 
the trust is created. This was answered 
in part when we considered assignments 
and changes of beneficiaries. 

“If the insured creates an irrevocable 
trust and assigns the policy—having had 
the beneficiary join in the assignment to 
relinquish his vested interest, if -any— 
then the insured cannot revest the pol- 
icy in himself or vest it in any other 
named beneficiary. 

“If the insured creates an irrevocable 
trust and under a policy that gives him 
complete right to change the beneficiary, 
later exercises that right and changes the 
beneficiary to some one other than the 
trustee, then the insured may revest the 
rights under the policy in himself or 
some other named beneficiary, even 
though, in withdrawing the policy from 
the trust, he may conceivably lay him- 
self liable to the trustee and to the bene- 
ficiaries under the trust for damages for 
violating the terms of the trust agree- 
ment. 

“If the insured creates a revocable 
trust, he may under the terms of the 
agreement demand and secure a reas- 
signment of the policy so as to take it 
fiom under the terms of the trust. 

“Likewise, if he has made the trustee 
the named beneficiary, he may require- 
the trustee under a revocable trust agree- 
ment to consent to a change of bene- 
ficiary to some one other than the 
trustee. 

“One should not make a complete as- 
signment of his policy under an irre- 
vocable trust agreement unless and until 
he is ready to part with his policy once 
and for all, to have the proceeds, when 
collected at his death, administered ac- 
cording to the terms of a trust agree- 
ment with which he is entirely satisfied. 
While an irrevocable life insurance trust 
of policies taken by assignment may be 
and often is the kind of insurance trust 
that the creator desires and needs, never- 
theless neither should the insured nor 
the trustee enter this relation hastily 
nor unadvisedly. 

One Thing To Be Guarded Against 

“But this one thing should be guarded 
against: Do not assign the policy by the 
terms of the trust agreement when the 
intention is only to make the trustee 
the named beneficiary. Making the 
trustee assignee in the trust agreement 
and beneficiary in the policy will cause 
trouble. Yet this has been a very com- 
mon occurrence. 

“While we have made no attempt even 
to mention, much less discuss all the 
legal aspects of life insurance trusts, so 
much of the law of which is still to be 
written, we have tried to place some legal 
markers along the way of those who 
are interested in creating this kind of 
trust.” 





L. A. WANNINGER ACTUARY 





Federal Union Life Also Elects O. L. 
Gessley Assistant Secretary; Company 
Increases Insurance by $3,000,000 
Orrin L. Gessley was elected as As- 
sistant Secretary of the Federal Union 
Life at the twelfth annual meeting held 
January 17, at the home office in Cincin- 
nati. At the same time Lester A. Wan- 

ninger was named as Actuary. 

President Frank M. Peters is quoted 
by the Cincinnati “Enquirer” as stating 
that 1926 had been one of the most suc- 
cessful of the short eleven years the 
company has been underwriting business. 
President Peters continued saying that 
figures compiled by one of the leading 
insurance journals showing that of all 
the old line, legal reserve companies in 
the United States, exclusive of those in 
operation less than five years, only six 
have shown advances comparable with 
that of the Federal Union. 

The financial report shows a gain of 
nearly three million dollars in insurance 
in force in 1926. A total of $25,242,873 of 
policies was in force for the past year 
against $22,874,387 for 1925. The annual 
income is now placed at $938,825.53, and 
the admitted assets are $2,618,054.53. 
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New England Mutual Life 


Insurance Company 


Incorporated 1835 


DANIEL F. APPEL, President 
FRANK T. PARTRIDGE, Secretary 


87 Milk Street, Boston, Massachusetts 


Began Business 1843 


GEORGE W. SMITH, Vice-President 


Abstract from the Eighty-third Annual Report 
For the Year ending December 31, 1926 


Gross Assets _ - 


Total Liabilities Z 


Surplus, Mass. Standard 


Premiums Received 


Total Income _ -_ 


Payments to Policyholders 


New Insurance, 1926 


Insurance in Force - 


$184,438,201.63 


Increase, 


171,929,634.84 


Increase, 


12,508,566.79 


Increase, 





29,764,992.65 


Increase, 


39,517,871.83 


Increase, 


17,954,498.61 


Increase, 





127,801,463.00 


Increase, 


938,220,116.00 


Increase, 





ALLEN & SCHMIDT, General Agents, 217 Broadway, New York City 
LATHROP E. BALDWIN, Manager, 5 Maiden Lane, New York City 
ISADORE FREID, General Agent, 1440 Broadway, New York City , 
STUART D. WARNER, General Agent, 25 West 43rd Street, New York City 

RAYMOND L. KORNDORFER, General Agent, 2804 Third Avenue, Bronx, New York City 
THOMAS E. HARTMANN, General Agent, Kinney Building, Newark, N. J. 


$16,315,707.81 


14,901,789.67 


1,413,918.14 


2,158,612.95 
3,121,452.23 


1,079,560.17 


‘10,154,388.00 


80,790,300.00 
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600 Hear Insurance 
Trust Explanations 


INTEREST 


WIDE IN SUBJECT 





Vice-President Calloway of Guaranty 
Trust and Secretary Mershon, Trust 
Division, American Bankers, Talk 





That New York insurance agents and 
managers are decidedly interested in the 
subject of co-operation between trust 
companies and life insurance companies 
was clearly demonstrated in New York 
City on Thursday night of last week 
when six hundred men gathered on the 
eleventh floor of the building at 100 Wil- 
liam Street and listened to Merrill P. 
Calloway, vice-president of the Guaranty 
Trust Co.; Ernest Colgrove, assistant 
trust officer of that company, and L. A. 
Mershon, secretary of the trust company 
division of the American Bankers’. As- 
sociation, tell about insurance trusts 

This was the first of a_ series of lec- 
tures given by Hart & Eubank in co- 
operation with the life insurance and 
trust companies. February 3 Edward A. 
Woods will speak. 

Philadelphia General Agent Brings 

Ten Agents 


Among the general agents seen at the 
meeting were Ross Harper of the Aetna 
Life in Philadelphia, a $20,000,000 agency, 
who brought ten of his men with him; 
E. W. Allen, of the New England Mu- 
tual; Graham C. Wells, of the Provi- 
dent Mutual; Julius S. Myrick, of the 
Mutual Life, and Harry Gardiner, 
of the John Hancock. 

Following the meeting, which was list- 
ened to with close attention, questions 
were asked by Mr. Priddy and others. 

It developed at the meeting that the 
trust companies of New York have not 
given as much attention to the insurance 
trust proposition as have trust companies 
in some other sections of the country. 
The attention of the Guaranty Trust to 
the insurance trust proposition ~was_di- 
rected after the receipt of a letter a few 
years ago from a Cincinnati life agent 
who wrote asking if the Guaranty could 
work out an arrangement for a client 
who had large means by which he could 
add to the considerable amount of insur- 
ance he then had an additional amount; 
put in securities to protect the pre- 
miums; and carry out certain plans he 
had in mind for his family. The idea 
was presented to Vice-president Callo- 
way who called in the company’s coun- 
sel, talked with insurance men, and the 
result was the working out of a feasible 
plan, 

Trust Idea Grows in Other Cities 
_ That was the start of insurance trust 
in this city at any rate. Seeing great 
Possibilities in the development of the 
trust business along these lines, the 
Guaranty Trust pushed the idea by ad- 
Vertisements in the papers and by dis- 
tributing pamphlets setting forth the 
plan. Some life companies opposed it as 
an encroachment on their own reserves; 
others welcomed it. In the meantime 
the movement started to make great 
headway in Detroit, Cleveland and Chi- 
ago, 

Mr. Calloway said in part: 

Instances Where Trusts Are Needed 

“I might call your attention to some 
of the instances that, in our own expe- 
tence, have demonstrated the need of in- 
surance trusts. 

. . . © 

here is the man with insurance in 
Many companies, and perhaps with many 
things planned that he desired to accom- 
Plish, He may have other property as 
Well, and economy and simplicity of ad- 
ministration would suggest the appoint- 
oof a trust company to handle all 
o this property together. 

There is the man with a large earned 
fo Particularly the professional man, 
neduently with a family reared in lux- 

Ty and inexperienced in business, and 
who may have for that very reason par- 

T problems in his family to be taken 


care of. A man of that type particularly 
needs heavy life insurance, the proceeds 
of which should be placed in trust to 
take care of not only the actual neces- 
sities of his family, but to protect the 
members of his family from the results 
of their own folly or extravagance. A 
man belonging to that class should by all 
means establish, if possible, a funded 
trust into which he may from time to 
time place securities sufficient to carry 
the premiums. 
The Man Or Woman of Large Means 
“Another class is the man or woman 
of large means. Usually they make care- 
ful arrangements by wills and trusts for 
the disposition of their property, but 
often the necessity for a large amount 
of cash arises to take care of inherit- 
ance taxes or immediate needs of the 
family, or for security accounts and loans. 
It often happens that rich people have 
but a small amount of cash in bank at 
any one time, and to prevent a sacrifice 
of securities, life insurance should be 
carried to take care of the immediate 
necessities of the estate. The simplest 
way to handle it is to have insurance 
policies included along with the trusts to 
take care of the immediate needs of the 
estate. jt 
“You will frequently run across, as do 
the trust companies, men who have seri- 
ous problems as to the care and main- 
tenance of the aged or infirm, or the 
protection of a daughter, or the educa- 
tion of children, or other matters of seri- 
ous moment, about which the thoughtful 
man desires to take no chances. If 
there is sufficient property to be left un- 
der the will to take care of all of these 
necessities, well and good. But so fre- 
quently there is not sufficient property 
when divided, and particularly if unpro- 
tected, to take care of these matters, and 
that is where an insurance trust is of 
great benefit, enabling a man to create 
an estate in trust through the simple 
machinery of life insurance.” 





DOUBLE INDEMNITY ISSUED 


Interest attaches to a first year double 
indemnity claim which was settled re- 
cently in Pittsburgh. It concerns a pol- 
icy which was issued by the Equitable 
Life Assurance Society on a forty-two 
year old engineer living in Ben Avon, 
for $10,000 ordinary life. On December 
12, elss than a month later, while work- 
ing on his car the insured was killed by 
carbon-monoxide gas. Two days after 
proofs were sent to the home office and 
a check was thereupon sent to the widow. 
An additional $10,000 was under consid- 
eration at the time of death but was 
not in force. 





APPOINTED ALDERMAN 
Howard H. King, superintendent of the 
Dover, N. J., district of The Prudential, 
has been appointed to the Board of Al- 
dermen by Mayor Thomas C. Bassett to 
fill the vacancy of R. E. Dunham, who 
has moved to Philadelphia. 


Say They Are Not After 
Other Managers’ Agents 


POSITION OF HART & EUBANK 





Some Interesting Literature Distributed 
at Trust Company Meeting Held 
In Aetna Life Building 


The fact that Hart & Eubank had cir- 
cularized agents and brokers throughout 
Greater New York inviting them to at- 
tend a series of lectures in their build- 
ing on the subject of insurance trusts 
caused quite a lot of comment in -the 
life insurance fraternity. In order to 
forestall any idea that they were trying 
to influence producers to go with their 
office or to make the lectures anything 
but an educational proposition every at- 
tendant at the initial lecture was present- 
ed with the following card: 





I. If you are a full time agent or an- 
other company, do a good turn by your 
general agent or manager, by handing 
him this card filled out with the name of 
aman or men whom you would like to 
see brought into the life insurance busi- 
ness. It is his biggest problem, and you 
can help him solve it. Your general 
agent or manager will appreciate it more 
than you imagine if you will put him 
next to a good man for his organization, 
whom he can train for a life insurance 
career. Think, too, what it may mean 
to the man you recommend! One of the 
great joys of life is to know we have 
helped some of our friends, and if the 
mian you put your general agent or man- 
ager next to, succeeds, it will always be 
a source of satisfaction to you to know 
that you were the one who helped him 
to find this success? 

II. If you are an independent broker 
we would appreciate it if you would 
hand in this card to us—provided it does 
not interfere with your allegiance to 
some other company—and any new man 
or men you recommend to us, will be 
gotten in touch with immediately by a 
member of our firm. 

Help the general agents and managers 
of New York to bring high grade men 
into our business, who will help us all 
to elevate our vocation to the level of a 


profession. 
HART & EUBANK, 
General Agents. 


Recommendation Card 

I recommend the fololwing as a possi- 
ble prospect for becoming a life insur- 
ance agent; or underwriter, or at least 
as a man I would like to see in the life 
insurance business: 

RMON Soda adcd ales cals adds clakescisicas 
Full Address 
Occupation 

may 
You may not mention that I recom- 
mended him. 


eee ee ee ee 


eee eee ee ee ee ee ee 





Springfield, Massachusetts 





A FIRM FOUNDATION 


With more than three-quarters of a century of success and 
achievement back of it, the Massachusetts Mutual is in a posi- 
tion to progress along lines that have been thoroughly tested. 

This position is made more desirable because of the main- 
tenance of principles and practices of high character which have 
molded the three great divisions of the Company+-Home Office, 
Field Force, and Policyholders—into an organization whose 
reputation for stability and fair dealing is universal. 


Joseph C. Behan, Superintendent of Agencies. 
Massachusetts Mutual Life Insurance Company 


Organized 1851 








EYES 


that see not 


EARS 


that hear not 








Once upon a time 
there was a man 
who did 

nothing but 

try to 

Sell 

Life Insurance 
by the 

Gate Crashing 
method 
otherwise known 
as 

Cold Canvass. 


He 

Eked out 

his bread and 
butter and 
an Occasional 
piece of 

Pie 

and Finally 
at three score 
years and 

ten 

Died 

without 

ever having 
heard 


of— 


Organized 


Service 


The Keane-Patterson Agency 
Massachusetts Mutual 
Life Insurance Company 


225 West 34th St., New York City 
Chickering 2383-7 
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IOS Coco se aces e cues se eenanaseeesnns 
Te Tyr 
Why Course Was Put On 
A greeting in fac simile telegraph form 
reading as follows was also distributed: 

“We are delighted to have you as our 
guest at this series of lectures. We have 
tried to obtain the greatest authorities 
in the United States on the subject of 
life insurance and trust co-operation, and 
have drawn from Boston, Cincinnati, In- 
dianapolis, Pittsburgh, Detroit and New 
York for our lecturers. We have se- 
cured stars of the first magnitude from 
among trust company officials, general 

agents, heads of life insurance sales serv- 

ice bureaus, and soliciting agents. We 
sincerely hope you will be helped by this 
course—that it will serve to open up to 
you a new field of opportunity for in- 
creased production of life insurance. 

“Now this question may arise: Why 
are Hart & Eubank going to the expense 
and trouble of putting on this course? 
Are they trying to lure agents away from 
their own companies ? We wish to an- 
swer that question once and for all time: 
Our firm does not steal men from other 
agencies. We feel that if we can, 
through this course, help you write more 
life insurance, you will naturally think of 
us when you have surplus business that 
is ethical and proper for you to place in 
an outside company. If you are an in- 
dependent broker, we believe you will re- 
member us in the distribution of your 
lines; you are invited to attend these 
lectures, however, without the slightest 
obligation of any kind whatsoever. Above 
all else, it is our desire to contribute 
this course to the cause of life under- 
writing, and if you are benefited through 
attending it we shall feel that we have 
been generously repaid for our trouble 
and expense. We welcome you to these 
lectures—it is a pleasure to have you 
with us.” 





NORTHWESTERN NAT’L GAiNS 





Figures For 1926 Show Substantial In- 
crease Over 1925 With Decrease In 
Aggregate Operating, Expenses 
The figures for 1926 just issued by the 
Northwestern National Life show a gain 
of $22,000,000 of insurance in force on 
a paid-for basis during the year, which 
is $5,000,000 more oon was gained in 
1925, and is twice as much as the in- 
crease in new paid for insurance. The 
new paid for business for the year was 
over $44,500,000, a gain of $2,500,000 over 
the previous year. Admitted assets in- 
creased $3,000,000. The company now 
has $234,000,000 of insurance in force 
with assets of $24,876,465. These gains 
were accompanied by a substantial de- 
crease in aggregate operating expenses. 
At the outset of 1926 President Arnold 
set in motion a vigorous campaign to 
eliminate waste from first year lapses, 
and indicated that he regarded the con- 
servation of old business. as equal in 
importance to new production. A plan 
of directing the efforts of the agency 
force toward conservation was carefully 
worked out, which has produced satis- 

factory results. 

President Arnold has also announced 
the continuation of the company’s policy 
to adopt no program of expansion out- 
side the existing general agencies, it 
being planned to make no new connec- 
tions except when a desirable agency ap- 
proaches the company voluntarily. 





The Detroit Life in 1926 paid for new 
business in the sum of $17,566,548, an in- 
crease of $1,631,832 over 1925. Assets of 
the company have increased 319%. 


Annual Report Of 
President Loomis 


CONNECTICUT MUTUAL’S YEAR 





President Discusses Instalment Buying 
Tendencies; Assets of Company, Policy 
Loans and Mortality Reviewed 





The Connecticut Mutual, eighty years 
old, which wound up the year with $141,- 
414,890 admitted assets, and $673,851,781 
insurance in force (a gain of $65,081,500 
over the preceding year), paid for $105,- 
811,626 in 1926. The new insurance was 
on 22,500 individuals. 

President James Lee Loomis in his an- 
nual report, discussed many interesting 
questions, including the present wave of 
instalment buying. He said in part: 

“Many observers consider that the 
prosperity of the past few years is, due 
in a measure to the extensive practice 
of instalment buying. This method of 
purchase presents a new need for, and a 
new challenge to, life insurance, both as 
an encouragement to thrift and as a 
means of protecting property secured 
upon conditional title. Instalment buy- 
ing, wisely guarded and protected by 
savings deposits and life insurance, is 
undoubtedly of great benefit to a large 
portion of the public. Conducted and 
practiced without some restraint, and 
without a balancing degree of thrift and 
protection, it may prove a disturbing 
factor. Safeguards, however, may be 
noted in the new life insurance issued in 
1926, the large increase in deposits in 
savings banks, and the rapid progress of 
the building and loan associations. Here 
is tangible evidence that thrift and se- 
curity is neither a lost art nor a dis- 
carded virtue. 


“With full regard for the spending 
tendency of the present generation, there 
is no more universal desire abroad in our 
land today than that worthy desire to 
accumulate and conserve some estate for 
one’s own enjoyment and for the protec- 
tion of one’s deepndents. There are 
other ways of accomplishing this desire, 
but life insurance is the surest way. With 
policies adapted to individual needs, think 
the statement through. Take account of 
all the chances, all the losses, all ex; 
cuses. See how well it stands the test.” 

Assets and Investments 

Talking of the assets and investments, 
President Loomis said: 

“The admitted assets of the company 
as of December 31 stood at $141,414,- 
890.59 having increased during the year 
by $10,196,295.82. These assets, invested 
as further appears in this report, stand 
against net policy reserves (computed on 
a more conservative basis than that re- 
quired by any State) of $114,512,100, and 
other liabilities of $11,777,814.44, leaving 
surplus reserves $15,124,976.15, which is 
an increase over the preceding year of 
$966,673.09. Such surplus reserves are 
distributed as follows: 

“Dividends to be apportioned to policy 
holders in 1927, $4,750,000. Market fluc- 
tuation and Investment Contingency Re- 
serve, $3,057,610.50. Unassigned Funds, 
$7,317,365.65. 

“The increased dividend scale adopted 
a year ago is continued in effect for 
1927. Interest at the rate of 4.8%, al- 
lowed on dividends left on deposit with 
the company to accumulate, and on the 
proceds of policies payable under income 
and installment settlements, is also con- 
tinued. 

“The following groups indicate the 
manner of investment of the company’s 


assets, and the percentage of each group 
to the total ledger assets: 
Per Cent 


Obligations of the United 


Mortgage loans $40,848,836.70 


States Government ... 7.38 9,709,192.00 
Other Government, State, 

Province and Municipal 

pe er ee ee 61 6,069,424.00 
Railroad Bonds, including 

equipment —e- 

and terminal bonds....16.49 21,698.057.00 
Public Utility Bonds....18.03 23,715,508.00 
Miscellaneous Bonds ... 1.34 1,758,900.00 
Bank, Guaranted Railroad 

and other stocks...... 4.62 6,070,733.05 
ge OS ere a 13.64 17 937,624.30 
Home Office Real Estate 1.52 2,000,000.00 
Other Real Estate and 

balance under Land 

Contracts ........6.. 87 490,598.99 
Cash in Bank, on interest .89 1,172,094.89 
Miscellaneous Items .... .06 73,264.76 


“The Mortgage Loans of the company 
aggregate $40,848,836.70, showing an in- 
crease during the year of $2,704,279.34. 
The average amount of the 7,488 loans 
making this total is $5,455.24. 

“These mortgages are almost entirely 
on farm properties in territory where the 
company has always enjoyed a very. sat- 
isfactory experience. Having constantly 
required security of high quality and 
proven value with a wide margin of pro- 
tection, the company has been obliged to 
make but very few foreclosures. Fore- 
closed real estate is about one per cent. 


next birth: 
INDUSTRIAI 


are up-to-date in every respe: 


DISABILITY CLAUSES 
are guaranteed by State Endorsement. 


BASIL S. WALSH, President 
JOSEPH L. DURKIN, Secret 


INDEPENDENCE SQUARE 








— 


CANADA LIFE 


Brokers and others having surplus 
business to place are reminded that 
Canada’s First Life Insurance Com- 
pany is now licensed to do business 
in New York State. A personal 
call will be appreciated. 


HERBERT W. JONES 


Manager, New York City 
110 WILLIAM ST. 
BEEKMAN 5050 











HOME LIFE INSURANCE COMPANY: OF AMERICA 


INCORPORATED 1699 


PROTECTS THE ENTIRE FAMILY 
This Company issues all modern forms of policy contracts from BIRTH to 60 years 


“POLICIES are <4 FULL IMMEDIATE BENEFIT from date of issue and 


ORDINARY POLICIES bones arg valuable SPECIAL DISABILITY and TOTAL AND 
PERMANENT and DOUBLE INDEMNITY FEATURES, and 


A HOME LIFE ag BRINGS 
PEACE OF MIND TO THE 
MAN WHO LOVES — FAMILY 


JO 
DR. E. BRYAN KYLE, Medical Director 








of the mortgage loans held. No loss is 
anticipated on the disposition of such 
real estate. 


(Continued on page 46) 








J. CUNNINGHAM, Vice-President 
HN J GALLAGHER, Treasurer 


PHILADELPHIA, PA. 























ASSISTANT ACTUARY 


Well established and progressive southern company 
has vacancy in this position. Applicants will kindly 
state fully, age, qualifications and experience. Appli- 
cant must be either a Fellow or an Associate of a 
recognized actuarial body. 


Box 1051 
THE EASTERN UNDERWRITER 
86 Fulton Street, New York, N. Y. 


Apply: 














full commissions and renewals. 


five million in force. 








SUPERVISOR WANTED 


One of the oldest General Agencies in Connecticut is looking for a young 
man who will appreciate a real opportunity. The work will be a com- 
bination of supervising and personal selling. Remuneration Salary plus 
Headquarters Hartford. Territory, State 
of Connecticut and personal business in New York. Agency has twenty- 
Write for further information—Give age—Previous 
insurance record and send a snap shot photograph if convenient. 


Box 1055 
THE EASTERN UNDERWRITER 
86 Fulton Street 
New York City, New York 








——— 
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GUARDIAN 


LIFE 





Established 1860 Under the Laws of the State of New York 





Tel. RECtor 7501 





MANAGERS 


INSURANCE CO. “wae 
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HOME OFFICE, 50 UNION SQUARE, NEW YORK CITY 
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unmarried 
are good life 


Young 


Don’t Overlook men 


Young prospects, says a 
Unmarried Men writer in ‘“Protec- 
tion,” the weekly 

publication of the Travelers. They can 


be sold on at least two arguments: (1) 
That in case of his early death, life in- 
surance enables him to repay to a cer- 
tain extent the sacrifices made for him 
by his parents; (2) that eventually he 
will probably marry, and need life insur- 
ance protection for his own family. He 
will save money by getting this insur- 
anec at as early an age as possible. 


* * * 


Here is some old 
advice which is as 
good today as ever: 
One of the most ef- 
fective ways of pre- 
venting lapses is to make at least yearly 
calls on your policyholders, endeavoring 
to sell them more insurance. Whether 
you secure another application or not, 
you will at least re-sell them on the poli- 
cies they already hold, says the Travel- 
ers, 


Guard Renewals 


7 
Yearly Calls 





“GOOD STORY,” SAYS M. L. LANE 
New York, Jan. 24, 1927. 


Editor The Eastern Underwriter: If, 
as you say in this week’s issue, there has 
been criticism of the story of the 63 
year old man who related how he was 
approached, interviewed and sold,—then 
all I can say is, what is news? 

This story was of great interest to me 
because I am and have always been in- 
terested in the attitude of the purchaser 
of life insurance. Then, too, I feel that 
very few articles by life insurance men 
give a true picture of the selling situa- 
tion at the time of sale. Not that they 
intentionally give a wrong impression to 
the reader, but because it is most dif- 
ficult, almost impossible, for the sales- 
man to narrate the details concerning 
the sale some time after it was made, 
without omitting some facts which had 
a direct bearing upon the result. 

Therefore, as far as I am concerned, 
trot out some more stories along simi- 
lar lines, because they are most inter- 
esting. Not because I agree absolutely 
with the method used, but because the 
story has a decided news value to me. 


MERVIN L. LANE. 





INSURABLE INTEREST 


Insurable interest is not necessarily 
confined to actual ownership, says an 

glish writer, as will be seen from the 
ollowing : 

1. Mortgagor or owner. 
i oe (up to the amount of his 
jen), 


3. Lessor, lessee and tenant for life. 
4. Trustee, executor or administrator. 
5. Where by law or custom one is re- 
Sponsible for the safe custody of goods, 
&g.. common carrier, innkeeper, pawn- 
broker, wharfinger, etc. 

. Where responsibility is assumed, 
&g., commission agent or dealer. The 
assumed interest, however, is defined by 
adding the following words “for which 
€ Is responsible” after “held by him in 
trust or on commission.” 


a =—— 
Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 


BUSINESS 
‘CERTERS 
\ 


-—- 





Find out what your 


Ascertaining calls are worth and 
What Calls then you will not be 
Are Worth afraid because you 


will know just how 
many calls you must make every week to 
collect the amount needed for your ex- 
penses, says V. W. Kenney, in the “Life 
Aetna-Izer. 

Here is a sure-fire, fool-proof yard- 
stick. Select 200 names, send pre-ap- 
proach material, sandwich in the pros- 
pects whom you thing you can close. 
See how quickly you can make the 200 
calls. Don’t lose time waiting to see a 
prospect unless you have a definite ap- 
peintment and a definite idea that you 
can close. Do your best on every call. 
Get the value of vour time in calls—then 
make another 200 calls trying to cut 
down time and increase value. 

You will find it the most fascinating 


game you have ever played and it’s a 
sure cure for the blues. 





KARSCH AGENCY WINS TROPHY 





Equitable Society Officers Award Silver 
Cup To Manager For Winning 
Loyalty Day Contest 


At a banquet tendered Monday eve- 
ning, January 10, at the Hotel Pennsyl- 
vania by the Metropolitan board of man- 
agers of the Equitable Life Assurance 
Society to the officials of the Company, 
who were represented by Frank H. 
Davis, vice-president, William J. Gra- 
ham, vice-president and William G. Fit- 
ting, superintendent of agencies, a silver 
trophy was presented to Agency Mana- 
ger Samuel Karsch in recognition of his 
agency showing the best average results 
per man in a competitive campaign con- 
ducted among the New York City agen- 
cies on Loyalty Day during the month 
of December. 205 applications were 
written with a remarkable total of 
$689,000 business. 

This record is unusual when the con- 
ditions under which this campaign was 
conducted are considered. Although all 
the agency organizations throughout the 
entire country knew that they would be 
called upon during a given day in De- 
cember to show their loyalty to the So- 
ciety, they were not informed until 
twenty-four hours prior to the actual 
date. In a-previous contest conducted 
in April, 1926, in honor of the president 
of the Equitable Life Assurance Society, 
Judge William A. Day, a similar trophy 
was awarded the Karsch -Agency. 

The home office officials present ex- 
tended their congratulations to Mr. 
Karsch upon the wonderful spirit exist- 
ing among his agency force; also upon 
the splendid showing his agency has 
shown since its inception, one and a half 
years ago. } 

The agency’s. allotment of seven mil- 
lion dollars for 1926 was exceeded by a 
comfortable margin. Their aim during 
1927 is one million dollars per month. 





E. G. MERCER PROMOTED 


Earl G. Mercer, who has been cashier 
of the Royal Union Life’s branch office 
at Kansas City for a number of years, 
has been appointed cashier of the com- 
pany’s home office at Des Moines. The 
appointment became effective January 1. 








Low Net Cost Annual Dividend 
Low Rate Non-Participating 
High Return Special Forms 
Group 

Salary Savings 

Mortgage Redemption 


CAN YOU 


Edmund P. Melson, President 








| WITH THESE TOOLS— 


Handle a General Agency—write a living amount of personal— 
develop and train some good men—organize a territory? 


If so, we are ready for you. Write 
Agency Department 


CONTINENTAL LIFE INSURANCE CO. 
ST. LOUIS 


5% Dividend Accumulation and 5% 
on Trust Funds 

Double Indemnity 

Total Disability 

Dismemberment and Surgical 
Operation 


J. DeWitt Mills, Secretary 

















A LETTER FROM H.L. ROSENFELD 
New York City, Jan. 23, 1927. 

Editor The Eastern Underwriter: With 
reference to your article in.your issue 
of January 21, 1927, under the heading, 
“Superintendent Beha Hears Debate on 
Policy Changes,” may I be permitted to 
say that I have no criticism upon Life 
Insurance Trusts as advocated by trust 
companies. So long as life insurance 
policies are placed in trust without 
change of plan, or, better still, so long 
as additional new life insurance is taken 
out for purposes of establishing life in- 
surance trusts without disturbing exist- 
ing policies, I can see nothing to criti- 
cize—on the contrary, there is much to 
commend. 

I have myself advocated in several in- 
stances the establishment of Life Insur- 
ance Trusts to be administered by trust 
companies. What I desire to emphasize 
is that my only criticism is the practice 
of changing policies in connection with 
the establishment of these trusts. 

As there has been some misunder- 
standing as to my position with refer- 
ence to this matter, and in justice to 
myself and the trust companies with 
which I cooperate along these lines, may 
I ask you to kindly give space to this 
elucidation ? 

HENRY L. ROSENFELD. 


W. B. MAHAFFA A LEADER 

W. B. Mahaffa of Rockwell City, Ia., 
led the Bankers Life of Iowa writers this 
year with $1,146,750 paid for in that com- 
pany. J. Janciar of Pittsburgh paid for 
more than a million as did F. J. Thor- 
berg and T. H. Tomlinson, who repre- 
sent the company in Wisconsin. 


TEN MEN 














We have ten new 
territories for ten 
good men under 
real general agents’ 
contracts. 


Address 
The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 





























You .Who Seek Opportunity 


“Opportunity exists always for those who seek 
success and satisfaction in life insurance field work. 


During 84 years the first American legal reserve 
mutual life insurance company has been served and 
built to greatness by men who found both success and 


satisfaction in so doing. 








This company writes all standard forms of insur- 
ance and annuities on both men and women. Age 


limits 10 to 70. 


Those who contemplate life insurance 
field work are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street 


New York, N. Y. 
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BROADCAST NO. 45 











IMPORTANT ANNOUNCEMENT 


HART & EUBANK BUSINESS BUILDING PLAN NO. I. 


1—Hart & Eubank announce that we have made arrangements with Orville Thorp 
to procure for distribution among our /Etna agents and brokers, a limited 
number of copies of his “Money Value of Life” charts. 


2—Mrr. Thorp, a former president of the National Association of Life Underwriters, 
conducts one of the larger agencies in America, and he got up his “Money 
Value of Life” table for use of his agents in soliciting business. 


3—The Thorp “Money Value of Life” table is quite simple, but it has proved to 
be one of the most effective business getting aids ever devised. 


4-—We will gladly furnish any interested AEtna agent or broker with one of these 
charts, as long as they last, with our compliments. 


5—Those desiring a Thorp “Money Value of Life’ Chart should phone our office. 


HART & EUBANK, General Agents 


AETNA LIFE INSURANCE COMPANY 


100 WILLIAM STREET 
NEW YORK 


“IT PAYS TO HAVE AN ACCOUNT IN THE 42TNA” 
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H. H. Beidler’s Death 
Was a Distinct Shock 


HEADED NEWARK ASSOCIATION 





Associate General Agent, Provident Mu- 
tual in Newark, Succumbs to Pneu- 
monia; Was Hard Worker 





The death of Henry H. Beidler, presi- 
dent of the Newark Life Underwriters 
Association and associate general agent, 
Provident Mutual in Newark, last Sun- 
day came as a distinct shock to his many 
friends in Newark life insurance circles. 
He was apparently in the best of health 
up until a week before his death and 
then was taken down with pneumonia, 
which resulted in his death. 


It was only a few weeks ago that Mr. 
Beidler took a prominent part in the big 
Fidelity Union Trust banquet given to 
the Newark life underwriters by the of- 
ficers of that company. He had put in 
a lot of time working on the details of 
this affair and the speech which he made 
on that occasion was a splendid one. 
Those present were unanimous in their 
praise for him as the president of the 
association and in private conversation 
they spoke of how much he had done 
during his reign of office of a construc- 
tive nature. He had been one of the 
most active advocates of trust company 
co-operation in Newark. 

Formerly a High School Principal 

Mr. Beidler joined the Provident Mu- 
tual in 1913 as an agent, connected with 
the southeastern Pennsylvania branch of 
the Louis F. Paret Agency of the com- 
pany. He had formerly been a_ high 
school principal in Quakertown, Pa. A 
little later Mr. Paret decided to discon- 
tinue this branch and its agency force 
moved to Newark. Mr. Beidler was then 
made associate general agent in charge 
of the new office in January, 1917. 

Last summer when the Newark Life 
Underwriters Association honored him 
with the office of president, he pitched 
in heart and soul to make a success of 
the job. The growth and prosperity of 
the association since then is a testi- 
mony to his unceasing work. 

Mr. Beidler is survived by his wife. 
The funeral services were held Tuesday 
at the Knapp Funeral Parlors, East Or- 
ange, and he was buried at Lansdale, 
Pa, his boyhood home. 





ALLEN & SCHMIDT EXPANDING 
The agency offices of Allen & Schmidt, 
general agents, New England Mutual in 
New York, are now undergoing exten- 
Sive alterations. The agency has in- 
creased the size of its space at 217 
Broadway and when the changes have 
been fully completed there will be pri- 
vate offices for half a dozen or more 
of its leading producers and desk room 
for about forty agents. 





RANNI TAKES OVER AGENCY 

James G. Ranni, who was associated 
with Julius Roseman under the firm 
Mame of Ranni & Roseman, general 
agents of the Manhattan Life, has taken 
Over the agency of the company and 
will continue the office at Suite 105, Mel- 
Tose National Bank Building, 560 Mel- 
Tose avenue, New York City. 





J. Chambers Bristow, general agent at 
ichmond for the Home Life of New 
ork, was elected president of the Home 
ife Agency Association at its annual 
meeting held in Biloxi, Miss., last week. 


Seen 





HAIGHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
PRANK J. HAIGHT, President 
INDIANAPOLIS 
Denver Des Moines 


Omaha 


eesti 








MONTREAL AGENCY MANAGER 


Hugh Cannell, president of the New 
Brunswick Life Underwriters’ Associa- 
tion and vice-president of the Dominion 
Life Underwriters’ Association, and for- 
merly manager of the Mutual Life of 
Canada office in St. John, Canada, has 
been appointed manager of the Mon- 
treal agency of the company. He has 
been associated with the company since 
1912. Previous to his coming to the 
Mutual he was with the Equitable Life 


of New York for about one year in the 
Nova Scotia branch. 





HALF BILLION LOST ANNUALLY 


More than $500,000,000 is lost annually 
in the United States through investments 
in fraudulent securities, Secretary of the 
Treasury Mellon declared in a letter to 
Adolph Lewisohn, chairman of the Na- 
ticnal Thrift Committee, last week. This 
enormous sum largely goes into the poc- 
kets of swindlers, and the most unfortu- 
nate aspect of the whole situation is that 
much of this waste of hard earned capi- 
tal could have been prevented if those 
seeking investments had taken the trou- 
ble to make a proper investigation of se- 
curities or to ask the opinion of some 
competent banker, lawyer, or other ad- 
viser before buying, he said. 











The Colonial Life Insurance Company of America 
cea Se... and Favorable to the Insured. 


Espec 
Ordinary Life Policies— 


All forms of Life, Limited Payment and Endowment, containing attractive 
and novel features, with High Values at Low Cost. 


Give Agents Unusual Money-Making Opportunities 








Officers 
Geo. T. Smith, Vice-President E. J. Heppenheimer, President E. C. Wise, Treasurer 
Chas. F. Nettleship, 2nd Vice-President S. R. Drown, Secretary 


Home Office—Jersey City, N. J. 








are ~~ 




















New Increased Dividend Seale 
Effective January 1, 1927 


New England Mutual Life Insurance Company 


Boston, Mass. 
This Company is now in the very 
Forefront on Low Net Cost 
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A Successful 
Insurance Business 


UCCESS in any undertaking is based very largely 
upon two-fold confidence—confidence in oneself and 
the contidence of the public. 


In building its organization of field men the Missouri 
State Life has been careful to select men who believe in 
themselves—men who have “ego” without the 
almost invariably follows that such men easily win and 
hold public confidence. 
success in the insurance business. 


The remarkable growth of this Company, with the record 
of having practically doubled its business in the past five 


We can always use more men of the ’go type. 


A great Company daily growing greater! 


INSURANCE COMPANY 


M. E. Singleton, President 


- Accident - 


66.99 


oe. 


It is such men who achieve 


due in large measure to the splendid type of 
represent it. 


OURI STATE LIFE 


Home Office, Saint Louis 


Health - Group 
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MASSACHUSETTS MUTUAL LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Organized 1851 





ABSTRACT FROM SEVENTY-FIFTH ANNUAL REPORT 
For the year ended December 31, 1926 





Admitted assets (Increase of $28,810,584) ......-------------- $258,813,264 
Policy reserve and other liabilities (Increase of $26,924,347) _... 242,394,553 
Surplus, Massachusetts standard (Increase of $1,386,237) ------ 16,418,712 
Received for premiums (Increase of $5,024,669) ...__...------- 46,075,717 
Total income (Increase of $7,793,002). _...------------------- 65,386,749 
Dividends paid and credited policyholders (Increase of $1,712,732) 9,074,778 
Total payments to policyholders (Increase of $4,443,814) ___.---- 26,073,412 
New insurance delivered (Increase of $21,222,815) .....------- 226,952,368 


Total insurance in force (Increase of $147,075,207) _.---------- 1,433,385,074 
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New England Mutual’s 
Most Successful Year 


ASSETS OF COMPANY $184,438,201 





An Increase of $16,315,707; $4,150,000 Set 
Aside For 1927 Dividend 
Distribution 





The eighty-third annual report of the 
directors of the New England Mutual 
Life was presented by President Daniel 
F. Appel to the members of the annual 
meeting, January 24, 1927. The following 
directors were re-elected for a term of 
three years: Charles B. Barnes, Alfred 
D. Foster, Philip Stockton. 

The business of the past year was the 
largest in the history of this company. 
New insurance amounted to $127,801,463, 
an increase of $10,154,328 over 1925. The 
insurance in force grew to $938,220,116, 
an increase of $80,790,300. 

Thirty-four members of the company 
died in 1926 whose policies, for $97,355, 
had been in force fifty-five years or 
more. On the other hand, the story of 
“short durations” is even more impres- 
sive; sixty-five members died who held 
policies that had been in force less than 
one year; their insurance aggregated 
$496,000. 

In this connection the report calls at- 
tention to the marked increase in deaths 
due to violence: 57 to suicide, 47 to auto- 
mobile accidents, 7 to carbon monoxide 
gas poisoning, 4 murders, 4 railroad ac- 
cidents, 11 drowings. 

Receipts of the Company 

The receipts of the company from all 
sources were $39,517,871.83, an increase 
of $3,362,666.92. Payments to policyhold- 
ers and beneficiaries amounted to $17,- 
95461, an increase of $1,079,560. The pol- 
icy reserves, according to the Massachu- 
setts standard, were increased from 
$143,129,534 to $155,690,607. 

On December 31, the assets were 
$184.438,201, an increase of $16,315,707; 
the liabilities were $171,929,634, an in- 
crease of $14,901,789; the surplus, $12,- 
508.566, an increase of $1,413,918. 

The growth of the company and the 
satisfactory results of its administrative 
policy have led the directors to adopt a 
more liberal dividend scale, effective 
January 1 of this year. They have set 
aside $8,150,000 for distribution in 1927, 
which is $1,000,000 more than would have 
been required by the former scale. 

At the meeting of the directors imme- 
diately after the annual meeting, the fol- 
lowing officers were re-elected: Alfred 
D. Foster, chairman of the board; Daniel 

- Appel, ‘president; Reginald Foster, Ta- 
cob A. Barbey and George W. Smith, 
vice-presidents; Frank T. Partridge, sec- 
tetary; and John Walter Tebbetts, as- 
sistant actuary, was promoted to the 
newly created position of agency vice- 
President, 





Pennsylvania 
















opment of new agents. 











THE SERVICE AGENCY 


No problem is too small or too large for 
us to handle. 

Let us have an opportunity to serve you. 
Working together, we will both profit. 


FENSTER-FLEISHMAN AGENCY 
LESTER J. SAUL, General Manager 
General Agents—Life Department 
THE TRAVELERS INSURANCE COMPANY 























123 William St., New York Beekman 2140-4 
N. Y. AGENCY WINS CUP RESIGNS AS GENERAL AGENT 
Perrin-Durbrow Life Associates Agents Franklin W. Ganse To Devote Time To 
For Union Mutual Carry Off Com- Personal Production, Estate Pro- 
pany’s Prize for Increased Business tection Work and Literature 
The Silver cup offered by the Union Franklin W. Ganse, one of America’s 


Mutual of Portland to the agency mak- leading insurance authorities, and author 
ing the largest increase in paid for busi- of valuable articles on Inheritance Tax 


ness 


in 1926 was won by the agency of insurance, has resigned as general agent 


Perrin-Durbrow Life Associates, Inc., of the Columbian National Life in Bos- 
managers for New York City, with an_ ton, and after January 31 will devote his 
increase over 1925 of 176%. The New time to personal production, estate pro- 
York agency will have possession of the tection work and writing. 


cup for one year, when it will be won by 





the agency with the largest percentage ALK BACK AT WORK 
of increase. Any agency winning the Benjamin Alk, one of the successful 
cup three times in succession will gain producers of the McWilliam & Hyde 


possession of it permanently. agency of the Penn Mutual Life, New 

Other agencies - making substantial York, has returned to his desk after 
gains were Glenview, Ill, 105%; Detroit, having been away from the office ten 
Mich. 99%; Philadelphia, Pa, 15%; weeks as a result of an operation. He 
Aroostook County, Me., 14%; Montreal, had a pretty long siege of illness and is 
Canada, 11%, and Richmond, Va., 11%. rapidly recovering his health. 
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New England Mutual Life 
The Surplus Office 


“For 19 years the broker’s office” 


BALDWIN 


5 Maiden Lane 
- 5th Floor 


Phone Cortlandt 2030 5 Seconds from Broadway 




















Tebbetts Vice-Pres’t 
New England Mutual 


PROMOTE ASSISTANT ACTUARY 





Formerly In Actuarial Department Of 
Mutual Benefit; Broad Knowledge 
Of Other Departments 





At a meeting of the board of direc- 
tors of the New England Mutual Life on 


January 24, 1927, Walter Tebbetts, as- 
sistant actuary, was promoted to the 
newly created position of agency vice- 
president. 

Mr. Tebbetts was elected assistant 
actuary by the board on November 15, 
1922. He was born in 1899 at Pasadena, 
Cal., where he attended public schools. 
He ‘entered the preparatory department 
of Whittier College, of which his father 
was president. In 1910 he was graduated 
from Earlham College, Indiana, with a 
B. S. degree in mathematics. Then fol- 
lowed a year of graduate work at Haver- 
ford College, Pennsylvania, receiving the 
A. M. degree in mathematics. 

His Insurance Experience 

Upon completion of his education he 
immediately entered the actuarial depart- 
ment of the Mutual Benefit, where he 
remained continuously, except for serv- 
ice during the war as assistant actuary 
of the War Risk Insurance Bureau, 
while it was being organized, until he 
went with the New England Mutual. 

He became an associate member of 
the Actuarial Society of America in 
1913 and a Fellow in 1916. 

Mr. Tebbett’s work has covered all 
branches of actuarial science, and he has 
a broad practical knowledge of other de- 
partments, in particular of agency work 
and field conditions. 





WOODS TALKS IN NEWARK 


Edward A. Woods, general agent, 
Equitable Life Assurance Society in 
Pittsburgh, made a hit last Saturday 
night when he spoke on “What Price 
Success” before the Pennsylvania Society 
of New Jersey at the Downtown Club, 
Newark. Mr. Woods emphasized that 
industry was the one necessary ingre- 
dient in success and he threw out the 
challenge to his audience to find a single 
big man in business who had made a 
success by any other method than sheer 
industry. 





WON BY G. F. MURRELL 
The G. F. Murrell agency at Pitts- 
burgh won the sweepstakes cup in the 


Bankers’ Life Company’s agency gains 
contest of 1926, 





L. A. ANDERSON DEAD 


Lewis A. Anderson, former actuary in 
the Wisconsin i insurance department and 
one of the best insurance men in the 
state, died suddenly at his home in Mad- 
ison, Thursday. 








Provident Mutual 


Life Insurance Company of Philadelphia Paid for Business. ...... 
if P y eens The 1925 record was ... 





The Provident has worked out a practical plan 
by which the Home Office, through an Edu- 
cational Supervisor, is assisting in the devel- 
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Progressive methods continued to produce telling results for 


The Lincoln National Life through 1926. 


ies coke .- $126,263,366 
eeeeeeees 118,402,237 





+ sina a a $7,861,129 
Business in force December 31, 1926, $460,499,883 
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The Lincoln National Life Insurance Co. 


“Its Name Indicates Its Character” 
Unesin Lite Building 


Fort Wayne, Indiana 
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Carrying the Attna Message 


To the American Business and Professional Man 


EGINNING with the February issues, the 1927 national advertising of 
B the Atna Life Insurance Company and afhiliated companies will 
appear in a group of carefully selected class magazines. This cam- 
paign will be devoted exclusively to promoting the sale of the various 


types of casualty insurance and bonds. 


By carrying the message of specialized protection to 
executives and others who control or influence the 
purchase of insurance, Aitna agents will find much of 


their preliminary, educational work done for them. 


Furthermore, the A‘tna Plan is an effective 
method of gaining the good will of worthwhile 
prospects. After the insurance needs of a business 
or individual have been surveyed, the A‘tna agent 
can supply those needs all within the one organi- 
zation for there’s an AZtna policy to cover almost 
every insurable hazard. 


It Certainly Pays to be an A‘tna-izer ! 
ETNA LIFE INSURANCE COMPANY 


and affiliated companies 


ETNA CASUALTY & SURETY CO. STANDARD FIRE INSURANCE CO. 
AUTOMOBILE INSURANCE COMPANY OF HARTFORD, CONN. 
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New York Managers 
Optimistic For 1927 


YEAR STARTS WELL WITH MANY 


What J. S. Myrick, Harry Gardiner, 
C. A. Foehl, P. M. Fraser Say 
on the Subject 





An optimistic spirit, tempered with 
conservatism, marks the attitude of most 
general agents in New York as far as 
the outlook for the insurance business 
for 1927 is concerned. Some are of the 


opinion that this will be the most suc- 
cessful year in the history of the busi- 
ness; that a lot of good business lies 
at hand and that agents are determined 
to go out and get it. Others, while 
quietly confident of good results, do not 
commit themselves to any specific state- 
ment about it. The Eastern Underwriter 
has asked some New York_ general 
agents and agency managers for their 
opinion on this subject. 
Myrick Sees Good Year 


Julian S. Myrick, general agent for 
the Mutual Life, said: 

“It is my opinion that in view of the 
increased financial dominance of this 
country, backed up by the increasing de- 
velopment of our national resources and 
the increase in our export and import 
trade, that the business has got to be 
progressively good for several years to 
come in spite of temporary setbacks in 
various lines of industry and disturbed 
political conditions. There being no 
Presidential election in 1927, the country 
should be free of disturbances of a po- 
litical nature. 

“The application of life insurance, es- 
pecially as applied to the protection of 
business, has not commenced to be util- 
ized to even a small degree of its pos- 
sibilities, and this fact, aside from all 
the other reasons for protection, should 
keep the protection up to a satisfactory 
level until the saturation point has been 
reached. For all these reasons 1927, it 
seems to me, holds promise of being a 
very good year for the insurance busi- 
ness.” The Ives & Myrick agency paid 
for $34,012,232 in 1926. 

Big Firms Indorse Insurance 

Charles A. Foehl, of the Prudential, is 
Optimistic about 1927. “With the in- 
crease in the dividends of a number of 
companies,” he said, “and with a de- 
crease in the premiums of some com- 
panies, I do not see why life insurance 
companies in general should not have a 
prosperous year in 1927. Some of the 
larger companies are paying dividends on 
their common and preferred stock which 
they had not done in former years. 
Then, too, the fact that big business 
concerns like the New York Telephone 
Company (which recently adopted sal- 
ary allotment insurance) are indorsing 
life insurance, is significant. Another 
Important factor to be considered is that 
the public is being more and more edu- 
cated to the need for life insurance.” 

P. M. Fraser, general agent of the 
Connecticut Mutual, had this to say: 

“We enter upon this year with greater 
confidence than we have had for several 
Months past. The outlook is extremely 
Promising from every angle, so far as we 
are able to judge. We feel that the 
business is there for the man who is 
willing to go after it. Perhaps the fact 
-that business seemed to be a little more 
difficult to get during 1926 may be evi- 
dence of the fact that we have reached 
the plateau in life insurance production, 
but the business is there for the well 
informed life insurance agent who is 
willing to pay the price of digging a lit- 
le deeper.” 

Edward J. Sisley, of Sisley & Brinck- 
ethoff, general agents of The Travelers, 
made the following statement as to the 
lsiness prospects for 1927: 

In my opinion, the outlook for 1927 
1S most encouraging. The atmosphere 
has been entirely cleared of the possi- 
bility of some companies going direct to 
the assureds, and the confidence of 
ents and brokers in the companies’ at- 









































titude has also been restored. The gen- 
eral prosperity of the country is react- 
ing favorably, and is shown by the large 
amount of insurance already applied for 
this year. Altogether I am confident 
that 1927 will be a good year for the 
insurance business.” 

Agencies Show Increase 

Harry Gardiner, manager of the John 
Hancock Mutual Life, was optimistic 
about the outlook for 1927. His business 
in 1926 showed an increase of 35% over 
that of 1925. His paid for business 
amounted to $8,035,500. The average pol- 
icy was $7,300 and the average premium 
was $35. Mr. Gardiner has this to say: 

“T feel very optimistic about 1927 in 
the life insurance business. At this 
agency we expect to double the business 
during January, as compared with the 
same month last year. The country as 
a whole is in a very prosperous condi- 
tion, the general public have been sold 
to the real value of life insurance and 
the stability of the institution. In my 
opinion, this will be a record breaking 
year in our business.” 


W. R. Collins, of Johnston & Collins, 
The Travelers, said: “There is every in- 
dication that this year will be the big- 
gest year in the history of the business. 
Our agents are all optimistic. This year 
we ran 10% ahead of 1925, which was 
the biggest year we ever had, so 
that the outlook for 1927 is extremely 
encouraging.” 

Says Agencies Must Hold Balance 

R. A. Van Alst, Berkshire Life, who 
wrote $4,500,000 for 1926, made this 
statement: 

“I do not think the life insurance busi- 
ness is going to fall off this coming 
year. In fact it is my opinion that it 
will increase very fast. However, the 
agencies should not let their desire for 
volume of business upset their equillib- 
rium.” 

Harry Gray, the Connecticut Mutual 
Life, said: “I believe that the surface 
of this great business has only been 
scratched thus far, and that the next six 
months will be the biggest that the life 
insurance business has ever known.” 

L. Einstein, manager of the Martin T. 
Ford agency of the Equitable Society, 
said: “The outlook for the coming year 
seems to me to be very promising. We 
have had a most successful year and do 
not expect to fall behind in 1927. I be- 
lieve that the companies will have a 
good year.” 

William McElligot, State Mutual Life, 
declared that their business had shown 
a substantial increase and the future 
looks bright. 





TALKS ON RADIOS 





N. E. Ellsworth, Former President, Dis-~ 


trict of Columbia Life Underwriters, 
Speaks on “Life Insurance in Home” 


N. E. Ellsworth, former president of 
the District of Columbia Life Under- 
writers’ Association, gave an interesting 
talk last week over the radio. His sub- 
ject was “Life Insurance in the Home” 
and he covered the subject in a compre- 
hensive manner. 

He said that human life cannot be 
given a dollar-and-cents value but, ap- 
proximately, the dollar-and-cents value 
is very easily and quickly arrived at. By 
simply multiplying your income by the 
number of years you may reasonably ex- 
pect to earn or receive it you find your 
potential worth to yourself, your family 
and vour community. And this is the 
amount for which you might well insure 
your life. It, the life insurance, provides 
against the “total loss” by death. 

In speaking of children and education, 
he said: 

“The economic value of higher educa- 
tion is too obvious to permit of contra- 
diction or the taking of chances as to 
giving it to children. There can be no 
doubt that many hearing these words are 
suffering for lack of higher education 
and are determined that their children 
shall not so suffer. But, in the final 
analysis, they, the parents, have not 
adopted a sure, safe and systematic 
means of providing the funds.” 





RODDEY GROUPS 


The W. T. Roddey Agency of the 
Equitable Society has insured the Jack- 
son Lumber Company, Lockhart, Ala., 
and the West Huntsville Cotton Mills 
Company, Huntsville, Ala., under group 
life insurance programs amounting to 
$432,000 and $86,000 respectively. ‘ The 
Jackson Company has adopted a non- 
contributory service plan submitted by 
M. Russ, and the West Huntsville 
Company has taken a contributory plan 
offering a flat amount of $1,000 to the 
employees, the executives and foremen 
being eligible for varying amounts, ac- 
cording to position. The honors for se- 
curing the latter group are divided be- 
i Robert Murphee and George H. 

ill. 














ENGELSMAN TO TALK 

Ralph Engelsman, instructor in life in- 
surance at New York University and one 
of the leading producers of the Equitable 
Life Assurance Society will address the 
Wells & Connell Agency of the Provi- 
dent Mutual Life, New York, at a noon 
meeting on January 31. The subject 
will be announced later. 





LEHMAN’S RECORD 

An outstanding record in personal pro- 
duction of life insurance during 1926 is 
that of Alvin J. Lehman, of the Cincin- 
nati Agency of the Union Central Life, 
who entered the business without previ- 
ous experience on May 10, and in slightly 
less than eight months paid for $1,031,914 
of business. 








THE BERKSHIRE LIFE INSURANCE COMPANY 
f ounded in 1851, has just completed its Seventy-Fifth Anniversary, with a substantial increase 
in new business over 1925. A\ll previous records have been shattered. This great expansion 
is due in marked degree to the splendid spirit of co-operation between the Home Office and the 


Field Force. 


Men contemplating entering the life insurance business would do well to communicate with 
his fine old Massachusetts company before deciding. 


BERKSHIRE LIFE INSURANCE COMPANY 
Pittsfield, Mass. 

















Assets 

Liabilities .......0. 
Capital and Surplus.... 
Insurance in Force.... 
Payments to Policyholders... 


INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 


3 ) ARY Policies from $1,000.00 to $100,000. 
with premiums payable annually, semi-annually or weather Bee INDUSTRIAL 
Policies up to $1,000.00, with iums 

CONDITION ON DECEMBER 31, 1925 
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Issues the most liberal forms of ORDIN 








Tee eressees 


Total Payments to Policyholders Since Organization................. 39,176,371.91 
BRADFORD H. WALKER, President 


remi payable weekly. 


6, 562,667.40 
39,940,092.25 














Triangle 7560 





AETNA LIFE INSURANCE COMPANY 


“A POLICY FOR EVERY NEED” 


Write it in the #tna 


Call 


GRAHAM and LUTHER 
176 Montague Street 


General Agents Brooklyn and Long Island 


























SIX MILLIONS ON 








POLICY HOLDERS 








lished a new record. 


OCTOBER—*“POLICY HOLDERS’ 


OUR TOTAL OF NEW EXAMINED business for the 
month was $21,081,774, of which $6,452,939, or more 
than 30 per cent., was on the lives of policy holders. 

COMPANY PLANS FOR POLICY HOLDER co-opera- 
tion made this possible. 


BANKERS LIFE COMPANY 


MONTH” estab- 








G 
Established 1879 





ERARD S. NOLLEN, President 


Des Moines, Iowa 
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Travelers Policy 


(Continued from Page 1) 
body in a community does, what the dol- 
lar won’t buy of what it did buy ten 
years ago. The fact is the beneficiary 
needs twice the amount of insurance as 


ten years ago in order to maintain as. 


high social and: family environ. 

“The agent is affected because he has 
to write about twice as much insurance 
as he did, if he wants to live on the 
same scale of comfort as a while back. 

“As for the company, it can have more 
leeway in meeting constantly mounting 
expenses when larger transactions are 
handled. ‘There is no more mechanical 
work in writing a large policy than there 
is in a small one, as a general rule. 

“Any intelligent agent can get the facts 
about the new situation, and think in 
terms of larger policies than he has. He 
will not frighten the prospect because the 
prospect has long since learned that the 
dollar has a different value than it for- 
merly did. 

“Incidentally, to show how insurance 
measuring rods are growing, a year ago 
we put a minimum of $5,000 on Non- 
Medical.” 

To Drop Modified Life 


Changing the subject, Col. Howard said 
that the modified life policy would be 
dropped by the Travelers on February 1. 
“And without regret,” he said grimly. 
“We’ve had enough of that contract.” 


It will be recalled that when it was 
announced that the Travelers would 
write the Modified Life Col. Howard 


made a public statement at the Astor in 
New York that he thought the contract 
was unwise, but that his company would 
write it as a competitive measure. “We 
can write anything that any other com- 
pany can,” he said at the time. “If our 
agents have to meet that kind of com- 
petition we'll give them something to 
meet it with.” 


HOME FRIENDLY OFFICERS 





B. Leo Talley Becomes President; Chas. 
H. Taylor, Secretary; Berlin  S. 
Wright, Treasurer; Other Officers 


Succeeding the late George A. Chase, 
Chase, Sr., B. Leo Talley, secretary of 
the Home Friendly Insurance Co. of 
Baltimore, becomes its chief executive. 
The board of directors chose Mr. Talley 
as president at their meeting in Balti- 
more, January 14. The board also elected 
Charles H. Taylor as secretary to suc- 
ceed Mr. Talley. The positions of sec- 
retary and treasurer, which had been 
heid by Mr. Talley, were separated, and 
Berlin S. Wright was named as treas- 
urer. 

George W. Kelley, F. Chase MacCub- 
bin and George A. Chase were elected 
as junior vice-presidents. D. Frank 
Zeigler continues as senior vice-presi- 
dent, and Senator Daniel B. Chambers 
as assistant secretary and counsellor. 

Mr. Taylor was formerly superinten- 
dent of agencies, and this position will 
now be filled by Vice-President Kelley. 
Vice-President _MacCubbin will be in 
charge of the Baltimore agency depart- 
ment. Vice-President Chase will be in 
charge of the claim department. All of 
the officials have been affiliated with the 
company for a number of years. 





CONNELL FETED AT LUNCHEON 

Clancy Connell, who was recently 
made general agent of the Provident 
Mutual in New York in partnership with 


Graham C. Wells, was formally intro- 
duced to the general agents and mana- 
gers in New York yesterday at a lunch- 
eon given at the Lawyers’ Club. It was 
quite a felicitous occasion and Mr. Con- 
nell was the recipient of many good 
wishes for the future success of the 
agency. 


LIFE UNDERWRITING COLLEGE 


President George A. Alder, National As- 
sociation, Talking About It On 
His Southern Trip 


George D. Alder, president of the Na-- 


tional Association of Life Underwriters, 
and Parke Houston, president of the 
Texas Association of Life Underwrtiers, 
were guests of the Houston Association 
of Life Underwriters at a luncheon at 
the Rice Hotel at noon Tuesday, Janu- 
ary 18 ™ 

Establishing an American College of 
Life Underwriters which will take life 
insurance men out of the status of a 
“peddier of insurance” and puts him in 
the position ot a counsellor probably will 
be the most important development it 
the business ot life insurance in 192/, 
Mr. Alder believes. The executive com- 
mittee of the national associations in 
Chicago March Z5 to close the final ar- 
rangements tor such a college, which 
will tunction much as the American Col- 
lege ot Surgeons and other institutions, 
it was said. 





HARRY GARDINER AGENCY 


In discussing the Harry Gardiner 
agency in New York the Jonn Hancock 
“Dignature” says: ; 

“Good work tor Harry Gardiner. His 
agency paid for $8,035,500 new business 
in 1926. This is $2,008,500 more than in 
1905, an increase of 35%. 

“Elmer Leterman, one of the big 
writers of life insurance in New York 
City, is the agency leader. He was re- 
cently operated on for a serious ear con- 
dition. Here’s hoping he has an early 
and complete recovery. 

“Morse Merrihew, who wrote at least 
one or more applications every week dur- 
ing the year, leads the regulars, with a 
total paid-for of $415,500. Watch his 
smoke during 1927! 











Here is the architect’s 


the annex are to be erected 











conception of the 
greater Union Central Home Office building, 
when the proposed annex to the present sky: 
scraper is finally completed. Eight stories of 
at. once. The 
complete plant is estimated to take care of 
the company’s growth for the next 75 years. 
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CANADA LIFE MAKES RECORD 





Annual Report Shows Substantial In. 
crease; Policyholders to Receive 


95% Share of Profits in 1927 


According to the annual report of the 
Canada Life, the year 1926 was one of 


real progress for the company. Sub. 
stantial increases are shown in assets, 
income, surplus, assurances in force, and 
a record volume of new business. 

New assurances issued, including rein- 
statements, amounted to $147,321,211, ex. 
ceeding new assurances of the previous 
year by $7,904,300. Total insurance in 
force increased to $673,390,000, which is 
an increase of $94,730,000 over last year. 
The assets for the year just closed 
amount to $127,248,000, showing an in- 
crease of $12,787,000, the greatest gain 
in any year. 

The reserves for assurances and annui- 
ties amounts to $112,530,000, an increase 
of $12,234,639 over the corresponding 
year. During the year just closed the 
sum of $3,491,000 was paid in dividends 
to policyholders. The company has also 
announced that 95% of the earnings from 
all sources will be allocated after Janv- 
ary 1, to holders of participating policies, 
the remaining 5% going to the holders 
of the share capital. 





ENTERS NORTH CAROLINA 


The Sun Life Assurance Company of 
Montreal is entering North Carolina. It 
will open a branch office at Greensboro. 

J. S. Ireland, assistant superintendent 
of agencies in the United States and 
Canada, was in Greensboro last week, 
arranging for opening the office. W. 
Guy Laughon will manage the office. 





DR. G. W. LACKEY DEAD 
Dr. George W. Lackey, father of 
George E. Lackey, general agent for the 
Massachusetts Mutual, died at the Uni- 
versity hospital, Oklahoma City, January 
20. 
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MARCHING FORWARD IN 1927 


(The Union Central’s Sixtieth Year) 


Cincinnati. 


direct mail. 


Division. 


SOME OF OUR OUTSTANDING DEVELOPMENTS 





FOR THE YEAR: 


I. A new $4,000,000 office annex on the largest downtown site in 


(Now being built.) 


2. A new and complete educational system for the Field Force 
of the Union Central. 


3. New and attractive literature for sales purposes. 
4, Fifty thousand leads for our Agents, developed through 


5. Constant assistance to our policyholders, through free health 
tests, planning of insurance programs and estates, reinstate- 
ments, term conversions, changes of beneficiary, and other 
services which can be rendered by our Agents with the assist- 
ance of the Medical Department and Policyholders’ Service 


The Union Central Life Insurance Company 


Cincinnati, Ohio - 


More Than One Billion, 215 Millions of Insurance in Force 
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By M. Albert Linton 


Vice-President Provident Mutual 
(From Mr. Linton’s Address Before American Bankers’ Association Fiduciary Conference) 
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Creation of the Trust 

How is an insurance trust created? 
First, there is the trust deed which is 
prepared with the help of the insured’s 
legal adviser or with the help of the 
trust company or with the help of the 
legal adviser and the trust company co- 
operating. It is not a complicated mat- 
ter. The policy is made payable to the 
trust company either through the benefi- 
ciary clause or by assignment. The right 
to change the beneficiary or the assignec 
may be reserved. This is important it 
the insured desires to have the privilege 
of altering the settlement in the future. 
The policies may or may not be deposit- 
ed with the trustee. It is possible to 
arrange with the insurance company 
through the beneficiary clause or the 
assignment paper, so that the insured 
shall rest in the right to receive divi- 
dends under the policy, to obtain loans 
or to surrender the contract without hav- 
ing to revoke or change the trust deed. 
Flexibility best meets the needs of the 
insured and his family in the great ma- 
jority of these trust arrangements. 

We now come to the most important 
difference between the functions of the 
trust company and the life insurance 
company in the handling of the policy 
proceeds. The difference consists in the 
fact that the trustee may be given the 
power to use its discretion in adminis- 
tering the funds to meet the various con- 
tingencies that will be encountered. The 
insured will not be there himself to ex- 
ercise his own judgment. Therefore he 
does the next best thing by selecting a 
trustee to stand in his stead. By ap- 
pointing it to administer the policy pro- 
vides for his family not only money but 
expert money management. 

Educational Contingencies 

What are the sundry contingencies 
that are likely to arise in the case of 
the average man? In the first place, 
the education of children provides con- 
tingencies that will be satisfactorily met 
by giving the trust company discretion- 
ary powers. : 

As I look at my boy, eleven years old, 
I do not know whether he is going to 
be able to make the grade at college. 
He may get in but he may flunk out in 
his freshman mid-years. If I should 
leave his educational funds tied up so 
that say at eighteen he was to begin to 
receive a certain sum every year for four 
years, it might not meet the situation at 

Should he flunk out, wisdom would 
probably advise a conservation of the 
principal for his later use. If a trust 
company is on the job it can do that 
very thing. I believe this arrangement 
is better than having the funds tied up 
inflexibly, so that the educational pay- 
ments will be made without regard to 
whether or not they will do what they 

were intended to do. ; p 

Then again, take the question of infla- 
tion. Suppose a man had made an in- 
flexible educational arrangement prior to 

his death, say in 1913. At the time of 
his death he had a son four years old. 

e son is now about ready to enter 

college. The educational arrangement 
Provided $500 a year for four years, com- 
Mencing in the fall of 1927. What has 
appened to the value of the dollar since 

13? It has depreciated so that $500 a 
year will not be sufficient at the present 
time. The inflexible arrangement made 
years ago will not meet the needs of 
that boy today. Think how different the 
situation would be if a trust company 
d been given the power to administer 

the estate and to use its discretion in ap- 
Plying a part of the principal when nec- 
essary. The trust service is a valuable 
aid in solving the problems that arise 
Out of changes in the purchasing power 


of the dollar. It is difficult to say that 
a level payment to anybody years hence, 
is going to be adequate, because of this 
very thing which no one can foresee. 


Other Contingencies 


Another contingency is the care of the 
widow. The trust company can assist 
her in the sale of her home or the pur- 
chase of another home, if that should be 
advisable. The reduced income after her 
husband’s death may not be sufficient to 
enable her to live in the old residence. 
Sound business advice may be of great 
value to her. The contact of a widow 
with the officers of a well managed trust 
company may be very beneficial. You 
cannot be around a trust company very 
long without realizing that it is render- 
ing a valuable service in giving advice to 
people whose protectors have been taken 
away. The widow learns to come in for 
advice on business matters other than 
those arising out of the trust. Her chil- 
dren also may get into the habit of turn- 
ing to business men for sound advice on 
business problems. The emergency cre- 
ated by sudden illness or prolonged phy- 
sical disability may need the application 
of some of the principal. This can be 
arranged under the trust settlement. 


Again, you can create a fund, which, 
at the discretion of the trustee, can be 
used to establish a son in business, or 
to enable him to buy a share in another 
business if that is the wise thing to do. 
You can arrange for the principal to be 
used for the benefit of a daughter for 
whom you would like to purchase a home 
at the time of her marriage. The admin- 
istration of the funds by a trust com- 
pany may be a valuable service for the 
daughter should she marry a man whose 
business judgment is not of the best. In 
the case of inheritance tax payments or 
the paying off of a mortgage, the han- 
dling of the necessary funds by the trust 
company insures that the payments will 
be properly made and that the legal tech- 
nicalities will be observed. 

I think it is safe to say that the un- 
foreseen contingency is likely to be the 
important one. Some one should be on 
hand to cope with it in the light of ac- 
tual conditions. The trust company ful- 
fills the requirement. 







































Family takes unusual pride. 





in 1926 than in 1925. 
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SIXTY YEARS OF SERVICE 


to agents and policyholders has builded a record of outstanding achieve- 
ments in which every member of the great Equitable Life of Iowa Agency 


At the Sixtieth Anniversary, insurance in force totals $475,000,000 
and 63.7% of all the insurance written in these sixty years is still in force. 
During the past ten years more money has been paid in dividends to pol- 
icyholders than in death losses. The paid-for production was 26.9% more 


Agents of the Equitable Life of Iowa are loyal, satisfied, happy 
agents, proud of the company they represent and anxious to carry out 
the company’s program of enduring service. 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 








Home Office: Des Moines 




















Unification 


Another great advantage of the insur- 
ance trust settlement is that you can 
unify the administration of the insurance 
proceeds with that of the rest of the es- 
tate. If there are policies in several life 
insurance companies all of the policies 
may be made payable to the trust com- 
pany and all of the proceeds adminis- 
tered under one trust deed—a real ad- 
vantage. Those of you in the life insur- 
ance business who have tried to work 
out a comprehensive program for a man 
with a number of policies in several com- 
panies, have sat up at nights and tried 
your patience, attempting to make every- 
thing dovetail properly. How much sim- 
pler to make all of the policies payable 
to the trust company so that the details 
can be handled through one trust deed. 

Example of Trust Deed 


It may be helpful by way of illustra- 
tion if I run over the features of my 
own trust deed. First of all I would say 
that I have a certain amount of the in- 
surance payable to my wife in a lump 
sum to meet the need for ready cash. 
Then there is a certain amount of 
monthly income insurance providing an 
income to my wife as long as she shall 
live, with twenty years’ payments guar- 
anteed. The balance of the insurance is 
payable to a trust company. 

In the first paragraph of the trust deed 
definite policies are enumerated. There 
is no liability on the trust company to 
pay the premiums. These are to be paid 
by the insured. A specified sum is set 
aside for my parents, wife and children 
successively. Interest only is payable to 
them. The principal is finally to be dis- 


SECURITY— 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 


tributed among definitely named educa- 
tional institutions. The balance of the 
insurance money is to be held for the 
benefit of my wife so that she will re- 
ceive the interest for life. The right is 
given to her to withdraw a certain 
amount of principal each year, with an 
upper limit on the aggregate of all with- 
drawals. The trustee also is given the 
power, at its discretion, to pay out prin- 
cipal up to a certain amount each year 
- the proper maintenance of the fam- 
ily. 

At the death of my wife or at m 
death if she be not living, the trust vd 
to be divided into equal shares for the 
benefit of the children who receive the 
interest. The trustee is given the right 
in its discretion to pay out Principal up 
toa certain amount each year for the 
proper maintenance or health of the 


children. 


At age thirty, upon written request of 
a child, the trustee shall pay to the child 
a certain amount of principal. 

If no request shall be made, the entire 
Principal shall remain in the hands of 
the trustee. At thirty-five the unwith- 
drawn Principal shall be paid over to 
the child, if the trustee believes it would 
be to the best interest of the child to 
do so; otherwise the principal shall be 
held and interest only paid. A contin- 
gency in which it would be well to hold 
the Principal would be that of physical 
disability. There is a provision for chil- 
dren who might be born after the date 
of the agreement. They are to receive 
their share of principal at age twenty- 
one. Similar power is given to the trus- 
tee to apply principal if necessary for 
their maintenance, education and health. 
Children of deceased children are to re- 
ceive their parents’ share. Any unpaid 
principal finally remaining is to be paid 
to certain educational institutions. Pro- 
vision is made that the payments shall 
not be pledged for debts or otherwise 
(spendthrift trust provision). 

There is a removal of restrictions as 
to investments, so that the trustee may 
invest in other than legal investments. 
Whether or not this provision should be 
inserted must be determined in the light 
of the circumstances existing in any 
given case. Right is reserved to the 
maker of the deed to add other policies, 
to change the beneficiary, to alter or 
amend the deed with the consent of the 
trust company or to revoke it altogether. 
Then there is a paragraph specifying 
what commission shall be paid to the 
trust company, 





HONORED ON 75TH BIRTHDAY 

The employes of the home office of the 
Missouri State on Monday, January 10, 
surprised James J. Parks, fourth vice- 
president of the company, the occasion 
being his 75th birthday. A bouquet of 
5 American Beauty roses adorned his 
desk on one side with a similar bouquet 
of roses and sweet peas on the other. 
In between was a beautiful lacquered 
bronze desk net, including fountain pen 
and holder and desk light. 
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This newspaper is owned and ts pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
Axman, President and Editor; W. L. 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor; Wal- 
lace L. Clapp, Associate Editor. The 
address of the officers ts the office of this 
newspaper. Telephone number: Beek- 
man 2076. 


Subscription Price $3.00 a year. Single 
copies, 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 


Entered as second-class matter April 
1, 1907, at the Post Office of New York 
under the act of March 3, 1879. 





THE N. Y.-LONDON TELEPHONE 

The new telephone to London is al- 
It baffles 
the imagination to think that one can 
reach for a telephone anywhere in 
Greater New York or London and get 
either city at eighteen minutes’ notice 
and with a delay of but a few minutes. 
For very important and urgent messages 
the telephone will undoubtedly displace 
the cable, and so far as British insurance 
companies are concerned it will greatly 
facilitate communication between the of- 
ficers in the two countries. 

The ease with which the ’phone can 
be used was demonstrated by The East- 
ern Underwriter last week in its inter- 
view with Hugh Lewis, general man- 
ager of the Liverpool & London & 
Globe, printed elsewhere in this paper. 
So far as can be learned this interview 
is historic as it is the first time that the 
New York-London ’phone had been used 
by a newspaper for authentic interview 
purposes. 

The Eastern Underwriter congratulates 
Mr. Lewis upon being the central figure 
in such a journalistic achievement and 
thanks him for his courtesy in consent- 
ing to be interviewed in this manner. 








ready a commercial success. 





SEVERE ON BARFOD 

“The United States Review” discusses 
the retirement of Einar Barfod, Insur- 
ance Commissioner of Pennsylvania, in 
its last issue in a bitter editorial in which 
it makes blanket indictments 
Mr. Barfod’s administration, 
nothing good in it. 


against 
finding 
It calls his admin- 
istration a “fiasco’ ’and says conditions 
are “chaotic.” 

Many insurance executives and many 
insurance agents will disagree with Mr. 
Dearden as they believe that when Mr. 
Barfod attacked the high lapse ratio and 
expense ratio of many concerns doiny 
business in that state he was acting for 
the best interests of the people of Penn- 
sylvania. 





NEW LONDON BOARD MEETS 

James M. Graves was this week elected 
president of the New London Board of 
Fire Underwriters at the annual meeting 
at New London, Conn. Other officers in- 
clude Thomas T. Wetmore, Jr., vice- 
president; J. L. Doyle, secretary, and 
Sidney H. Miner, treasurer. 


Prominent Men Guests 
of Metropolitan Life 


ATTEND BIG GROUP DINNER 








Hear About Plans of Company; List of 
Guests and Those Who 
Made Addresses 





The third annual banquet of the group 
insurance division of the Metropolitag 
Life was held at the Roosevelt Hotel on 
Tuesday night, and one of the most in- 
teresting features of it was the presence 
of a large number of men prominent in 
finance and industry, as the guests of 
the Metropolitan. 

When President Fiske arose to ad- 
dress the dinner, at table after table in 
front of him were bankers, railroad and 
industrial heads and officers of the com- 
pany. In the middle section of the room 
was a group of supervisory nurses and 
nursing executives. In the back of the 
room were the leading representatives of 
the group sales division, representatives 
of the welfare division, policyholders’ 
service bureau, group annuities division 
and insurance thrift division. 

Mr. Fiske made his speech befitting 
the occasion, devoting it largely to ques- 
tions of capital and labor—to the help- 
ing to bring about harmony between 
which through the medium of the Met- 
ropolitan Life Insurance Co. he is devot- 
ing his life—and to health problems. He 
laid particular stress on the Thetford 
Mine situation where the mortality 
among infants was 300 per 1,000 and 
which the Metropolitan Life was instru- 
mental in cutting down to 79 per 1,000. 
He said the supervising nurses covered 
4,000 cities. : ; 

Frederick H. Ecker, vice-president, 
said that the daily average income of the 
company last year in premiums was $1,- 
552,000 and income from interest and rent 
was $330,000. He told of the amount of 
money which the company has invested 
in railroad securities since 1914; in bonds 
secured by mortgages, and in public 
utilities. 

Westinghouse President Talks 

President E. M. Herr of the Westing- 
house Electric & Manufacturing Co., 
which employs from 40,000 to 50,000 men, 
told how that company had successfully 
linked savings by employes with group 
insurance; how it had cemented good re- 
lationships between the company and the 
men; how it had produced a good turn- 
over; and how it had made the men 
more prosperous and also more efficient. 

G. G. Barber, chairman of the Conti- 
nental Baking Corporation, discussed 
pensions, giving a very scholarly paper. 
He made an eloquent plea for the pro- 
tection of old, faithful and loyal work- 


men. 

M. H. Aylesworth of the National 
Broadcasting Co., told of the great suc- 
cess of the 6:45 A. M. setting up exer- 
cises through radio leadership. Prince 
William of Sweden asked Mr. Ayles- 
worth, “Who is influential enough to per- 
suade 1,000,000 people to get up so early 
in the morning?” and Mr. Aylesworth 
said “The Metropolitan Life Insur- 
ance Co.” 

Life Extension Institute 

The Metropolitan Life will try the 
experiment of letting its group men in 
three cities (New York, Chicago and 
Boston) offer to employes in conjunc- 
tion with group insurance the service of 
the Life Extension Institute of New 
York City. This will be on two bases: 
In one time schedule for group service 
covering weekly visits of examining 
physicians the fee of the Institute will 
be paid for by employers; in another, 
where the service is offered to employes 
at the rate of $5 per year per head it 
will be paid for either by the employer 
or jointly by the employer and employes. 
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M. H. TAGGART 








Colonel M. H. Taggart, the new In- 
surance Commissioner of Pennsylvania, 
has already made a good impression. A 
skilled observer of insurance personali- 
ties, who sat next to him at a dinner in 
Philadelphia a few nights ago, describes 
the new commissioner as “perfectly sane, 
charming in manner, and a thorough gen- 
tleman.” It is reported that Colonel Tag- 
gart will seek to have the appropriation 
of the department increased so that it 
can at least have at its disposal the 
amount of fees paid in and thus can put 
the department on a larger and more ef- 
ficient basis. 








Metropolitan Figures 
For The Year 1926 

















The Metropolitan Life closed its great- 
est year on December 31, ‘1926, with as- 
sets of $2,108,000,000. Its paid for life 
insurance issued, increased and revived 
in 1926 was $3,011,775,150. This was di- 
vided as follows: Ordinary, $1,164,457,- 
112; Industrial, $1,241,207,716; Group, 
$606,110,322. 

At the end of the year the Metropol- 
itan had $13,500,000,000 in force, a gain 
of nearly $1,500,000,000, and the insur- 
ance in force was divided as follows: 
Ordinary, $6,566,596,872; Industrial, $5,- 
487,800,648; Group, $1,444,584,107; Acci- 
dent and Health insurance in force prin- 
cipal sum benefit, $597,291,400; Weekly 
Indemnity, $6,006,585. 

The income of the company in 1926 
was $595,596,505. Life policies in force 
at the end of the year numbered 37,239,- 
579, which does not include 967,543 in- 
sured under group. The amount paid 
to policyholders in 1926 was $209,370,416. 

Some other details of the company’s 
business in which 1926 is compared with 
1925 follow: 


1926 1925 
No. of agents..... 21,048 19,812 
Av. Premium Writ- 
Ee oe ae ee $25.82 $24.36 
Industrial ce 
i: Paes $3,274,625 $2,907,889 
POS ss cAlsies tee 2,108,004,385 $1,854,657,482 


Gain in Assets.... $253,346,902 


Gain in Surplus.. $17,636,085 $13,511,966 
Total Policies in 

ee OCR oe 32,664,405 30,083,984 
Weekly Ind. Debit $4,940,841 $4,424,308 
Prem. Inc. (Ind.). $241,830,399 $208,235,003 
Prem. Inc. (Ord.). $240,452,974 $222,141,979 
Prem. Inc. Total. $482,373,373 $430,376,982 
Wetel TR... .0024s $595,596,505 $531,228,443 
Total Payments to 

Policyholders . $209,370,416 $177,617,019 
No. of Policies in 

PORES «vont canns 38,214,877 35,922,356 


C. D. Livingston, the new insurance 
commissioner of Michigan, has probably 
had as lengthy an insurance career as 
any commissioner ever chosen. He has 
been connected with the business in one 
capacity or another for more than 25 
years. His friendship with Governor 
Green of Michigan started when the two 
men were attending Ypsilanti State Nor- 
mal College where they were both prom- 
inent in athletic affairs. 

Later they were together in the Span- 
ish American War and saw quite a bit 
of each other in spite of the fact that 
the Governor was a commissioned offi- 
cer and the new commissioner just a 
private in the ranks. 

Mr. Livingston was a high school prin- 
cipal before entering insurance. He then 
became a local agent and later joined the 
Michigan Inspection Bureau at the time 
when that organization was introducing 
the Dean schedule in the state. 

He remained with the inspection bu- 
reau_ until an offer was made him by 
the Springfield Fire & Marine to become 
special assistant to Frank G. Row, then 
state agent for that company. Experi- 
ence with the Commonwealth followed, 
when Mr. Livingston was special agent 
throughout a territory embracing: Michi- 
gan, Ohio, Indiana, and Kentucky. He 
entered the service of the Royal. Ex- 
change in 1910 as state agent. When 
M. H. Raymond died a decade later, Mr. 
Livingston was named to succeed him 
as general agent’ in charge of Michigan, 
Ohio, Kentucky and Tennessee. 

The Michigan commissioner is cer- 
tainly not without friends because he 
says that he knows at least one. insur- 
ance man in every town in the state 
and he is almost as well acquainted in 
adjoining states. 





ALBANY INDUSTRIAL HEARING 





Superintendent Beha Tells Insurance 
Lawyers His Idea Of How Proposed 
Amendment Should Read 


A hearing. in Albany yesterday at- 
tended by representatives of the Mctro- 
politan, Prudential, John Hancock and 
Colonial Life was held relative to the 
proposed definition of Industrial life in- 
surance to be contained in a new statute. 
Superintendent Beha’s reply to Alfred 
Hurrell, Prudential, defining the meaning 
of Industrial life insurance, said in part: 

“The proposed definition can be improved by 
amending it to read as follows: ‘Industrial life 
insurance is hereby defined to be that form of 
life insurance either under which the premiums 
are payable weekly, or under which the pre 
miums are payable monthly or oftener, if the 
amount of insurance provided in the policy 18 
less than $1,000 and the words ‘Industrial Pol- 
icy’ are printed upon the policy as a part 0 
the descriptive matter.” 


The superintendent also thinks thc bill 
should. provide for these changes: the 
phrase in Section 96 which now reads 
‘Industrial policy issued upon the weekly 
premium plan’ should be changed t0 
read: ‘Industrial Policies.’ 

“Section 97 now exempts Industrial 1- 
surance for the expense of limitation. 
think this exemption should apply only 
to industrial insurance on the weekly 
plan and that the expense limitation 
should govern monthly premium insu!- 
ance.” 





Charles P. Walford, Jr., well-known 
local agent of Richmond, Va., and prom: 
inently identified with the Virginia As 
sociation of Local Agents, is in Florida, 
recuperating from his long illness. He 
expects to be back on the job upon his 
return to Richmond in a few weeks. 





The committee on blanks of the Ne 
tional Convention of Insurance Commis 
sioners will meet on Moriday, April 4, 2 
the Hotel Commodore in New York City; 
Henry D. Appleton, deputy superinten 
dent of the New York Department, 
chairman of the committee. 
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Situation In China 
Serious, Says Austin 


MARKEF BECOMES RESTRICTED 





| A. F. 1. A. Manager In Constant Com- 
munication With Representatives 
In Hankow and Shanghai 





According to N. Austin, manager of 
the fire department of the American 
Foreign Insurance Association, the mar- 
ket in China is becoming more and more 
limited every minute. The war risk’ in- 
surance rates on firm offerings in for- 
eign concessions at Shanghai, are chang- 
ing constantly and no one can predict 
with any degree of certainty what they will 
be from day to day. Rates on war risks 
§ Mare going up very rapidly and the brok- 
ers are, in many cases, unable’ to place 
alot of business owing to the fact that 
the companies are fully committed. 

Interviewed by a representative of The 
Eastern Underwriter this week, Mr. Aus- 

tin said he believes the situation in China 
(, Bto be the most serious that has ever 
existed there. 

Says Situation Serious 

fe “The Boxer trouble never extended to 
foreign concessions,” he said. “It was 

in the interior of China for the most 
[r. Mart and affected the Peking Legation 
quarters only. I believe that the war 
tisk situation as it stands at this moment 
isa most serious one. We do not know 

just how much business can be placed 
he Hat the rates which are now being quoted 
because the market is getting tighter 
every minute and the rates are going 
higher. As we become more fully com- 
mitted, quite naturally we will not take 
any more business unless we get more 
rate. I have just been talking with a 
broker who has a million dollars of busi- 
ness to place and cannot place it. I 
d know another broker who has $200,000 

of business to place but who cannot get 
at- fit. This is all on American property 
tro- [offered in the American market. We are 
going to have to find reinsurers. A lot 
of assureds are just a step behind us. 
in- [We offer them certain rates and they re- 
fuse them; then a few days later they 


fred Jcome into our offices to place the busi- 
ring Mess and firid that the rates have jumped 
art: away up. 

d by Brokers Are Anxious 


Speaking of the effect that the Chinese 
situation is having upon the brokers, Mr. 
_pre: @Austin said that many brokers and as- 
, ureds call him up or write to him to 
“pol. feck whether, in his opinion Shanghai will 
be destroyed. He said the obvious reply 
to such a question is that if Shanghai is 
the 0 be destroyed they will write no more 
business, 


Cabling Shanghai and Hankow 

















‘ Mr. Austin said the American Foreign 

surance Association representatives 
1 ine were planning to remain in Shanghai de- 
me spite the newspaper reports to the effect 
= at the Cantonese Army was marching 
mekly On that city with attendant dangers to 
tion Meo cigners there, including Americans. He 
(HOH FB *s just received a cable from F. E. Vin- 
sur tnt, their manager in Shanghai, who 

Was formerly with the Westchester Fire, 
sy the effect that he and the assistant 
we anager, A. S. Perry, are not going to 
- fave Shanghai. Mr. Austin said both 
‘ sda, Meese men are a_part of a local military 
on ganization in Shanghai which was or- 
yn his banized for protective purposes. 


en asked about the situation in 
ankow, from which city it is reported 
ll foreigners are being driven, Mr. Aus- 
Mn replied : 

Vhen you came into my office I was 
bling to Hankow to find out whether 
* Not our representative in that city had 
fen withdrawn. Our representative in 
ankow is W. G. Turbvfill, who was at 

(Continued on Page 20 





Hyde To Defend Fees 
At Senate Hearing 


CALLS ACCEPTANCE 


LEGAL 


Senate Committee Thinks Fee Ought to 
Be Turned Over to State; May 
Investigate Hyde’s Dep’t 








Insurance Superintendent Hyde of 
Missouri is prepared to go before the 
Insurance Committee of the Missouri 
Senate or the entire Senate to explain 


fully approximately $4,000 in fees he has 
received from various insurance compa- 
nies for services rendered in connection 
with mergers and re-insurance deals, in- 
cluding the $2,500 fee paid him in No- 
vember, 1924, by the International Life 
of St. Louis in the merger of that com- 
pany with the Standard Life of Decatur, 


Superintendent Hyde will inform the 
senators that in accepting the fee from 
the International and compensation from 
other companies for similar services he 
followed a custom of many years’ stand- 
ing, and, as he understood it, was com- 
pletely within the law, the Missouri in- 
surance statutes covering mergers and 
re-insurance deals providing that the 
companies should compensate the insur- 
ance commissioners acting on special 
commissions in connection with such 
deals for services rendered. 

The chairman of the Senate Insurance 
Committee, author of the resolution call- 
ing upon Hyde for a statement of the 
various mergers and reinsurance deals 
approved since he has taken office and 
fees received in connection with such 
transactions, and other senators have 
questioned whether Superintendent Hyde 
was legally entitled to retain personally 
the fees paid him. Some have expressed 
the belief the money should have been 
turned into the state treasury. 


Senate Committee Probe 


Although the chairman has declined to 
discuss the subject it is understod the 
Senate Insurance Committee plans to in- 
vestigate other activities of Superintend- 
ent Hyde before it makes any recom- 
mendation regarding his confirmation by 
the Senate for a second term as head 
of the Missouri Insurance Department. 
Governor Baker several months ago re- 
appointed Hyde subject to confirmation 
by the Senate. 

The inquiry into Superintendent 
Hyde’s foes does not question the merits 
of the International-Standard merger, 
but apparently is confined to bringing 
out the fact that such a fee was paid 
to Hyde and not turned into the state 
treasury. 

“Every insurance superintendent since 
Frank Blake, the superintendent during 
the Hadley administration, received these 
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Honest, Weigle 


(Toledo Scales Company) 


There is no catch—or question, about a fire insur- 
ance policy in The Home Insurance Company of New 


York. 


It is a standard policy at a standard price and 


in the event of a loss there will be fair and equitable 


adjustment. 


aN 


No springs or inducement of cut rate or cheaper 
insurance, is offered in Home stock insurance policies 
—and honest weight in honest settlement always makes 


for satisfied policyholders. 





THE HOME 


fees in merger and reinsurance deals,” 
Superintendent Hyde explained uopn his 
return to Jefferson City to gather the 
data requested by the Senate. “There 
is an official opinion in this office some- 
where which was rendered to the late 
Judge John Rennish, when he was in- 
surance superintendent, holding that the 
superintendent was entitled to receive 
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and retain the fees paid in such cases. 

“Walter Chorn, when insurance super- 
intendent; Charles G. Revelle, A. L. 
Harty and. all my predecessors in this 
office received these fees which are for 
services rendered to insurance compa- 
nies, private corporations in mergers and 
reinsurance transactions. 

“Since I have been insurance super- 
intendent now about six years I do not 
think that I have. received altogether 
more than $4,000 in such fees. 

“T called in for consultation and ad- 
vice in that case the commissioners of 
Illinois, Alabama and Arkansas, and they 
received $2,500 each the same as I. Mas- 
sey Wilson, who then was chairman of 
the board, after all of the business had 
been closed up, said he had talked with 
the members of the board of directors 
and he thought a $10,000 fee for our 
service would not be excessive. We had 
not even mentioned what we thought 
we should have. 

“The Missouri law requires at least 
three commissioners of insurance to sit 
in a merger or re-insurance case and in 
compliance with that statute I called the 
other commissioners in. The fee paid 
is gauged by the amount of the transac- 
tion.” . 
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Urges Agents To Use 
Daily Newspaper Ads 


TO AID PUBLIC RELATIONS 





W. H. Bennett, of National Ass’n., in 
Indianapolis Talk, Points Out Value 
of Advertising 





The National Association of Insurance 
Agents continues to pound home at 
every available opportunity the need of 
agents and other insurance men to edu- 
cate the public on various insurance mat- 
ters so that when insurance questions 
come before the public for decisions 
those who are responsible will have 
some knowledge of that upon which they 
are passing judgment. On Monday of 
this week, speaking at Indianapolis in 
connection with the Indiana Insurance 
Day celebration at the Claypool Hotel, 
Walter H. Bennett, secretary of the Na- 
tional Association, placed particular em- 
phasis upon newspaper advertising as an 
important aid to insurance in overcoming 
lack of information on the part of the 
public. 

Mr. Bennett urged strongly that insur- 
ance agents and companies utilize the 
daily press to insurance logic before the 
general public. He also touched on the 
questions of cooperation between com- 
panies and agents for the good of the 
business and the public. 

“It seems to me that one of the early 
steps to be taken is the cultivation of 
the public by information and education 
with respect to insurance,” said Mr. 
Bennett. “That is the subject I wish to 
discuss—getting the logic of insurance 
to the public. 

“The other day a good friend of in- 
surance, living in South Bend, Ind., sent 
to me a page from the January 1 issue 
of the South Bend ‘Tribune,’ a daily 
paper of that aty. It was in the form 
of a display advertisement, covering the 
entire page, headed ‘Getting Insurance 
Logic to the Public.’ 

“The opening paragraph of the adver- 
tisement read as follows: 

“When the National Association of 
Insurance Agents was in session in At- 
lantic City, N. J., it adopted this reso- 
lution: “Insurance is suffering from 
lack of public understanding of its func- 
tions and service and this association 
newspaper advertising to inform the 
public of the work of stock fire and cas- 
ualty companies will be of great benefit 
to both companies and agents.” 

Lack of Public Understanding 


“The South Bend ‘Tribune’ then went 
on to discuss the matter of getting in- 
surance information of the proper sort 
to the general public. It said that in 
spite of the many years insurance com- 
panies have been in business and in spite 
of the millions and millions of words 
uttered by their agents through the dec- 
ades, admission is finally made that in- 
surance is suffering from a lack of pub- 
lic understanding. 

“T believe it will be conceded,” con- 
tinued Mr. Bennett, “in this representa- 
tive meeting today, that that is a cor- 
rect statement. The public by and large 
is wihout information about our great 
business. Because of this lack ‘the slings 
and arrows of outrageous fortune’ are 
shot against us by those who do not 
know. If a little knowledge is a dan- 
gerous thing, then no knowledge at all 
is a damnable thing. 

“The other day I heard the distin- 
guished Ambassador of the United 
States to Spain represent that a true and 
genuine education is that which best fits 
a man to discharge the duties of both 
public and private life. He evidently 
drew that conclusion from the writings 
of the great essayist and poet, John Mil- 
ton, who held that this kind of educa- 
tion was of great importance both in 
time of peace and time of war. The 
principle may be applied in our business 
to the education of the public, but be- 
fore, not after the trouble comes. 

“A prominent insurance publicist of 
New York stated not long since that in- 
surance in the United States is notori- 


ously undersold; that the companies and 
agents should proceed to create a’ de- 
mand where none now exists, and that 
it is within the realm of possibility so 
to create this demand as to extend the 
volume 100% within an astonishingly 
short time if proper methods be utilized. 
His method parallels that which I am 
herein discussing, of getting insurance 
logic to the public by selling the insur- 
ance principle to the entire public in be- 
half of the entire institution of insur- 
ance; in other words, ‘joint advertising.’ 
He tied his opinion of this momentous 
subject into the resolution of the Na- 
tioenal Association as I have quoted it 
previously from the South Bend ‘Trib- 
une,’ as adopted at our last annual con- 
vention. 

“This is a live, an interesting and an 
important subject, worthy of complete in- 
vestigation and conscientious study. 

Present Ills Due to Ignorance 

“Want of public information has 
brought down upon the heads of insur- 
ance nearly all the present ills. It was 
this that brought forth in Massachusetts 
a compulsory automobile liability insur- 
ance law which has thrown this great 
and important method of transportation 
into a chaotic condition there. It is said 
that it has already engendered strife and 
conflict between those who should be 
leaders in the public weal; that it has 
produced friction between those officials 
of that Commonwealth charged with the 
duty and responsibility of administering 
the motor vehicle laws, and those who 
are directly interested in this great en- 
terprise; it has temporarily removed 
from the highways of the Commonwealth 
thousands of motor vehicles now. tem- 
porarily stored in winter quarters, wait- 
ing for some solution of the tangle. 

“Legislators placed this bill on the 
statute books in response to a demand 
from the public,” Mr. Bennett said. 
“Both groups acted without full knowl- 
edge. They had the mistaken impres- 
sion that such a law would be a cure 
for deaths and injuries resulting from the 
reckless operation of an automobile. It 
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is true that the agents and other insur- 
ance men in the state strove valiantly 
to ward off the measure, but public pre- 
judice—the fruit of ignorance concerning 
insurance—insisted that the bill be 
passed. It will not decrease preventable 
accidents, as its operation will ultimately 
show. 

“This is but one example of the ef- 
fect of general lack of information of 
our business. Now take fire insurance, 
which has so often been the object of 
ignorant attack, especially in the news- 
papers. The ridiculous impression is 
still abroad that that branch of insur- 
ance profits from constantly mounting 
fire losses, while some still subtract 
losses from gross premiums to determine 
profit. It is little wonder that the busi- 
ness is denied an underwriting profit. 
Results of Failure to Get Public’s Aid 

“Lack of public information has pro- 
duced a monopolistic workmen’s compen- 
sation law in Ohio that denies the in- 
dustry of that great state the oppor- 
tunity of securing that indemnity from 
insurance companies. 

“Lack of public information has re- 
tained in a new insurance code in the 
State of Kansas a valued policy law 
which is a remnant of the grossest kind 
of misunderstanding of the intent and 
purpose of the whole scheme of insur- 
ance in this country. 

“Lack of public information has placed 
upon the statute books of Wisconsin, 
and perhaps two or three other states, 
a law denying the principle that the la- 
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borer is worthy of his hire, in that an 
insurance company is prohibited from 
paying compensation to an agent or 
broker for services rendered if, per- 
chance, the latter happens to live without 
the boundaries of that state. 

“Lack of public information has pro- 
duced a statute in the State of New 
Mexico prohibiting an insurance com- 
pany from contracting with any person 
without that state to do business for it if 
the subject matter of the business was 
situated within the state,” Mr. Bennett 
centinued. “Parenthetically it may be 
here stated that the Supreme Court of 
the United States has recently said that 
= a law was unconstitutional and 
void, 

“Lack of public information has caused 
the states to levy millions of dollars of 
unjust taxes against insurance premiums, 
This money is diverted into the state 
treasuries for general expenses. Such a 
discriminatory practice against a great 
business is indefensible and as unneces- 
sary as it is unjust.” 


FREE INSURANCE GOING 

The anti-free insurance campaign in 
New York, operated through the Central 
Bureau of the New York Fire Insur- 
ance Exchange, is working admirably ac- 
cording to latest reports. Some offices 
report that the number of policies re- 
turned as not-wanted upon which earned 
premiums were due has been reduced 
50% and that brokers are co-operating 
with a fine spirit. Many brokers are no 
longer sending out large numbers of poli- 
cies for which they had no orders but 
which they hoped the assureds would ac- 
cept. Much of the previous economic 
waste was the result of writing and later 
cancelling these speculative policies 
which prospective assureds would not ac- 
cept and yet would not return until the 
policies had been in effect several weeks. 


W. B. CLARK’S ANNIVERSARY 

William B. Clark, chairman of the 
board of the Aetna (Fire), celebrated 
the seventieth anniversary of his con- 
nection with the insurance business on 
January 19. His desk at the office was 
adorned with flowers. For ten years Mr. 
Clark was with the Phoenix, ‘and since 
then with the Aetna. 











THE JONES OF FREEPORT AGENCY 

Jones of Freeport Agency, Inc., Free- 
port, N. Y., dealing in all kinds of in- 
surance, has been chartered at Albany 
with a capital of $1,000. Lawrence F, 
Adelle M. Jones, and Angela M. Ritter, 
Freeport, N. Y., are directors and sub- 
scribers. 


ADMITTED TO PARTNERSHIP 
Rudolph Burrough and Ernest 
Blake have been admitted to partner 
ship in John C. Paige & Co., in Bos 
ton. Mr. Burrough has been with the 
agency for twenty-eight years and Mr 
Blake for twenty-five years, both having 
started as office boys. 


PITTSBURGH CLUB DINNER 
Insurance Superintendent James A 
Beha of New York is slated to be th 
principal speaker next Monday evening, 
January 31, at Pittsburgh of the Insut 
ance Club of Pittsburgh. Reservation 
may be made with C. A. Reid in the 
Union Bank Building in Pittsburgh. 











H. W. Allen, Inc., New York City 
dealing in insurance in all its branches 
has been chartered at Albany with ? 
capital of 1,000 shares common stock # 
par value. 
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Better Protection — 


for agent and client 


AVE you failed to take the ultimate step 

to protect your commissions on fire risks? 
Thousands of agents and brokers have already 
made this portion of their income safe and 
tight against competition. And have written 
a lot of new business into the bargain. Here’s 
how they did it. 


They suggested to every owner of unpro- 
tected property that he put in automatic 
sprinklers. They won his everlasting good will 
and confidence by explaining that a large part, 
if not all, of the cost of sprinklers could be 
financed out of savings in insurance premiums. 
They put an end to the risk of losing his busi- 
ness by offering this proposition before some- 


body else did. 


In short, fire protection for their clients 
meant income protection for themselves. And 
while the agent temporarily lost something in 


reduced commissions, it wasn’t long before 
these reductions were made up on increases in 
Use and Occupancy, Windstorm, Plate Glass 
and allied lines. 


Let Grinnell Company help you protect 
your fire expirations. It is the pioneer and 
leader in installing sprinklers and financing 
them out of insurance savings. 


Grinnell assumes full responsibility for every 
detail. It does not farm out the construction 
work to local contractors. Its unchallenged 
financial stability is a guarantee of satisfaction. 


Read how the sprinklers-for-premiums prop- 
osition has helped agents get ahead. Write for 
the free booklet “The Local Agent and Auto- 
matic Sprinklers.”’ Send the coupon to Grinnell 
Company, Inc., 253 West Exchange Street, 
Providence, R. I. 


GRINNELL 


AUTOMATIC SPRINKLER SYSTEM 





| Important Facts for Agents to Consider 
| 1. Grinnell Company is not 


| affiliated in any way with 


all principal cities. 


any insurance office. Local 
agents may, therefore, freely 
come to us with any case 
and be sure that our co- 
operation will help them 
hold their lines intact. 


2. As Grinnell service in 
engineering and installa- 
tion is national, local agents 
Set close personal contact 
with our representatives in 














3. The reputation of The 
Grinnell System is unques- 
tioned. Local agents may, 
therefore, urge sprinkler in- 
stallation in the knowledge 
that performancewillmatch 
their promises. 


4. Grinnell handles the 
whole undertaking—financ- 
ing, estimating, engineering 
and installation. 


Cut this out and mail at once 
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Brooklyn Brokers 
Hold Annual Dinner 


BIG CROWD 





IN ATTENDANCE 


Fifteenth Annual Affair Brings Out 
Many Insurance Men; Entertain- 
ment Is a Feature 








One of the reporters attending the fif- 
teenth annual dinner of the Brooklyn 
Insurance Brokers’ Association at the 
New Imperial Restaurant, Brooklyn, 
Tuesday night, spoke of the wonderful 
enthusiasm and “pep” the men displayed 
and remarked that there was no telling 
how much business they could get if all 
their pent up energy and enthusiasm 
could be released at one time. And the 
reporter’s remark was more than half- 
truth, for the insurance brokers of the 
bcrough across the river certainly do not 
do things in a half-hearted way. This 
dinner was probably one of the most 
successful of all the affairs that they 
have thus far staged. 

The attendance was unusually good 
and the entertainment was a feature of 
the evening. President Mortimer Wein- 
berg, who presided, made a few remarks 
in which he thanked the members of the 
dinner committee for their fine work and 
expressed his satisfaction at the large 
crowd present. H. G. Ellis, Jr., was 
chairman of the dinner committee which 
consisted of twenty people. 

An interesting program of music and 
vaudeville acts had been arranged by the 
entertainment committee. It featured 
Miss Louise Squire, a well known art- 
ist, who sang several songs and also 
danced. Several pretty girls also took 
part in a clever singing and dancing act. 
The orchestra played some excellent 
jazz which kept the crowd in a happy 
mood. It was a gala night for the 
Brooklyn insurance men and a spirit of 
good fellowship’ prevailed. 

Some well known companies had tables 
for their representatives, mostly from 
*the fire and casualty fields. 





BUFFALO 1926 FIGURES 





Net Premiums Amounted to $1,924,235; 

Loss Ratio Was 45% and Expense 

Ratio 44%; Good Investment Gain 

The 1926 annual statement of the Buf- 
falo Insurance Co. of Buffalo is one of 
the first to appear. Last year the com- 
pany wrote $1,924,235 in net premiums, 
while losses incurred amounted to $873,- 
078 (45%) and expenses were $845,333 
(44%), making a trade gain of $205,823. 
The increase in the reinsurance reserve 
was $307,522. 

The investment gain of the Buffalo 
last year was $212,022, and dividends 
were $130,000. This made a decrease in 
net surplus of $20,859, which coupled with 
a special reserve of $40,000 set aside for 
the Missouri rate case, made a total 
decrease in net surplus of $60,859. Net 
premiums last year represented an in- 
crease of $210,134 over 1925. 





BUFFALO FIELD CLUB 





H. A. Robier, President; T. M. Hinkley, 
Vice-President; John J 
Beattie, Secretary 
At a meeting held January 22, 1927, in 
the Hotel Buffalo, Buffalo, N. Y., the 
Buffalo Field Club was organized for 
the purpose of promoting friendly rela- 
tions among its members and to exchange 
information relative to the better con- 
duct of the insurance business. Twenty- 
five special agents and adjusters, with 
headquarters in Buffalo, were present. 
The following officers were elected for 
a term of one year: President, H. A. 
Robier; vice-president, T. M. Hinkley; 
secretary-treasurer, John J. Beattie. — 





LICENSED IN OTTAWA 


The Dominion Superintendent of In- 
surance at Ottawa, Canada, has licensed 
the Mount Royal Assurance of Montreal 
to write sprinkler leakage and tornado 


CHINESE MARINE RATES 





New York Underwriters Make Big In- 
crease; Policies Include or 
Exclude Confiscation 
Marine insurance underwriters in the 
New York market have taken cognizance 
of the serious situation in China by mak- 
ing big increases in marine rates to 
Shanghai and other ports. A _ special 
committee was appointed recently which 
is watching the rapidly changing situa- 
tion carefully and adjusting rates to 
meet the growing hazards. The old 
clauses covering war risks, strikes and 
riots to Shanghai were offered at 12% 
cents. Since the Chinese war has brok- 
en out in the areas around the ports 
and commercial centers underwriters here 
have adepted two war risk clauses, one 
including confiscation by any of the 
warring factions and one excluding that 
risk. The former is quoted at 75 cents 
for each $100 of coverage and the latter 
at 60 cents. These covers insure for fif- 
teen days only after arrival of steamer. 
The protection can be extended but only 
upon the payment of additional pre- 
miums. Rates on shipments from China 
to this country are not as high as those 

to the Orient. 





Chinese Situation 
(Continued from Page 17) 


one time connected with the Home in 
New York. I have not as yet had a 
reply to the cable so that it is uncer- 
tain.” 

Speaking of the property of the mis- 
sionaries in China, Mr. Austin said it 
was believed that it was not insured 
against war risk. 

Telegraphic advices received last Fri- 
day by the A. F. I. A. stated that the 
war risk insurance rates on firm offer- 
ings in foreign concessions at Shanghai, 
China, were 1% thirty days and 3% 
ninety days. The rates including con- 
fiscations double these quotations. At 
Shameen, near Canton, the rates were 
one-half -these quotations. War _ risk 
rates doubled last week. — 


1926 America Fore 
Financial Statements 


FINE PROGRESS ESTABLISHED 





Both Continental and Fidelity-Phenix 
Showed Gains in Assets, Surplus 
and Earned Premiums 





Two of the leading fire insurance com- 
panies, the Continental and the Fidelity- 
Phenix, of the America Fore Group of 
companies, which have already issued a 
summary of their experience for 1926, 
showed steady progress during what is 
not generally called a good year on the 
whole. Both showed gains in assets, sur- 
plus and earned premiums. The total 
incomes of both companies were not as 
large as in 1926, due principally to two 
factors, the decrease in 1926 of invest- 
ment profits and the fact that toward 
the end of 1925 the income was sudden- 
ly boosted by the large volume of pre- 
miums received in the reinsurance deal 
with the Automobile of Hartford. 

Assets of the Continental at the close 
of 1926 totaled $70,945,402 compared with 
$67,774,523 a year before. Net surplus 
was $25,498,904 against $23,260,754 at the 
close of 1925. The capital was unchanged, 
remaining at $10,000,000. Unearned pre- 
miums are $26,680,043, representing an 
increase of only $466,053. During 1925 
the unearned premium reserve increased 
$4,788,621, due to the large Automobile 
contract. Losses in process of adjust- 
ment equal $2,836,792, an increase of only 
$50,000. Three million dollars are still 
set aside as a reserve in the liability col- 
umn for market fluctuations in securities 
and in addition there is a reserve of 
$2,000,000 for contingencies and divi- 
dends. 

In the assets column the value of 
stocks and bonds is $62,558,304; real es- 
tate, $1,723,045; loans on bond and mort- 
gage, $15,200; and premiums in course 
of collection, $2,860,659. 

Premium Income of Continental 

Premium income in 1926 amounted to 
$24,945,205; interest, rents and dividends, 
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Editorial 


EW YEAR resolutions are in order. 

So we of the Ohio Farmers Insurance 
Company have made our resolutions for 
1927 and the years to come. 

We resolve that we will do everything 
in our power to make the cordial relations 
between Company and agents even more 
pleasant and friendly. 

We resolve that we will be vigilant in 
maintaining Ohio Farmers service at the 
highest level possible to our organization. 

We resolve that we will let nothing in- 
terfere with our constant endeavor to 
furnish sound insurance to your clients. 

To these resolutions we add a brief 
paragraph of thanks and appreciation to 
all Ohio Farmers agents for their effective 
cooperation in the great business in 
which we are engaged. 

May 1927 bring you health, happiness 
and prosperity. 





HIO Farmers agents find our Parcel 
Post policies convenient and easy to 
sell. If you are interested in Parcel Post 








insurance write to the home office at 
Le Roy, Ohio. Complete information 
will be forthcoming. 





Automobile Insurance 


ANUARY—the month of automobile 

shows—when the whole motoring 
public is interested in cars—let’s talk 
about automobile insurance! 


The Ohio Farmers writes most every 
kind of automobile insurance except pub- 
lic liability. Ohio Farmers agents have 
their choice of Cash Value or non-valued 
Specific Amount policies for writing fire 
and theft. 


Wherever you are, remember that 
windstorm insurance is important, 
though it costs little. 





HE Seventy-ninth Anniversary of the 

organization of the Ohio Farmers 
Insurance Company is celebrated this 
month. Since 1848, the Ohio Farmers 
Insurance Company has paid losses 
amounting to more than Forty-two 
Millions of Dollars. 








$3,028,512; profit on sales of securities, 
$637,900, and increase in book value oi 
stocks and bonds, $823,907. Total income 
was $29,435,524, compared with $35,430,558 
in 1925. The reduction in income of 
$6,000,000 is accounted by for a big re- 
duction in profits on securities, also a re- 
duction of nearly $1,500,000 in premium 
income. This reduction is the reaction 
from the big increase in premiums in 
1925 occasioned by the Automobile rein- 
surance deal, which made an abnormal 
increase in 1925. 

A more accurate picture of the prog- 
ress of the company is shown by the 
figures for earned premiums. In 1924, 
the Continental earned approximately 
$20,800,000; in 1925, $21,688,937, and last 
year $24,479,152. All disbursements last 
year amounted to $27,197,375, giving a 
gain in surplus of $2,238,149. 

Fidelity-Phenix Figures 

The Fidelity-Phenix, which last year 
increased its capital from $5,000,000 to 
$10,000,000 by the transfer of $5,000,000 
from surplus to capital, ended 1926 with 
a net surplus of $16,217,639, making a 
total surplus to policyholders of $26,217,- 
639, which compares with $24,001,462 a 
year ago. Total assets for the Fidelity- 
Phenix at the close of 1926 were $54,- 
634,681, an increase of $3,310,000; un- 
earned premiums were $21,362,097 against 
$20,967,075. Reserves for contingencies, 
dividends, and market fluctuations in se- 
curities equalled $4,000,000. 

Net premium income last year amount- 
ed to $20,343,745, a decrease of about 
$238,000. Interest, dividends and rents 
were $2,336,566, an increase of nearly 
$300,000. Profits on sales of securities 
and adjustment of book values of securi- 
ties amounted to $1,645,145, compared 
with close to $5,000,000 in 1925 when the 
security markets were more actively on 
the upgrade. 

Losses amounted to $11,559,908 and ex- 
penses to $8,564,945. Due to the stock 
dividend of $5,000,000 the books show a 
decrease in surplus of $2,783,822, but with 
this amount deducted the net surplus 
showed an increase of about $2,200,000. 
Total disbursements last year were $27,- 
109,279, including the stock dividend. 

The earned premium income of the 
Fidelity-Phenix for the last three years 
follows: 1924, approximately, $16,600,000; 
1925, $16,838,610, and 1926, $19,949,323. 





E. T. CAIRNS ON OUTLOOK 


ee 
Manager of Eastern Department of Fire- 
man’s Fund Looks at 1927 From 
Manufacturers’ Viewpoint 
In “Fireman’s Fund Record” E. T. 
Cairns, manager of the Eastern Depart- 
ment, discusses the situation for 1927 
from the industrial viewpoint. He says: 
The northeastern section of the United 
States is chiefly engaged in manufac- 
turing; therefore the prospect for its 
business in 1927 is to be considered pri- 
marily from a manufacturer’s standpoint. 
Nineteen hundred and twenty-six was 
a wonderful year for most lines of in- 
dustry, notably in the metal and wood- 
working industries. Rubber, silk and 
rayon, woollen goods and building ma- 
terials have been prosperous; leather and 
shoes have done fairly well, while cot- 
ton goods have generally had a rather 
poor year, although there are definite 
signs of an early improvement. Coal 
mining, both hard and soft, has been 
very active and prosperous, especially 
during the last few months, so much so 
that there is some fear of over-produc- 
tion which may bring a recession of bus- 
iness early next year. Building cot- 
struction has been quite active. 
Naturally, with these conditions the 
Eastern railroads have prospered and 
have kept a large number of men busy 
on construction and operation. Unem- 
ployment on any important scale has 
been practically unknown. ; 
hether or not this prosperity will 
continue during 1927 depends, of course, 
upon general business conditions both 
within and outside of the New England 
and Middle States, but the consensus 0 
opinion appears to be very strong that 
it will. 
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Hugh Lewis’ N. Y.-London Interview 
Is An Important Milestone In Journalism 





First Authentic Interview By a Newspaper For Publication With Any One Outside Of British 
Newspaper Offices; L. & L. & G. Manager Thrilled and Delighted By Experience 
Of Talking 3,000 Miles Over the Water; Shorthand Report Of the Interview 


As soon as The Eastern Under- 
writer had interviewed Hugh Lewis, 
general manager of the Liverpool & 
London & Globe, over the New 
York-London radio telephone, which 
was on Thursday of last week, this 
paper endeavored to ascertain 
whether this was the first time that 
the new telephone had been used by 
a newspaper for an authentic inter- 
view for publica- 
tion with some 
person other than 
a correspondent 
or a representa- 
tive or having 
some connection 
with the newspa- 
per business or 
newspaper frater- 
nity. 

A representa- 
tive of The East- 
ern Underwriter 
called upon James 
W. Brown, pub- 
lisher of the lead- 
ing newspaper 
trade journal, 
“The Editor and 
Publisher,” which 
is read generally 
by managing edi- 
tors and city edi- 
tors of the United 
States. Mr. 
Brown was keen- 
ly interested in hearing of the inter- 
view with Hugh Lewis and he said: 
“So far as I know this is the first in- 
terview of the kind and I desire to 
extend my congratulations to The 
Eastern Underwriter on behalf of 
‘The Editor and Publisher.’ ” 

The traffic department of the Am- 
erican Telephone & Telegraph Co. 
was then seen and said that so far 
as it had been advised there had been 
no interview of this kind before 10 
o'clock Thursday last week when 
The Eastern Underwriter had Mr. 
Lewis on the wire. 

On Sunday morning of this week 
Eric Swenne, London correspondent 
of a Swedish newspaper, reached 
Prince William of Sweden on the 
telephone while the latter was in his 
toom at the Waldorf-Astoria and in- 
terviewed him on impressions of the 

Tince’s American trip. The New 
York “Times” said: “It was the first 
time the trans-Atlantic telephone had 
een used to obtain a genuine news 
interview. The conversation was in 
Swedish.” The New York “Times” 





HUGH LEWIS 


had not at that time heard of the in- 
terview which The Eastern Under- 
writer had with Mr. Lewis. 
A shorthand report of the Lewis 
interview, taken by a stenographer in 
the office of The Eastern Under- 
writer, follows: 
The Eastern Underwriter: Hello, 
is that you, Mr. Lewis? The East- 
ern Underwriter of New York is on 
the telephone. 
Mr. Lewis: 
Yes, this is Hugh 
Lewis speaking. 
The E. U.: Can 
you hear us? 
Mr. Lewis: 
Yes, as easily as 
if I were tele- 
phoning in Lon- 
don. Can you hear 
me over there? 
The E. U.: We 
can. hear every 
word you say al- 
though it is rain- 
ing in New York 
and one would 
think that there 
would be static. 
Mr. Lewis: 
Over here there is 
a real good Lon- 
.don fog and I 
fear I am rather 
husky. We could 
do with some of 
your skyscrapers to scrape our sky. 
How are you and how goes The 
Eastern Underwriter? 
and instructive as ever I have no 
doubt. 

The E. U.: The Eastern Under- 
writer is going strong, thank you. 

Mr. Lewis: You are paying me 
a great compliment in ringing me up. 
It is my first experience of talking to 
my American friends across space, 
quite thrilling and delightful to hear 
your voice which I clearly recognize. 

The E. U.: We are going to ask 
you for an interview over this mar- 
velous radio telephone. We are ring- 


ing you because you are so well. 


known in this country as one of the 
leading insurance managers in Eng- 
land. May we ask if you will give 
us a message which we can convey 
to the insurance public through our 
columns? 

Mr. Lewis: Oh! You want a 
message from me. Good Lord, what 
an ordeal! You will remember it is 
said to be easier to say nothing in 
thirty minutes than something in 


Stimulating- 


three, and really that sort of thing 
is more in your line as a journalist, 
if I may say, than in mine. 

The E. U.: Nonsense. No ordeal 
at all, Mr. Lewis. Just give us a 
friendly message. 

Mr. Lewis: You say ‘Nonsense, 
you want a friendly message.’ My 
dear friend, I am full to overflowing 
with friendly greetings to your side. 
Listen! Can you hear? Good! 
Well, here goes. 

First, on behalf of the old Liver- 
pool and on my own, hearty congrat- 
ulations to The Eastern Underwriter 
and to the rest of the distinguished 
insurance press of America, so full 
of vitality and so versatile in its in- 
vigorating influence on the calling of 
insurance the world over: May the 
New Year bring to all interested in 
insurance the reward of faithful ser- 
vice in the public weal and may Am- 
erican and British companies con- 
tinue to co-operate in amity and good 
will. 

Just another word to you and all 
friends of England. We in the old 


country have had much to contend 
with industrially during the past 
year and have gone through probably 
the most: difficult period in our his- 
tory which has always been one of 
unresting upward struggle. Mark 
my words, upward it will continue 
to be. These are stirring days. It 
is a great time to be alive, don’t you 
agree? 

The E. U.: Many thanks for your 
good wishes and complimentary ref- 
erences to the insurance press of 
America. Be assured we have the 
greatest admiration for the manner 
in which the old country faces and is 
pulling through its difficulties. 

Mr. Lewis: The time seems to be 
up. Thank you for ringing me. Au 
revoir and good luck. Remember me 
to your colleagues; also please pre- 
sent my best wishes to my good 
friends, our able chiefs, A. Duncan 
Reid and Harold Warner. (Mr. 
Reid is president of the Globe In- 
demnity. Mr. Warner is United 
States manager of the Liverpool & 
London & Globe.) 








Hugh Lewis Chats On Ocean Phone 


(Continued from page 1) 


will be able to hear just as clearly as 
you do a message in this country if there 
is no static.” 


At ten minutes to 10 o’clock on Thurs- 
day morning the long distance operator 
called up The Eastern Underwriter and 
asked if the paper were ready to go on 
the telephone for London. At exactly 
10 o'clock New York time—it was 3 
o’clock in the afternoon in London—the 
operator called again and said: “London 
will be ready in a few minutes.” At pre- 
cisély 10:05 o’clock the connection was 
made and the voice of Mr. Lewis was 
heard speaking as clearly and distinctly 
as if he were a block away on William 
street. He remained on the telephone 
for four minutes, during which there was 
no atmospheric disturbance of any kind 
to mar the speaking voices. ¢ 

The success of the interview and the 
ease in which it was held indicate that 
calling up important people in England 
will soon be almost an everyday occur- 
rence on the part of the daily newspa- 
pers. While the connection is now avail- 
able only between New York and Lon- 
don it is reported that it will be possible 
before long to talk to Liverpool, Bir- 
mingham, Manchester and some of the 
other British cities. 


First Official Calls on January 7th 


The New York-London telephone was 
placed in operation on Friday, January 
7th. Successful transmission of dozens 
of private calls proved it an immediate 
technical success. The first to go “on 
the air” were Walter S. Gifford, presi- 


dent of the American Telephone & Tele- 
graph Co., and Sir G. Evelyn P. Murray, 
secretary of the British Post Office. The 
New York “Evening World” and the 
New York “Times” were the first news- 
papers completing London calls. In both 
instances newspaper men talked to news- 
paper men, not to outsiders for inter- 
viewing purposes. Mayor Walker and 
the Lord Mayor of London spoke. One 
of the first commercial calls was the 
transaction of a $6,000,000 foreign ex- 
change deal between the International 
Acceptance Corporation and the Midland 
Bank of London. Details of the $40,000,- 
000 recapitalization plan of the Victor 
Talking Machine Co. were supplied Eu- 
rope by Speyer & Co., and J. & W. Se- 
ligman & Co., banking firms. Florenz 
Ziegfeld dickered with Sir Alfred Butt, 
London producer, for the sale of English 
rights to the big new musical comedy, 
“Rio Rita.” Rodman Wanamaker, Phila- 
delphia, spoke to the London establish- 
ment of Wanamaker. Cecil F. Shallcross 
and Sir Arthur Worley of the North 
British & Mercantile exchanged greet- 
ings. Later, the Wall Street “Journal” 
called up its London office. The Asso- 
ciated Press also called its London office. 
How It is Done 


Telephoning across the ocean is broad- 
casting on a planetary scale. The same 
principles which are applied in bringing 
the speeches and concerts of Chicago and 
Pittsburgh into millions of homes are 
applied in talking between New York 
and London. What is heard there is 
not the original music or voice but a 
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marvelously accurate, life-like reproduc- 
tion. Sound is converted into a form of 
invisible light and flashed into space; 
and that invisible light is perceived by 
special apparatus and reconverted into 
sound. At every stage waves are dealt 
with. The ether of space is electrically 
shaken into waves. Radio waves vary 
in frequency from zero a second to mil- 
lions, and in length from thousands of 
miles to mere ripples. When New York 
talks to London the ether is shaken into 
waves that measure 5,000 meters from 
crest to crest. 

At the Rocky Point station of the Ra- 
dio Corporation of America, which is 
used by the American T. & T. for trans- 
Atlantic telephoning, 200 horsepower is 
applied to generate the huge ether 




























Not only has he achieved by his own 
merits all that can be counted as success 
in the insurance world, but in the arts 
and humanities his interests are no less 
distinguished. He is well known among 
horticulturists in England as an “Alpine 
Gardener” of no mean attainments, and 
as a photographer his studies of land 
and sea scapes show an unusual appre- 
ciation of nature’s beauties. In addition 
to these hobbies, Mr. Lewis has always 
followed closely the new developments 
brought into our civilization by science. 
When the automobile was first put on 
the road he had one and drove it him- 
self. During the war, in spite of his 
great burden of responsibilities, he learnt 
to fly at the age of fifty, thinking that 
in this way be could best prepare him- 








| A Letter From The A. T. & T. 














AMERICAN TELEPHONE AND TELEGRAPH COMPANY 
LONG LINES DEPARTMENT 


15 DEY STREET 


ALBERT W. DRAKE 

GENERAL COMMERCIAL MANAGER 
CHARLES H. FULLER 

GENERAL ¢ 
WILLIAM G. THOMPSON 

COMMERCIAL ENGINEER 
CHARLES H. HADLOCK 

GENERAL TOLL DEVELOPMENT SUPERVISOR 





The Eastern Underwriter, 
86 Fulton Street, 
New York City. 


Gentlemen: 


With reference to conversation today this-is to confirm 
our record of your Trans-Atlantic telephone call on Thursday, 
January 20,1927, from your office Beekman 2076 New York to 
Mr. Hugh Lewis of the Liverpool & London & Globe Insurance Co., 
Telephone Avenue 7272, London, England. This call was established 
over the radio telephone circuit and conversation started at 
10.05 A.M. New York time, corresponding with 3.05 


P.M. London time. 


Yours truly, 


General Commercial Manager 


Time of Hugh Lewis Interview Official ly Given 





New Yorw January 24,1927 
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waves. Not all this energy is radiated 
into space; much of it is unavoidably 
lost in various ways. Actually about 70 
horsepower leaves the antenna. The 70 
horsepower voice with which we shout 
electrically across the ocean has the col- 
lective speaking power of about two bil- 
lion people. Amplification is the secret 
of success in telephoning across the 
ocean. The electric equivalent of the 
Voice must be magnified not by mere mil- 
lions but by billions. Hence, the first 
Problem was for the telephone engineers 
to find the perfect amplifier. The quest 
for it started twenty years ago. By the 
tnd of 1914 three such amplifiers were 
developed and transcontinental telephony 
Came an accomplished fact. Of the 
Ypes the most effective was the vacuum 
tube. The vacuum tube has now been 
developed until there is one nearly two 
feet long. A voice from New York to 
London travels through 23 of these tubes. 
Mr. Lewis An Interesting Personality 


It is rare in the prosaic life of the 
Siness world that one comes across a 
Te as striking as that of Hugh Lewis. 


SSTETT | gy | “DO YOU KNOW OF AREAL 
F OPPORTUNITY HERED” 


OFFICER :1DO-SECURE ~| 

A WORLD AGENCY AND | 

YOULL Get the Bestin | 
THE WORLD” © 


self to serve his country if the emer- 
gency should arise. In every way he is 
alert and progressive, and keen on ex- 
perimenting with new ideas, and it is 
only natural that our thoughts should 
turn to this magic personality when we 
wished to test the 1atest wonaer which 
the scientific world has given us. 





















N. F. P. A. BULLETIN 


A. R. Small, of the Underwriters’ La- 
boratories, and chairman of the electric- 
al committee of the National Fire Pro- 
tection Association, has notified mem- 
bers of the committee and others of a 
report to be received and acted upon at 
the February meeting of the committee, 
having to do with safety devices on 
smoothing irons, andirons and other 
portable electrically heated appliances. 


BES SEAN EEA ELISA TIRES TARE OSTA RODE 
What is your 9 pet problem? 


Put it up to this Bureau, maintained for the benefit 
of agents everywhere by the A®TNA INSURANCE 
COMPANY, THE WORLD FIRE AND MARINE INSURANCE 
CoMPANY, and THE CENTURY INDEMNITY COMPANY. 


2. 












DORRIT AAS 


MADE GENERAL AGENT 


Joseph A. Bennett has been made gen- 
eral agent of the Western department of 
the Phoenix Assurance, succeeding 
Charles A. Craft, who recently returned 
to San Francisco as general agent of the 
Pacific department. Mr. Bennett has 
been with the Phoenix for many years 
and since 1925 has been assistant general 
agent of the Western department. 


Write for information to the 
INSURANCE INFORMATION BUREAU 
670 MAIN STREET, HARTFORD, CONN. 
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Over 110,000: people saw the Army-Navy Football Game in Chicago. This 
was the largest number of people that ever witnessed a football game. 
Practically every one present was a prospect for some kind of insurance. 
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THE EASTERN 
UNDERWRITER 


Your Market 


_ 1927 stretches ahead with daily opportunity for increased business if you develop your 
market. The insurance agent is fortunate in that practically everyone is a prospect for 
some kind of insurance. 
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The agent for foundry machinery, for instance, 


can only sell to foundries and must travel further and 5 
longer to make a given number of sales than the sales- I. N a SURE S 
man for whom every manufacturer is a prospect. If that | 

business is poor his sales must necessarily suffer, but OBSERVATIONS 
that isn’t his fault because foundry machinery is all he 


has to sell. 


The insurance agent who limits his activities to but 
a few lines has voluntarily restricted his market and 
curtailed his own income. Obviously, he has not con- 
sidered the advantages of selling a multiple line—which 
saves selling energy, increases sales volume and elimi- 
nates the hazard of loss of premium income when there 





is a business depression. ge ear 

Sell all lines of insurance—<Accident, Automobile, cok atigntly they prayed to their rain god 
Plate Glass, Burglary, Public Liability and Boiler Insur- fore him and many sacrifices made, but ‘no 
ance will broaden your market and your profits in the the blaziag stn." Day after day this went-on 
coming year. Write to the Agency Department for de- angry—kicked ithe rain god in the face and 
tails concerning London Guarantee lines of insurance river fo save the crops, This was the act 
and agency plan—you will receive a prompt reply. old tradition in a moment of anger, but his 


people were the only ones for miles around 
who harvested that year and. so all was well. 
And then was born a people who would soon 
rule all the wide country. 


In many insurance offices tradition says 


Head Office: 55 Fifth Avenue, NEW YORK that sales are made just thus and so. .Any 


attempted application of modern sales pro- 


= * motion is laughed out of the office.. This 
New York Office: 90 Maiden Lane clinging to the old foggy ideas, closing ears 


v to the spirited music of modern business, is 
C. M. BERGER, United States Manager bowing down to rain gods and courting fail- 
ure. In this changing, progressive twentieth 
century world the agencies. who will use j 


proven sales promotion ideas will have a rich 
harvest in premium income. 


LOYALTY PAYS AND 
IS ADMIRED 


“Loyalty is one of ‘the greatest of Chris- 
tian virtues,” said the old cattle man with a 
sigh. “But there are many humans who 
don’t know what it means. Did I ever tell 
you about the rattlesnake? Well, one day I 
was driving to town in my buckboard and I 
saw a big rattlesnake at the roadside with 
a rock on ‘his back looking appealingly at | 
me. I took the rock off his back and when 


I was coming from town he followed me 
home and curled up on the front porch. Next 
day he followed me around the place help- 
ing me in many ways—killing rats and so 
on. One night a burglar got in. I heard 
the racket and came down to find my rattler 
holding him by the seat of his pants and 
shaking his tail out the window for help. 
The rattler sure was grateful and loyal—he 
e lived with me till he died.” 
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Three Promoted By 

America Fore Group 
ADVANCED TO SECRETARIES 
John G. Derby, Frank A. Christensen 


and Sumner T. Pike Were 
Assistant Secretaries 








Three assistant secretaries of the 
America Fore Group of companies, John 
G. Derby, Frank A. Christensen and 
Sumner T. Pike, were last week pro- 
moted to secretaryships of the four com- 
panies in the group. 

Mr. Derby was born in 1880 in New- 
port, R. I, After graduating from Har- 
vard, his first business connection was 
with the Maine Central Railroad. Later 
on he became interested in fire preven- 
tion and after devoting several years to 
this work in various capacities, he joined 
the engineering department of the Am- 
erica Fore companies as field engineer 
in December, 1912. 
brought to the home office as examiner 
in the engineering department. Two 
years later he was sent to New Eng- 
land as special agent for the Fidelity- 
Phenix with headquarters in Boston, 
from which place he was brought to 
the home office in 1923 as agency super- 
intendent of the Fidelity-Phenix. In 
November, 1924, he was made assistant 
secretary, assisting in the supervision of 
the Middle Department underwriting of 
which he was given full charge in No- 
vember, 1926. 

Secretary Christensen was born in 
Greenwich, Conn., in His first 
work was with the London & Lancashire 
for which company he became office boy 
in their Hartford office in 1910. He sub- 
sequently filled various positions with 
that company and in 1916 was made ex- 
aminer. During the world war Mr. 
Christensen served with the Yankee Di- 
vision throughout their entire campaign 
in France and came out of the service 
as a second lieutenant. After the war, 
Mr. Christensen became special agent for 
the Automobile in New York state and 
in 1921 entered the employ of the Am- 
erica Fore companies as special agent for 
the American Eagle in the Connecticut 
field. 

On January 1, 1924, he was brought 
into the home office as agency superin- 
tendent for the American Eagle, super- 
vising the business of the Middle De- 
partment. In November, 1924, at the 
time the underwriting departments of the 
companies were put under the unit plan, 
Mr. Christensen was made assistant sec- 
retary and assistant to Secretary Dooley 
in charge of New York and New Eng- 
land for all companies. More recently 
he has been given charge of office de- 
tail for the entire home office under- 
writing organization. 

Secretary Pike was born in Lubec, 
Me., August 30, 1891. He is a graduate 
of Hebron Academy and Bowdoin Col- 
lege. From 1913 to 1917 he was con- 
nected with Stone & Webster at Bos- 
ton, Savannah, Ga., and Lowell, Mass. 

From 1920 to 1922 Mr. Pike was in 
business for himself, selling oil well sup- 
plies and equipment. In February, 1923, 
he became assistant to the president of 
the Amsinck Co., which position he left 
in December of-that year to join the 
financial department of the America 
Fore Companies at their New York of- 
fice. He was made assistant secretary 
in June, 1925. 





AGENTS OPPOSE N. J. BILL 


Members of the New Jersey local 
agents’ association are working against 
the compulsory automobile liability bill, 
Assembly Bill 30, which has been intro- 
duced in the State Legislature at Tren- 
ton. It is patterned after. the Massa- 
chusetts law which went into effect on 
January 1 of this year. New Jersey 
agents say that nothing along this line 
inimical to the insurance interests should 
be done in New Jersey for another two 
years at least, so that results of the Mas- 
sachusetts law can be studied. 











In 1914 he was’ 
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 ervvenety lent against the greedy fangs of 
flame is the foundation of insurance. 


And fire insurance policies are the backbone 
of the great business in L. & L. & G. specialty 
lines. By giving the highest degree of service 
to this universal need, the L. & L. & G. agent 
wins the full confidence of his clients. Adding 
the other vital forms of protection becomes 
just a matter of “Telling them and selling 
them.” 


L. & L. & G. agents are off to another won- 
derful year with a drive for more fire busi- 
ness. Each new fire policy sold during 
January means a long list of profits from 
other coverages. And many fire policies will 
be signed up with those who already know 
L. & L. & G. service through specialty policies. 


-“Zivenroor. 
w LONDON 
GLOBE. 


Insurance Co. np 
Executive Offices: 1 Pershing Square 
Park Ave. at 42nd St., New York, N. Y. 


Western Department 
CHICAGO 


Southern Department 
NEW ORLEANS 


Pacific Coast Dept. 
SAN FRANCISCO 





THE NATIONAL INSTITUTION WITH A WORLD 
WIDE BACKGROUND 
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Fire Losses Take Big 
Drop In Jersey City 

DECREASE $88,165 OVER 1925 

National Board Fire Underwriters Give 


Fire Department Rating 97%; High- 
est Efficiency Record Ever Received 








In a report just made public by Fire 
Chief Boyle figures show that there was 
a decided decrease in fire losses in Jer- 
scy City during 1926. 

During the year which has just closed, 
according to the report, the estimated 
loss on buildings and contents amounted 
to $246,330, which is $88,165 less than the 
year 1925 when a total of $334,495 worth 
of property destroyed by fire. 

That the amount of insurance covering 
the fire loss last year was more than 
adequate was revealed in the report, 
Property owners whose premises were 
damaged by fire carried insurance total- 
ing $3,653,000, while the total adjustments 
amounted to about $216,600. 

Praise From Underwriters 

Fires during the year occurred in 58] 
frame buildings and 439 brick buildings 
and a large percentage of these fires 
were confined to the floor or place of 
origin. For this excellent showing the 
fire department received a rating of 97% 
from the National Board of Fire Under- 
writers, which is the highest efficiency 
rating in the history of the department. 

Many important additions were made 
to the apparatus of the department, 
steam engines being replaced by the 
modern gasoline pumpers. There are at 
present 22 powerful combination auto 
pumpers, each with a capacity of pump- 
ing 1,000 gallons of water a minute. 

Combustible Bureau 


During the past year the Combustible 
Bureau issued a total of 1,855 permits 
for garages, moving picture machines, 
benzine storage and other inflammable 
materials. During the period just pre- 
vious to July 4, the bureau was particu- 
larly active in enforcing the ordinance 
covering the sale of fireworks, and losses 
by fire resulting from such causes were 
remarkably small. 

Subduing fires was not the only fune- 
tion of the fire department last year, 
as 31 calls were received for the lung- 
motor, which was used in resuscitating 
persons overcome by gas, smoke or am- 
monia fumes. 


NORTH AMERICA STATEMENT 


Assets Now Total $62,128,954, An In- 
crease of $3,250,000; Company’s 
Finances in Excellent Shape 
The Insurance Company of North Am- 
erica of Philadelphia has issued its 135th 
annual statement covering the business 
done during 1926. Total assets of the 
company as of December 31, 1926, 
amounted: to $62,128,954, compared with 
$58,876,017 a year ago. Capital amounts 
to $7,500,000, net surplus to $15,000,000 
and besides these amounts there are 
contingent and _ conflagration funds 

amounting to $5,556,347. 

During 1926 the total income amounted 
to $36,090,252 and expenditures to $31,- 
653,025. Income was slightly  ovef 
$3,700,000 more than during 1925. Net 
fire premiums amounted to $26,690,700 
and marine and inland premiums to 
$6,926,967. Profits on sale of securities 
amounted to $156,574, while interest an 
dividends totaled $2,170,107. Net fire 
fire losses, were $12,501,461 and expenses 
$11,933,232. Marine losses were $3,051, 
726 and marine acquisition costs $2,908- 
932. The unearned premium reserve 
amounts to $24,792,896, an increase 0 








slightly more than $2,000,000. Reserves, 


for unpaid losses equaled $6,946,300, af 
increase of $643,000. 


WRITES ON RADIO HAZARD 
An article on the radio and the light 
ning hazard, written by Frank W. White, 
staff adjuster of the Fireman’s Fun 
appears in the current issue of that com 
pany’s agency publication, 
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Commission Question 
Problem in New Jersey 


AGENTS OUTSPOKEN 





IN VIEWS 





Companies Plan Flat Commission; If 
Effective Cut Rate War and New 
Companies in Field Looms Up 





Many indications point to a long and 
drawn-out battle between the New Jer- 
sey agents and the Eastern Underwriters’ 
Association over the question of com- 
mission. While some agents are in 
hopes that the matter will be settled to 
the satisfaction of all, yet there are other 
agents who are of the opinion that the 
companies will attempt: to put things 
through and it will be a case of take it 
or leave it. 

From reliable sources it was learned 


that there are four different classes of 
commissions in New Jersey. In Camden 
County, according to the report, agents 
are receiving as high as 40% commis- 
sion, while in Passaic and Morris coun- 
ties the commissions vary from 20 to 
25% and in Middlesex County the com- 
missions seem to vary anywhere from 
20 to 30%, while in Hudson and Essex 
counties, in which the cities of Newark, 
Jersey City and Hoboken are located, 
the commissions are 25% and 5% con- 
tingent. 

The agents in-Hudson and Essex coun- 
ties say that they want a higher com- 
mission than any other agents in the 
state as their overhead expenses are far 
greater than any other. Agents in Cam- 
den county say that they are entitled to 
higher commissions because of a greater 
competition among insurance men. 


Flat Rate Commission 


To all of this the companies. who have 
joined the association say that it would 
be a satisfactory situation to them if all 
agents accepted a flat rate of 20% and 
which commission, it is reported, has 
been spoken of at the conferences which 
have been held between the agents and 
companies. ; 

If the companies succeed in putting 
this flat rate of commission through, 
many of the agents look for a long- 
drawn-out battle over the question and 
it is the consensus of the opinion that 
the ultimate result may be the springing 
up of new companies in the state organ- 
ized solely for the purpose of competing 
with the association companies. 

Many agents in Newark, Jersey City 
and Hoboken are outspoken in their 
views and say that if such a condition 
should arise, and indications point that 
way, they would ‘not hesitate to throw 
Over the association companies and do 
business with the non-union companies. 
This would result in a cut-rate war and 
Probably be the cause of the Eastern 
Underwriters’ Association withdrawing 
from the field. 





L, E. FALLS A DIRECTOR 

Laurence E. Falls was elected a di- 
tector of the Bankers Indemnity of New- 
ark at the January meeting of the board 
last week. “Mr. Falls, a native of Missis- 
Sippi, entered the insurance business 
with the Western Reserve in 1907, in 
the home office at Cleveland, Ohio. When 
they retired from the business, he en- 
tered the casualty field with the liability 
department of the Affiliated Aetna Com- 
panies, later becoming general agent for 
the United States Casualty, also repre- 
Senting several fire insurance companies 
as agent at Cleveland. He sold his local 
agency interests in 1923 to become spe- 
Gal agent of the American of Newark, 
and moved to the home office in No- 
vember, 1924, as superintendent of 
ents, being elected a year later as- 
Sistant secretary. 





The Westchester Underwriters, Inc., 
hite Plains, N. Y., life, fire, casualty 
Rsurance, etc., has been chartered at 


any with a capital of 200 shares no 
Par value, : 


TOURIST FLOATER TIPS 





Boston and Old Colony Urge Agents to 
Get Out After Tourist 
Policies Now 
The society column of your local paper 
will furnish you with a list of fine. pros- 
pects who are going north or south for 
the winter months, says the “Acceler- 

ator” of the Boston. 

Make up a selected list of American 
Legion members in your city. This year 
the convention will be held in Paris, and 
every Legionnaire who’s going is a pros- 
pect for tourist floater. Better start your 
campaign early, or some other agent will 
beat you to it. 

Suggest to the advertising manager of 
your local newspaper that he run a 
special “Winter Vacation” page featur- 
ing resort hotels, rail and steamship 
lines, baggage, sport clothes and—tour- 
ist floater insurance. The chances are 
that in exchange for the idea he will run 
a story under your signature telling 
about the insurance that every traveler 
needs. 

Don’t talk short-term policies. Tour- 
ist floater insurance is a necessity not 
only when the assured or his family is 
traveling but anywhere outside his resi- 
dence. 

Executives of big business in your city 
are sure to do some traveling for busi- 
ness or pleasure, and are good prospects. 


LANGDON SUCCEEDS SMITH 

At a meeting of the executive commit- 
tee of the National Fire Protection As- 
sociation in Atlantic City, on January 
15, C. Barstow Langdon, chief engineer 
of the Factory Insurance Association of 
Hartford, was appointed chairman of the 
N. F. P. A. committee on field practice, 


succeeding H. P. Smith, joint engineer 
of the F. I. A., who resigned. 


EXPECT LARGE ATTENDANCE 

The New York State Association of 
Supervising and Adjusting Fire Insurance 
Agents ,of which John B. Dacey is presi- 
dent, expects a large attendance at its 
annual meeting at Saranac Inn on July 
6, 7 and 8 

This is a reunion to which many in- 
surance men look forward with the great- 
est pleasure. 








MIDDLE DEP’T MEETING 


S. H. Schoch, of the National of Hart- 
ford, was last week elected president of 
the Underwriters’ Association of the 
Middle Department at the annual meet- 
ing in Philadelphia. Paul J. Mullan of 
the Phoenix of London was elected vice- 
president. New members of the execu- 
tive committee include: C. C. Wright, 
John Stief. and T. Howard Bacon. 


THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 
The real strength of an insurance com- 

pany is in the conservatism of its man- 

a and the management of THE 

an 


ANO is absolute assurance of 
the security of its policy. 


CHARLES W. HIGLEY, President 


MONTGOMERY CLA 
. G. HO! 
H. T. GIBE!] 
F. E. SAMM 
A. E. GILBI 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 
Howle, Jarvis & Wright, Inc., Gen’l A 
Metropolitan District = 
81 JOHN STREET 


Vice-President 





NEW YORK 




















INSURANCE 
HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 


LOGUE BROS. & CO., Inc. 
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Catalina 


opponent. 


tides. 


awaiting him. 


NEW YORK 











“AMERICA FORE" 


Fighting his way across a continent to enter a struggle which in itself seemed impossible 
of achievement—a boy of seventeen demonstrated that the one who has the greatest diffi- 
culties and obstacles to surmount often emerges the winner. 


Competition is terrible—we often say—but think of the fellow who has a long way to 
travel before he can even enter into competition with you—think of him and look out for 
him—for by overcoming obstacles he has leamed to fight and may prove to be a formidable 


Fighting spirit is necessary but headwork is also required. - Chart out your course— 
take advantage of all the assisting currents and have energy in reserve to fight the opposing 


The American Eagle agent who essays the channel between 1926 and 1928, who 
charts his course taking advantage of the assisting current of our company advertising and 
field forcee—who musters additional energy in form of inland marine and special covers with 
which to fight an opposing tide—will reach the shore of 1928 to find the laurels of victory 


, AMERICAN EAGLE . 


FIRE INSURANCE COMPANY 
EIGHTY MAIDEN LANE, NEW YORK.N.Y. 


ERNEST STURM, CuairnMan OF THE Board, 
PAUL L.HAIQ, PREesivenT. 


CASH CAPITAL ‘ONE MILLION DOLLARS 


CHICAGO * 


SAN FRANCISCO 

















Page 28 








January 28,197pganu< 








F. J. McFadden, of the 
Home, Dies Suddenly 


DEATH COMES WHILE AT WORK 





Secretary of Company and Head of Im- 
proved Risk Dep’t Was a Popular 
and Picturesque Figure 





One of the best loved men in New 
York fire insurance circles, as well as 
one of the most active in the improved 
risk and side-line field, Frank J. Mc- 
Fadden, died suddenly from heart dis- 
ease in the Home Insurance Building 
last Friday afternoon. Mr. McFadden 
was secretary of the Home, but was far 
better known for his energetic and pro- 
gressive work in developing improved 


risk lines, rain insurance and other 
forms. He had been with the Home 
for over twenty-one years and would 


have been sixty-three years of age on 
June 24 of this year. 

Mr. McFadden’s death was extremely 
tragic to those who were his friends be- 
cause of the suddenness of his passing. 
At lunch on Friday he had been appar- 
ently in good health. During the after- 
noon he was suddenly stricken ill and 
died just as he was being admitted to 
the Home’s medical department. Kind, 
ccurteous, gentle, and always willing to 
help others to solve their problems, Mr. 
McFadden went before those whom he 
had aided could come to his assistance. 

In 1905 Mr. McFadden joined the 
Home as chief of the improved risk de- 
partment and under his guidance it de- 
veloped splendidly. He was also in 
charge of the engineering department 
and later took over the business of rain 
insurance when that form of underwrit- 
ing became popular. When the Rain In- 
surance Association was formed Mr. Mc- 
Fadden was elected secretary, a position 
he held until his death. He became sec- 
retary of the Home in October, 1925, 


after having been assistant secretary 
since 1921. 
Served in U. S. Navy 
Born June 24, 1864, Mr. McFadden 


served in the United States Navy as a 
young man. He was a petty officer at 
the time of the bombardment of Alex- 


andria, Egypt, in the early eighties and. 


was in the American force landed there 
to protect the United States Consulate. 
Later he joined the Grinnell Sprinkler 
Company and was one of the early con- 
structors and engineers of sprinkler sys- 
terns. Later he became secretary of the 
Southern Inspection Bureau and was 
afterward assistant secretary and engi- 
neer of the old South-Eastern Tariff As- 
sociation, now the South-Eastern Under- 
writers’ Association. 

The funeral of Mr. McFadden was held 
Monday from his home, 468 Clove road, 
West New Brighton, Staten Island, to 
the Church of the Blessed Sacrament, 
Manor road, West New Brighton. 

The following honorary paHbearers 
were selected from Mr. McFadden’s as- 
sociates in the Home: Secretary A. C. 
Baillie, General Adjuster W. N. Bament, 
Secretary C. A. Blumenreiter, Secretary 
J. A. Campbell, Secretary H. G. Foard, 
Manager C. A. Grasse of the improved 
risk department, Marine Secretary C. A. 
Hulme and Secretary H. S. Poole. 

The Sprinkler Leakage Conference, of 
which Mr. McFadden was long a mem-- 
ber, was represented at the funeral by 
President William D. Grier and Man- 
ager W. F. Roembke. 

Tribute From Carroll L. De Witt 

Carroll L. De Witt, of Fred S. James 
& Co., and chairman of the executive 
committee of the Rain Association, paid 
ve following fine tribute to Mr. McFad- 
den: 

“No appreciation of Frank J. McFad- 
den as an insurance man could be given 
without having foremost in mind his loy- 
alty to the company he served and his 
care to see that its interests were prop- 
erly safeguarded to the full extent of 
his ability at all times. 

“But approved methods and practices 
of fire insurance companies, as of all 
great business corporations, are the com- 


posite result of theories advanced and 
tested by the many. So it is well to 
weigh and fairly consider the opinions of 
others. Frequently comes the demand 
for sinking of self and self interest in 
order to bring about good to all in the 
end. Experience, good judgment and 
knowledge teaches when to press the 
hardest and at what stage to ease up. 
All of this Mr. McFadden thoroughly 
understood, believed in and followed. He 
was a fearless contender for what he 
thought was best, but when he marched 
down the hill as all must do at times, 
he did so with colors flying and the 
respect of his associates. 

“My work with him in the Rain As- 
sociation of which he was secretary from 
the date of organization, six years aga 
until his death, was of a continuous and 
intimate character. No man has given 
more valuable aid in the establishment of 
this intricate insurance cover than did 








he and those of us who are left to carry 
on will miss his wise counsel, his untir- 
ing energy and his resourcefulness in 
this branch of insurance. He was a 
strong, sturdy man mentally, a lovable 
man and one whose friendship and good 
esteem were not only a pleasure to have 
but quite worth while.” 


Tributes From C. A. Grasse 


C. A. Grasse, supervisor of the im- 
proved risk department of the Home, 
who worked directly with Mr. McFad- 
den for several years, pays him the fol- 
lowing tribute: 

“The sudden death, on January 21, of 
Frank J. McFadden was a shock and ir- 
reparable loss to the entire insurance 
fraternity as well as to his many friends 
and acquaintances in other walks of life. 
_“Mr. McFadden was a man of excep- 
tionally wide experience and though the 
greater part of his life was spent in 


_tion in an expedition to China and spe 


the profession of insurance and fire pm 
tection, his earlier years were full of rp 
mantic adventure in many places ay ( 
many occupations. As a young man ky 

served in the U. S. Navy and was 
petty officer at the time of the bombari 
ment of Alexandria, Egypt. He saw a 















several years in active service in th 
Orient. 

“Mac,” as his host of friends calle 
him, was one of the pioneers in th 
automatic sprinkler field. His earliest ¢. 
perience was obtained with the Grinng 
Co. with whom he was installing fore. 
man for a period. He later served x 
engineer for the office of I. Tanenbaty 
& Son. While secretary of the South 
ern Inspection Bureau in Atlanta he di 
much valuable work for his companig 
and the public generally by his geniy 
for efficient organization. Later he be 

(Continued on Page 32) 








Fireman's 


dhe Sun Never Sets on 
Fund Service 
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Resident agents in every town and hamlet in the 

United States of America and the principal centers 

of Canada. Agents for the settlement of losses in 

Hawaiian Islands, South America, Europe, Asia, 

the West Indies, Australia, New Zealand, Africa. 
Head Office: San Francisco, U.S.A. 


An Americar. InStitution with a World-W: ide Reputation for Fair Dealing 
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Aetna Life Affiliated 
Cos.’ Ad Plan for 1927 


UBLICATIONS THAT REACH 





lans to Be Advertised; Combined Cir- 
culation of Magazine Is More 


Than 2,000,000 Copies 





The Aetna Life and Affiliated Compa- 
ies have announced to agents a 1927 na- 
onal advertising campaign. The first of 
e new ads will appear in the February 
ssues of the magazines. 

The only publications used are those 
aving to do with business, industry and 
lhe professions. The magazines to be 
sed are the following: “System,” “Na- 
ion’s Business,” “Forbes,” “Credit 


fonthly,” “Factory,” “Industrial Digest,” 
American Bankers Association Journal,” 
Journal of the American Medical Asso- 
jation,” “Modern Hospital,” “Architec- 
ral Record,” “Engineering News Rec- 
bd” and “American Bar Association 
ournal.” 
Statement to Agents 


The circulation of these publications 
otals about 2,400,000 readers an issue. 
The Aetna Life and Affiliated Compa- 
ies say: 

“During the year there will be nine- 
een advertisements in which the Aetna 
Plan of Insurance and Bonding Protec- 
ion will be featured. Twelve of these 
ill appear in the February issues, lead- 
ng off the series in each publication. 
his advertising will undoubtedly create 
onsiderable interest in the Aetna Plan 
among manufacturers, bankers, lawyers 
and other business and professional men 
n your community. It followed up prop- 
erly with local advertising and personal 
alls, it should result in a considerable 
umber of opportunities to chart desir- 
able risks and to secure business you are 
ot now getting. 

“Whether or not your agency benefits 
from this advertising campaign depends, 
in the last analysis, as we have stated 
frequently in connection with previous 
Aetna campaigns, upon the extent to 
Which you follow it up. If you let peo- 
ple in your community know that you 
are the local Aetna-izer, if you remind 
them that the forms of protection and 
service they have been reading about can 
be obtained from your agency, if you 
follow up your advertising and the na- 
tional advertising with personal calls you 
are sure to secure more business than 
av possibly could without this assist- 

ce, 

What Will Be Advertised 


Advertisements in the “Industrial Di- 
gest” and “Factory” will cover the fol- 
lowing six subjects: Aetna plan, Manr- 
facturing public liability, Automobile 
fleet, Sprinkler leakage and water dam- 
age, Elevator liability or compensation, 

etna plan. 

The ads in “Credit” will cover the fol- 
lowing: Aetna plan, Sprinkler leakage 
and water damage, Mercantile safe, Fi- 
say bonds, Aetna plan and Public lia- 

Ity, 

The advertisements in the “American 

ankers’ Association Journal” will cover: 
Aetna plan, Bankers’ blanket bond, Safe’ 
deposit box, Combination residence, 

etna plan and Accident. 

ese will be covered by the “Journal 
ot American Medical Association”: 
Aetna plan (personal and professional 
: Automobile, Accident, Profession- 
' Liability, Combination residence, Pro- 
€ssional liability. 
: Engineering News Record” will fea- 

Ure these insurance plans: Aetna plan, 

Ontractors’ public liability, Contract 
onds, Automobile fleet, Paymaster rob- 
ery, Contractors’ contingent liability. 
Rice Subjects in the “Architectural 
wee will be: Aetna plan (personal 

Professional form), Contract bonds, 

an er’s contingent liability, Combination 

omobile, Combination residence, Con- 
ct bonds, 
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The Norwich Union Fire began business fifty 
years ago—at a time when there was an increas- 
ing demand for dependable insurance. It supplied 
a real want in that earlier day and it has ever 
since continued to be a strong and serviceable 
bulwark against fire and other unforseen calam- 
ities. 

With the Norwich Union Indemnity Company— 
the worthy running mate of the fire company— 
nearly every form of indemnity is written. 


NORWICH UNION 


EAGLE FIRE COMPANY 


NORWICH UNION 


A HALF CENTURY 
OF 
HONORABLE SERVICE 
1877 1927 


FIRE INSURANCE SOCIETY, LTD. 


75 Maiden Lane, New York 
HART DARLINGTON, President 


of New York 


Incorporated 1806 
HART DARLINGTON, President 


75 Maiden Lane, New York 


The Oldest New York Insurance Company 


INDEMNITY COMPANY 
75 Maiden Lane, New York 
Jackson, President F, P. Stanley, Vice Pres. 


The Agent Who Seeks to Give Service 
Must Himself be Well Served 








COMPANIES. 


Opposes Insuring 
Churches in Mutuals 


ANGLICAN CHURCH DISCUSSION 


Writer in Canadian Church Magazine 


Says Trust Funds Ought Not to Be 
Used in Insuring Others 





An interesting discussion on mutual 
fire insurance companies is being con- 
ducted by correspondence through the 
columns of “Canadian Churchman,” with 
reference to the Anglican Church Insur- 
ance Association. On the one side is J. 
Y. Ormsby, well-known in Canadian fire 
insurance circles and soon to leave to 
reside in Ireland, it is said, who is the 


champion of mutual insurance. His op- 
ponent is Walter Windeyer, who is 
against the idea of church insurance 


funds being used to purchase mutual in- 
surance policies. 

After charging that Mr. Ormsby rep- 
resents mutual companies, namely, the 
Northwestern Mutual, as well as the 
Anglican Church Insurance Association, 
which Mr. Ormsby denies, Mr. Win- 
deyer cites these arguments why he op- 
poses mutual protection: 


Arguments Against Mutuals 


“In his letter of December 23rd Mr. 
Ornisby is endeavoring to show that the 
illustration I gave of a mutual organiza- 
tion making a very bad failure was not 
an analogous one. The citation I gave 
showed that an insuring organization, 
mutual in character, which guaranteed 
its policyholders against assessment be- 
yond one full year’s premium did make 
a colossal failure and brought down dis- 
aster on its trusting policyholders. The 
liabilities were found to be unlimited 
after test of the court and dividends 
which had been paid to the policyholders 
for four years back had to be refunded 
on top of enormous assessments. Mr. 
Ormsby says that the organization I re- 
ferred to was doing a different class of 
insurance to the organization he cham- 
pions. In this he may be right, but he 
is trying to draw a herring across the 
trail. It is absolutely immaterial what 
class or classes of insurance are written; 


_the application of the law is the same 
whether the insurance was fire. automo- 


bile or any other form. 

“If your readers care to analyze my 
letter of November 11 and Mr. Orms- 
by’s reply of the 23rd it will be quite 
evident that the protagonist of mutual 
insurance has very carefully skipped all 
around the main issue as to the virtues 
or otherwise of mutual insurance. This 
in itself should’ be quite sufficient to 
cause trustees of church property to 
pause and consider the advisability, or 
their right to insure trust property with 
a mutual organization notwithstanding 
that they be approached by parties work- 
ing under the aegis of a church organiza- 
tion. 

“In the main, the public does not know 
that when it insures with a mutual or- 
ganization that it is entering upon a full 
partnership and with a concern in which 
it has no say as to policy. The conten- 
tion has been made, and quite rightly so, 
that funds of the parishes of the Church 
of England should not be invested in the 
business of insuring the property of 
others.” 





OPEN UNTIL 6 O'CLOCK 





Insurance Society of New York Extends 
Time So As to Accommodate 
People Working in Offices 


The Insurance Society of New York, 
which is about the most considerate or- 
ganization in the insurance business, and 
is constantly aiming to be helpful, has 
decided to keep the library open until 
6 o'clock at night so that more people 
can make use of it. This will give peo- 


ple working in the insurance offices a 
chance to get books after working horrs. 
Miss Mabel Swerig is libraria.1 of the 
Insurance Society. 
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N. Y. Broker Defends 
Policy Warranties 


WEINBERG WRITES TO BADGER 








Says Companies Are Not Trying to 
Place Traps For Assureds by 
Inserting Policy Conditions 





Mortimer Weinberg, president of the 
Brooklyn Insurance Brokers Association, 
has written a letter to William Otis 
Badger, insurance lawyer, in which he 
defends warranties put into policies by 
insurance companies. Instead of believ- 
ing them to be traps for the assured, 


means to defraud him out of his just 
claims in case of loss, Mr. Weinberg, 
who as a broker acts for assureds, says 
the companies are perfectly justified in 
guarding against specific hazards by in- 
serting warranties in the policies. 

Discussing directly the burglary forms 
of policies, Mr. Weinberg’s letter is a 
defense of the whole system of warran- 
ties. He admits that some insurance com- 
panies have taken advantage of the war- 
ranties to resist payments, but says that, 
on the other hand, the companies are 
generally more than just with their set- 
tlements of losses where there is no sus- 
picion of fraud on the part of the 
claimants. ‘ 

“You state that the companies rely 
upon certain stock defenses, viz.: the 
accusation of fraud on the part of the 
assured of failing to keep books of ac- 
count,” writes Mr. Weinberg. “Certain- 
ly, if there is fraud a company cannot, 
and would not be permitted to pay a 
loss in face of it, but its duties to the 
profession and to its stockholders would 
be to resist the payment of the loss and 
make sure that the perpetrator of the 
fraud is apprehended and punished. The 
unwillingness on the part of a company 
to pay losses where no books of account 
are kept by the assured is justifiable and 
highly proper because the companies 
could be exposed to imaginative inven- 
tories when losses occurred to unscrupu- 
lous people. The failure to give prompt 
nctice is not a valuable resort on the 
part of any company unless such a fail- 
ure prejudice the rights of the company 
or the wait unreasonably long. 

“In the case of the American Silk 
Mills vs. The New Amsterdam Casualty 
Co., the plaintiff seems to have carried 
both burglary and hold-up insurance in 
two different companies, which, by the 
way is always bad policy. If this were 
hold-up and not a burglary after closing 
hours, the resisting company was cer- 
tainly not within its rights if only sev- 
eral days passed before the notice was 
received, but still, the broker placing this 
risk should immediately upon learning 
of the circumstances surrounding the 
loss, have been able to decide under 
which policy it fell and in the event of 
being undecided have notified both com- 
panies. Still this does not excuse a com- 
pany that relies entirely upon so little 
delay as appears in this case. 

Legislation Not the Remedy 

“Your last paragraph suggests that the 
legislature step in and clarify the insur- 
ance contract. This is, of course, to my 
mind not the remedy. The insurance 
companies are not state institutions and 
I do not believe they can be compelled 
to accept insurance on a basis laid down 
by the legislature. What you desire can 
be accomplished by interesting an insur- 
ance company to write contracts in the 
manner and with the warranties which 
you require but I can almost assure you 
that if you do succeed in interesting a 
company to write policies of this charac- 
ter, that they in turn, will succeed in 
placing on their books a large quantity 
of highly unprofitable business. 

“Please do not feel that I am cham- 
pioning the cause of the companies in 
any attempt on their part to take ad- 
vantage of an assured. It has been my 
general experience that few businesses 
have such a fine record for honesty of 
purpose as the insurance companies. It 


BILL TO AMEND STOCK LAW 





New Provision Would Place Insurance 
Companies With Banks in Relation 
To Issuing Stock 


B. Roger Wales, Republican, of Bing- 
hamton, and chairman of the Insurance 
Committee, last week introduced in the 
New York Senate a bill amending Sec. 
11 of the stock corporation law placing 
corporations organized under the provi- 
sions of the insurance law under the 
same category in relation to the issuance 
of shares of stock as corporations or- 
ganized under the. provisions of the 
banking law. Reference was had to the 
Judiciary Committee. 

Extracts from the bill follow: 

“Sec. 11. Preferred and common 
shares. Every stock corporation shall 
have power to create and issue shares of 
stock. Every corporation, except a cor- 
poration organized under the insurance 
law or the banking law other than an 
investment company, shall have power 
to create and issue two or more classes 
of shares, with such designations, pref- 
erences, privileges and voting powers or 
restrictions or qualifications thereof as 
the certificate of incorporation, or other 
certificate creating such shares and filed 
pursuant to law, provides; but no shares 
which are entitled to preference in the 
distribution of dividends or assets shall 
be designated as common stock or 
shares. 

“Sec. 2. This act shall take effect im- 
mediately.” 


NEW ENGLAND LOSSES 


The 1926 fire loss for the six New 
England states is estimated at about 
$26,500,000, a decrease of $650,000 over 
1925 and $6,475,000 less than the loss for 
1924. Massachusetts and Connecticut 
showed increases for last year while the 
other four states showed reductions in 
losses. Massachusetts, with a fire loss 
of $12,115,000, had the largest total, while 
Vermont had a fire loss of only $750,000. 
By the way, Vermont reduced its fire 
loss $1,000,000 from the 1925 total. 


BRIDGEPORT AGENTS MEET 

The Bridgeport Association of Insur- 
ance Agents held its annual meeting last 
week. Arthur Bradshaw was elected 
president and the other officers inélude: 
Arnold Neal, vice-president; Sidney J. 
Winter, secretary, and W. A. Winter, 
treasurer. Donald G. North, of New 
Haven, a member of the executive com- 
mittee of the National Association, and 
Clarence T. Hubbard, of Hartford, as- 
sistant secretary of the Automobile, 
were speakers at the banquet in connec- 
tion with the meeting. 


Cc. H. WOOD ADVANCED 


Charles H. Wood has been appointed 
special agent for eastern Pennsylvania 
for the Insurance Company of North 
America, effective February 15, succeed- 
ing David G. Cameron, who has been 
brought to the home office in Philadel- 
phia. For the last six years Mr. Wood 
has been connected with the Southern 
department of the North America group 
as special agent in Georgia. 


WITH KNOXVILLE OFFICE 


Wyman Swenson has left Benjamin, 
Hastings & Minor to manage the insur- 
ance department of Elliot, Bates & Co., 
Inc. The latter concern is a real estate 
agency in Bronxville, N. Y. 


COTTON GINS ARE BURNING 

“Texas Insurance” in a recent issue 
says that some insurance companies are 
reported as discontinuing the writing of 
cotton gins due to the alarming rate at 
which they have been going up in smoke. 
The fire losses are heavy, seldom result- 
ing in a destruction of less than $12,000. 
More often the loss is $20,000 or more. 























is my business to represent the assured 
but I can certainly see the force of the 
necessity of embracing in a burglary in- 
surance policy the warranties now re- 
quired by the companies.” 








Agents Wanted Where Not 
Represented 














NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


| A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 

















Franklin W. Fort 











Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


i 18 Washington Place, Newark, N. J. 
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(New Jersey) 
(Denmark) 


Thomas B. Donaldson 
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of Watertown; poy 


TO HOLD ANNUAL MEETING 


According to an announcement made 
by Frederick Hoadley, secretary of the 
American of Newark, the annual meeting 
and election of the board of directors of 
the company will be held on Monday, 
February 7. 







J. Campbell Haywood 
ADJUSTER 
for STATE of CONNECTICUT 
Wide en a Service 


M 
Tel. prvi “Washington 
Warren, Conn. Cornwall Bridge P. O. 


scan 











Royal Exchange Assurance 


1720—1926 


CAR AND GENERAL 
INSURANCE CORPORATION, LIMITED 
United States Head Office, 95 Maiden Lane, New York 





A DEPENDABLE COMPANY 








217TH YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. ° New York 
WESTERN DEPARTMENT 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
PACIFIC DEPARTMENT 


N. W. Cor. Sansome and Sacramente Sis. 
San Francisco, Cal. 
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Few Changes In Auto 
Fire and Theft Rates 


NEW MANUAL OUT NEXT MONTH 





Theft Problem in Cities Still a Big Ques- 
tion; Say Most Stolen Cars Are 
Used in Crimes 





When the new manual of the Eastern 
Automobile Underwriters Conference 
makes its appearance early next month 
there will be practically no changes of 
importance in the fire and theft rates 
as a whole. There will be upward and 


downward revisions in various districts 
based upon local experience but results 


of the last year do not permit a wide-. 


spread reduction of rates nor call for a 
general increase above the present levels. 
The business is more or less spotty, but 
in general has been fairly satisfactory. 

The one big problem facing the auto- 
mobile underwriters is how to reduce 
thefts in the big city areas. Such thefts 
appear to continue on the increase de- 
spite the valiant efforts of the police and 
other authorities to catch thieves and to 
discourage stealing by imposing heavy 
sentences on those who are arrested 
and convicted. It is the opinion of sev- 
eral members of the Eastern Confer- 
ence that most of the automobiles stolen 
in the large cities are used for other 
criminal purposes and are not taken for 
resale in other states. 

A criminal generally makes use of a 
stolen automobile in order. that when he 
abandons the machine after a crime has 
been committed the police will be unable 
to trace him through recovery of the 
car he has left. A large percentage of 
automobiles stolen and used by crooks 
for other “jobs” are recovered by the 
police but’ this does not always mean 
that the insurance companies are relieved 
of claims. Many of these stolen cars 
are badly damaged by the thieves them- 
selves or by pursuers before they are 
abandoned. As a result the assured has 
a just claim against his insurer for a 
large proportion of the value of the car 
even though it has been recovered and 
returned to him. 

Last week the theft committee of the 
National Automobile Underwriters Con- 
ference met in New York to discuss 
plans for cutting theft hazards. Among 
those who attended were N. S. Bartow, 
President of the Queen; F. J. Sauter, of 
Chicago; C. S. Timberlake, of Hart- 
ford; A. T. Bailey, of San Francisco; J. 
W. Harrison of Atlanta; J. Ross Moore, 
general manager of the National Confer- 
ence, and Secretary Lamont of the East- 
ern Conference. 





LUNCHEON TO RIDDERS 

Sumner Ballard, president of the In- 
ternational and United States manager of 
the Skandinavia, gave a luncheon to a 
large number of insurance men, bank- 
ers and political leaders at the Bankers 
Club last week to meet President Ber- 
nard H. Ridder of the “Journal of Com- 
merce” and his brothers, Joseph E. and 
Victor F. Ridder, who recently acquired 
a controlling interest in the newspaper. 
Mr. Ballard, one of the leaders in the 
fire reinsurance field, was formerly in- 


surance editor of the “Journal of Com- 
merce.” 





STAMFORD AGENTS MEETING 


Members of the Stamford, Conn., 
Board of Underwriters last week dis- 
cussed the Dean schedule of fire insur- 
ance rating, now being applied in Con- 
necticut, and the limitation of credit to 
assureds. A committee was appointed 
to draft a reasonable system of credit 
which would not permit buyers of insur- 
ance to put off indefinitely the payment 
Of premiums, 





denny _H. Ames, Inc., Utica, N. Y,, 

pealing in all kinds of insurance, has 
cen chartered at Albany, N. Y., with 
N00 capital. : 


DINNER TO GUSTAV KEHR 





Retiring President of National Liberty 
Presented With Fine Gifts at 
Banquet in New York 


Gustav Kehr, retiring president of the 
National Liberty, and for many years 
closely associated with the administra- 
tion and progress of that company, was 
presented with several fine gifts at a 
testimonial dinner tendered to him last 
week at the Hotel Commodore in New 
York. Many of Mr. Kehr’s friends from 
all parts of the country attended the 
banquet in addition to the directors and 
officers of the company. Vice-President 
Charles H. Coates presided as _toast- 
master. 

President George U. Tompers, recently 
elected head of the company, paid glow- 
ing tributes to Mr. Kehr and the splen- 
did work he had done while president 
of the National Liberty, and all during 
the years since he had started with the 
company as a boy. On behalf of the 
directors Mr. Tompers presented Mr. 
Kehr with a bag of gold and a diamond 
studded service honor medal, saying at 
the same time that Mr. Kehr had re- 
ceived a liberal retirement allowance. 
Mr. Kehr responded with an impressive 


address, in which he voiced appreciation 
for the fine sentiments and gifts. 

Among those who spoke were Vice- 
President Norman T. Robertson; Charles 
A. Porth of Albany; S. C. Williams, of 
Atlanta; Warren F. Goodwin, of Hall 
& Henshaw, New York; Edward M. 
Wilhelm, of Buffalo; Carl Koch of Chi- 
cago; A. M. Barrett, of Flushing, N. Y.; 
Henry Martin, of St. Paul; Charles F. 
Kees, of Cleveland, and Louis Pfingstag, 
of New York. 





CHARLES J. AYER DIES 


Charles J. Ayer, head of the Ayer In- 
surance Agency, Inc, of Plymouth, 
N. H., died in Boston recently at the 
age of 69 years. Mr. Ayer was born in 
Haverhill, N. H., and moved to Plymouth 
in 1897. Besides his agency there he had 
one in Boston also, being treasurer and 
director of both. In late years Mr. Ayer 
lad spent much of his time in Brook- 
line, Mass. 





JOIN INTERNATIONAL ASS’N 

The New England Association of Fire 
Chiefs voted last week to join the In- 
ternational Association 100% strong and 
tc support the fire prevention program. 





HENRY W. COWLES ADVANCED 

Henry W. Cowles, formerly special 
agent of the New York Suburban terri- 
tory for the Glens Falls and Commerce, 
has been named assistant secretary of 
those companies and transferred to the 
home office. Except for one year spent 
in the Navy during the world war, Mr. 
Cowles has been continuously connected 
with the Glens Falls, first as an exam- 
iner at the home office, then as a spe- 
cial agent in Oklahoma. He was as- 
signed to the suburban field in 1922 and 
is well known to many agents in that 
territory. 





PHILA. LOSSES DECREASE 

Fire losses in Philadelphia last year 
were over $1,100,000 less than in the pre- 
vious year, which was a much welcomed 
turn of events for the fire underwriters 
in that city. The Fire Insurance Patrol 
reports that in 1926 total insurance 
losses on buildings and contents were 
$5,043,222, compared with $6,165,661 in 
the year before. Losses on _ buildings 
were $2,174,554 in 1926 and on contents 
$2,868,668. 








—_———_—. 








s~ Poor Richard 


a 1d. » “The sleeping fox catches no poultry. 


| gh the alert agent gathers good will 
and premiums by his cultivation of all 
forms of Insurance coverages, as Poor 


Richard would add today. 


Many an agent has built up a lasting 
clientele by merely showing his assureds 
how a little-known insurance protection 
gives added safety. For, as Poor Richard 
would say, give thought to your client's 





you. 


Ghe FRANKLIN FIRE INSURANCE COMPANY 


of Philade}ubia 


— 1829 


welfare and your client will think well of 


Truly, as Poor Richard would say, if 
- you would gain the good will of your 
prospects and clients, gain first their con- 
fidence, and increased business will follow 
the gaining of both. And how better can 
you establish this confidence than by offer- 
ing your prospects Insurance Protection 
in a Company whose age and reputation 
combine to assure dependability. 
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Criticizes Theatres’ 
Ventilating Systems 


SMOKE OFTEN CAUSES PANIC 





New York Board Report on Fire in 
This City Shows Smoke and Not 
Flames May Lead to Deaths 





In a bulletin issued by the Bureau 
of Surveys of the New York Board of 
Fire Underwriters on a fire in the Audu- 
bon Theatre in New York City, Super- 
intendent William B. White of the New 
York Board, comments upon the poor 
ventilating systems in theatres. When 
fires occur the auditoriums of theatres 


are liable to become full of smoke, thus 
creating panic and possible loss of life, 
whereas the actual fire may not be of 
serious proportions. The requirements 
of the New York Building Code as well 
as those recommended by the National 
Board of Fire Underwriters are vague, 
says Mr. White, regarding ventilating 
systems and apparently only meagre con- 
sideration has been given this particular 
subject. 

“Numerous theatre fires have demon- 
strated that a volume of smoke entering 
the auditorium of a theatre from any 
cause is liable to be as much of a panic 
instigator as an actual flame or fire,” says 
Mr. White. “That a panic did not occur 
among this theatre audience was prob- 
ably due to the fact that the theatre 
was not fully occupied at the time; had 
it been crowded, as so often happens 
in this and similar theatres, it is quite 
probable that a serious panic may have 
occurred, 

“The points where ventilating ducts 
terminate anpear to be of extreme im- 
portance. In this particular instance 
(and probably there are numerous in- 
stances throughout the city, where a 
similar happening could occur), smoke 
from a fire in an adjoining building 
which ordinarily should not have affect- 
ed the theatre, did enter the theatre au- 
ditorium in large quantities without dif- 
ficulty because of the location and poor 
arrangement of the ventilating duct open- 
ings. While it is true that many such 
ducts are provided with fans to force 
air from the theatre outward, these fans 
are not always in operation and conse- 
quently if the natural passage of air 
through the duct is such that it is to- 
ward the inside of the theatre, smoke, 
fumes, etc., which might arise near the 
terminus of the ducts will be drawn into 
the theatre. It would seem that such 
difficulty might be prevented by provid- 
ing the ducts with shutters which would 
effectively close the opening to the ducts 
when the fans are not operating, while 
the intake openings to main ducts could 
be provided with similar shutter so lo- 
cated as to be easily closed manually 
in the event of an emergency.” 


F. J. McFadden Dies 


(Continued from page 28) 


came assistant secretary and engineer of 
the old Southern Tariff Association, now 
the Southeastern Underwriters Associa- 
tion. 

“Mr. McFadden was a_ prominent 
member of many insurance organiza- 
tions. He was a member of the auto- 
matic sprinkler committee of the Na- 
tional Fire Protection Association; vice- 
president of the Western Factory In- 
surance Association; a member of the 
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eT Josiah K. Brown is a man of property—a hard-headed ne 
] business man—a man of many interests. He is just the none 
sort of individual with whom a Hartford agent likes to sa 

do business and who in turn likes to do business with a “ 

Hartford agent. e th 

—\e lw) medy 
— oe Wy If it’s a question of a policy on the Brown yacht—the ms 
Hartford agent is in a position to secure it. If Business os 

Interruption Insurance is needed on the plant—the _ 

Hartford agent writes that. If the local bank needs a York 

Blanket Bond, Brown as director tells them to look up ee 





the Hartford agent. If the Browns take a Mediterranean 
cruise, the Hartford agent furnishes the Tourist Baggage 
policy. If a new registered Guernsey is added to the 
Brown herd, it is insured in the Hartford Live Stock 
Insurance Company and of course the Brown sedan, 
coupe and sporty roadster are covered under Hartford 
automobile policies. 





Hartford agents are a part of a big, 
well-known, progressive organization — 
an organization that is geared to serve 
the property owners of America. 


HARTFORD INSURANCE CO. Marsford, Connecticut 


The Hartford Fire Insurance Company and the Hartford Accident and Indemnity Company write practically every form of insurance except life 

















executive committee of the Sprinkler Goose; and of the Insurance Society of him a valuable adviser to fire protection 
Leakage Conference; secretary of the New York. engineers and underwriters generally. 


Rain Insurance Association; a member “His broad experience and keen inter- The love and respect of all his asso 
of the New York Pond of the Blue est in affairs were well known and made follow him to his well earned rest.” 
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Final Analysis of 
1925 Huge Fire Loss 


SMOKING IS LEADING CAUSE 





Electricity, Chimneys, Sparks, Exposures, 
Lightning, Spontaneous Combustion 
Are Big Causes 





Final figures of the actuarial depart- 
nent of the National Board of Fire Un- 
derwriters show that the total fire loss 
of this country amounted to $559,428,858, 
somewhat below the forecast, but never- 
theless ahead of any previously estab- 
lished record. From 1901 to 1925 inclu- 
sive the fire loss was over $7,550,000,000. 

Comment on the individual causes, and 
the losses with which they are taxed, 
may disclose some facts of further use- 
fulness to those who are waging the 
war against flame-waste. 

Defective chimneys and flues, regarded 
as a cause strictly preventable, having 
risen in 1922 from third to second place, 
has remained there right down to and in- 
cluding 1925, when it was responsible for 
an aggregate loss of $21,673,853. New 
York showed the heaviest total in this 
column, $1,614,484, while Illinois, with 
$1,359,025, came second, and Pennsylva- 
nia, with $1,019,154, was third. 

Fireworks, firecrackers, etc., dropped 
slightly in 1925 below the showing for 
1924, while it continued to occupy on the 
list the last place but one, with a total 
of $829,613. Figures on the financial loss 
fail to tell the whole story of the dam- 
age due to fireworks; deplorable above 
all is the annual roll of maimed and dis- 
figured and the not infrequent loss of 
life. 

Gas, natural and artificial, as a fire 
cause, exhibited little change in 1925, 
either for better or for worse, as com- 
pared with its position in the preceding 
twelvemonth. The loss in the latest year 
was $3,158,112, with Texas, New York 
and Ohio leading the field. 

Hot ashes and coals, open fires inflict- 
ed the heaviest damage in 1925 upon New 
York, Illinois and Massachusetts, with 
$550,960, $382,703 and $328,362 as the re- 
_ losses. It is a $6,407,124 total 
OSs, 

Ignition of hot grease, oil, tax, wax, 
asphalt, etc., presented a 1925 total of 
$1,751,022, of which the states of New 
York ($208,528), Michigan ($181,023) and 
Massachusetts ($163,816) together con- 
tributed more than one-third. 


$30,000,000 For Matches 


Matches-smoking exceeded by nearly 
tine millions of dollars any other origi- 
nating fire cause in 1925. The latest 
year’s total was $30,303,815. New: York 
was the heaviest sufferer, with damage 
amounting to $3,877,461, and Massachu- 
setts followed with $2,487,619. Other 
tullion dollar loss” states in this clas- 
siieation were California, Illinois, Michi- 
gan, New Jersey, Ohio, Pennsylvania and 
Texas, 

Open lights, a classification which em- 
braces lighted candles, plumbers’ torches 
and other uninclosed flames, caused loss- 
&$ totaling $3,109,290 in 1925. The chief 
contributing states were New York, Illi- 
hols and Pennsylvania, the totals being, 
in order, $650,910, $356,100 and $235,676. 

etroleum and its products in 1925 rose 
@ million dollars over its showing in 

4+. The brunt of the loss fell on the 
state of Ohio, where $1,136,820 in prop- 
ttty destruction was recorded. Califor- 
ila, with $1,136,820, ran a close second, 
and Texas and New York also were hit 
severely with Petroleum and Its Prod- 
i losses amounting to $1,015,359 in the 
rmer state and $908,943 in the latter. 


For the Uni 
Sizzaiegnited States the aggregate was 


Rubbish and litter ,although not in- 
sided among the graver hazards in point 
Pecuniary loss, brought about a fire 
line? in 1925, amounting to $1,751,022, 
a for the second year leading the 
ates, under this heading, by nearly 
shin’ Massachusetts and New York 
SO Were in the van. 
gr Patks on roofs—the classification 
wing out of the still extensive em- 
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ployment of wooden shingles—held sixth 
place among originating causes. Illinois, 
Indiana and Michigan established the 
worst records, with losses of $1,572,198, 
$1,028,459 and $989,168, respectively. 
Sparks on Roofs piled up a national to- 
tal of $14,680,187, which was a slight but 
significant reduction from the 1924 fig- 
ure. 

Stoves, furnaces, boilers and_ their 
pipes also kept up near the top in 1925. 
This cause rests in third place, with as- 
cribed destruction amounting to $20,416,- 
785. New York, Illinois, Michigan, 
Pennsylvania, Indiana and Ohio were the 
“million dollar” states, suffering losses of 
$2,133,697, $1,816,171, $1,662,991, $1,515,904, 
$1,253,023 and $1,186,338. 


Heavy Electrical Losses 
Electricity, than which there exists no 
safer form of light, heat and power when 


it is properly installed and used, exacted 
a toll amounting to $15,168,864. This 


cause took an actual jump of several 
hundred thousand dollars from the 1924 
loss showing, which landed it in fifth 
place again. In 1925 electricity was most 
grossly abused, it appears from the table, 
in Illinois, Florida and New York, where 
losses of $1,411,203, $1,289,003 and $1,183,- 
645 were revealed. 

Exposure (including conflagrations), 
which properly is an effect and not a 
cause of fire, greatly overshadowed, as 
always is the case, every other known 
fire hazard. The national loss in 1925 
was $61,392,814, which is an advance over 
1924 of more than a million dollars. New 
York, With $9,879,202, exceeded by five 
millions its nearest rival, Pennsylvania, 
where the total was $4,678,081. Besides 
these two states, nineteen were repre- 
sented with losses aggregating above a 
million dollars—California, Georgia, IIli- 
nois, Indiana, Iowa, Kentucky, Louisiana, 
Maine, Massachusetts, Michigan, Min- 
nesota, Mississippi, Missouri, New Jer- 
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Give just that number of Deaths due to Carbon 
Monoxide Gas Poisoning for the six months 
ending December 31, 1926. 


From Maine to California and Minnesota to Texas, 
these reports were received by the John Han- 
cock Mutual Life Insurance Company, in con- 
nection with its warning to the Public. 


Death from this cause is no respector of localities, 
and cold weather increases the danger. Look 


We think there is need of our Warning and ask the 
insurance fraternity to spread the information. 


Booklet describing the danger mailed to any under- 
writer interested. Write Inquiry Bureau. 






Cuaryar 7 
Lire INSURANCE COMPANY 


OF BOSTON, MASSACHUSETTS 








Gotnbere 29 
November .......... 56 
December .......... 169 




















— 


sey, Ohio, Tennessee, Texas, West Vir- 


ginia and Wisconsin. This makes a to- 
tal of twenty-one states with six-figure 
losses under the heading of Exposure; 
in the previous year there were but nine- 
teen. 

Sparks from machinery: added to the 
1925 total $7,507,516, of which by far the 
heaviest single share among the states 
was borne by New York, never far from 
the top in any cause, with Illinois sec- 
ond, and Texas a close third. 

Incendiarism, which is being viiorous- 
ly attacked in all parts of the country, 
stood responsible for a total loss in 1925 
of $2,062,221, according to the tabulation. 
Severest of the sufferers were New York, 
California ann Ohio. 

Lightning was charged with a total loss 
of $13,196,918, which, representing as it 
does an advance of a million and a half 
dollars over its 1924 culpability, earned 
for it seventh place among originating 
causes. California and Illinois were, in 
the vanguard of states, with respective 
losses amounting to $1,317,875 and $1,- 

, 

Spontaneous combustion — fourth 
among the- inceptive causes—consumed 
no less than $17,391,398 worth of prop- 
erty in 1925. Heaviest of the state loss 
figures were those of Illinois, Ohio, 
Pennsylvania and New York, which reg- 
istered more than a million dollars each. 





FLORIDA AUTO THEFTS BAD 





Daily Papers Feature Theft Lists; Arson 
Bill in Legislature to Hit Specu- 
lative Home Owners 


The board of directors of the Florida 
State Association of Insurance Agents in 
session in Jacksonville Monday of this 
week found that while collections were 
a bit hard new business is holding up 
well, and that while there are some 
rather bad: looking losses, losses as a 
whole are far from excessive. A bad 
situation is the increased stealing of au- 
tomobiles, which has reached a stage 
where action of some kind must be taken. 
So fierce has become the record in Tam- 
pa the papers make a news feature of 
the cars stolen, listing the number and 
the kind each day. 

The town of Lakeland is reported to 
be hard hit in this, several high priced 
cars having been stolen there recently. 
The police seem helpless. They have not 
had to cope with this kind of thing in 
such large way and seem to be unable to 
sense what is the quick and the best 
thing to do. The detective facilities of 
the company organizations are being 
sought, and an agent of the National 
Board of Underwriters was in the state 
last week and is perhaps yet. 

In many sections the outlying sub- 
divisions have begun to give up their un- 
derwriting dead, so to speak. Houses 
built in hopes have been dead wood so 
long now that they are being neglected, 
and the fate of the house left alone is 
coming to many of them. Agents have 
been leary of this sort of risk for some 
time and in a large number of cases 
have cancelled off. However, some of 
them do hang on and cost the compa- 
nies money. As a result the spring ses- 
sion of the Legislature is going to be 
asked to pass a new and a hard-hitting 
arson law. An agent of the companies 
says that theer is a great deal of senti- 
ment for a proper law, and that the back- 
ing that it got in the last meeting of the 
lawmakers will be added to sufficiently 
to put it over this year. 





NORTH CAROLINA MEETING 

Th North Carolina Association of In- 
surance Agents will hold its annual meet- 
ing on June 8 and 9 at Durham. At a 
meeting a few days ago of the executive 
committee of the Association at Raleigh 


compulsory automobile insurance was 
discussed. 





AGENT’S QUALIFICATION BILL 


The Maine Association of Insurance 
Agents is working on an agent’s quali- 
ification bill for introduction into the 
State Legislature, 





Page 34 








January 28,1927 





Stone At His Height 
In Indiana Day Speech 


ASSAILS COMPULSORY LAWS 





U. S. Manager, Employers’ Liability; 
Cautions Legislatures to Go Slow; 
Urges Voluntary Remedy 





When Edward C. Stone, U. S. man- 


aver, Employers’ Liability, spoke on 


“Compulsory Automobile Insurance” on 
Tuesday before a large and attentive 
eathering at the Indiana Insurance Day 


exercises in the Claypool Hotel, Indi- 
anapolis, it was the consensus of opinion 
that he had surpassed all of his previ- 
ous efforts to drive home the disadvan- 
tages of compulsory insurance. Mr. 
Stone described in detail a plan he had 
devised to take the place of such insur- 
feels will meet the 
com- 


and which he 
both 


ance 


approval of assureds and 
panies. 


This plan has already been passed fa- 


vorably upon by a city commission in 
Portland, Oregon; it has been recom- 
mended to the lowa legislature by the 
secretary of state, and a similar action 


is being taken in New Hampshire. As 
viven vefore an indiana audience it took 
on an added significance due to the fact 
that state and half a dozen other states 
clustered around it are already agitat- 
ing compulsory automobile laws in their 
respective legislatures this year. 
The Purpose of Liability Insurance 


Mr. Stone pointed out first that the 
original thought back ,of liability insur- 
ance was protection for the automobile 
owner so as to protect him from bank- 
ruptcy—to help him keep his savings—to 
make certain within certain limits that 
his property should not have to go to- 


ward paying judgments for automobile 
personal injury verdicts. Continuing he 
said: “While incidentally the injured 


person was also protected in that his 
judgment would be made certain of col- 
lection by the insurance money made 
available by the liability policy, the real 
purpose of that policy was protection for 
the policyholder. Thus the sale of lia- 
bility insurance got its start, and its sale 
has increased only to the extent that 
automobile owners could be persuaded of 
the necessity or the advisability of avoid- 
ing risking their savings or property be- 
cause of the necessity of paying possible 
judgments secured against them on ac- 
count of their alleged careless operation 
of automobiles.” 

This thought was followed up by the 
statement that “so beneficent to injured 
plaintiff has this form of insurance 
turned out to be that it is being com- 
pulsorily demanded of all automobile 
owners as a necessity; and the result of 
it all is that the urge for compulsory 
automobile liability insurance comes 
from the later idea of protecting inno- 
cent victims of automobile accidents.” 

Why the Need for Legislation? 

“Just why are some lawmakers seek- 
ing this legislation?” asked Mr. Stone. 
In reply he stated: “If we put ourselves 
in the shoes of one who has been hurt 
in an automobile accident under such 
circumstances that, if he decides to bring 
a law-suit, the jury would award him 
damages against the automobile owner 
or operator and, if he then discovered 
that the only reason why he could not 
collect money damages was the judgment 
proof condition of the defendant he was 
suing, we undoubtedly should find our- 
selves agreeing with those who insist 
that all automobile owners. be required 
to take out liability insurance or other- 
wise put up proper security for auto- 
mobile accidents.” 

He emphasized that the lawmakers 
who demand compulsory automobile in- 
surance were not seeking any new rem- 
edy; they were not concerned with 
bringing about some new scheme of 
things whereby everyone hurt in an au- 


whose fault, was going to receive money 
compensation for his injuries. Conse- 
quently, he made it clear to the Indiana 
agents that his speech was confined to 
liability insurance only—that he did not 
have in mind to propose a new form of 
compensation insurance which would ex- 
tend to automobile accidents in some 
manner or other the principles which 
underlie workmen’s compensation acts. 

tomobile accident, no matter through 


Scores Compensation Schemes 


Just by way of explanation he out- 
lined why the principles of workmen’s 
compensation did not apply to automo- 
bile accidents. “In the first place,” he 
said, “our judicial system certainly has 
not operated thus far to bring it about 
that injustice is done to the person who 
has sustained injury due wholly to the 
wrongtui act of another, if that other 
can, or can be made to, pay the judg- 
ment awarded against him. The prin- 
cipies for fixing legal liability as re- 
spects automobile accidents have not as 
yet worked harshly. No _ complaints 
have been made about their effect or 
their operation. Just the contrary of 
this was at least claimed in the days 
when employes had to sue their em- 
ployers in courts of law. 

“Secondly, to enact into law a com- 
pensation scheme to apply to automo- 
bile accidents would probably require 
the amendment of state constitutions be- 
cause of the fact that a man may not 
constitutionally be deprived of his right 
of trial by jury. The result would be 
that the man who now has a perfectly 
good case at law entitling him to ample 
damages might be deprived of that good 
case with its large verdict because of the 
expected benefit to the man who had no 
case and who could recover nothing at 
the hands of the court or jury. 

Contributory Negligence Defence 

“Again, in the old master and servant 
days the courts evolved a series of de- 
fences known as the assumption of the 
risk and the negligence of a fellow ser- 
vant of a right to collect damages. Those 
defences, however, just at the time the 
courts first established them, later be- 


came unsuited to later-day industrial 
conditions. As respects automobile acci- 
dents, however, no such series of de- 


fences have been set up by the courts. 
On the contrary, in many states statutes 
have made it easier for injured persons 
to prove their cases because the burden 
of proving the plaintiff’s contributory 
negligence has been put upon the de- 
fendant. 

“It is, of course, obvious, too, that 
this workmen’s compensation principle, 
applicable, as it is, only to industrial ac- 
cidents involving personal injuries or 
death, cannot be extended to cover the 
property damage liability cases grow- 
ing out of automobile accidents.” 

Legal Liability for Accidents 

With this point firmly fixed in mind, 
Mr. Stone proceeded to clarify the defi- 
nition of liability insurance, describing 
it as insurance against the liability im- 
posed by law upon the assured or the 
policyholder to pay damages on account 
of bodily injuries, including death at any 
time resulting therefrom, accidentally 
sustained by some person other than the 
assured by reason of the ownership, op- 
eration, maintenance, or use of the as- 
sured’s automobile. 

In other words, if the policyholder is 
wholly to blame for injuring someone 
in an automobile accident, the law im- 
poses upon him a liability to pay dam- 
ages to the injured person. But the law 
does not impose such liability upon the 
policyholder who is only partly to blame 
for the accident, because under existing 
law, if the injured person has contributed 
in whole or in part to his own injury 
2 cannot recover damages in a court of 
aw. 

Mr. Stone showed how the whole mat- 
ter made no change in existing law as 
respects the principles which determine 
legal responsibility for automobile acci- 
‘dents. He said: “Those principles re- 
main as they are now. Persons peteed 
in automobile accidents will be 


— 


obliged, i in the last analysis, to bring law It is perhaps true that this is all that 


suits. These suits must be tried out just 
the same as they always have been be- 
fore judge or jury. The lawyers will 
argue the same propositions of law as 
before and judges will instruct juries 
about due care and negligence and con- 
tributory negligence precisely the same 
after the law insisted upon is passed as 
heretofore. 

“All that the proposed law will do is 
to make solvent, within the limits of lia- 
bility insurance policies, those automo- 
bilists who have caused injury to others 
under such circumstances that the in- 
jured plaintiffs may get verdicts and 
judgments in court, and this because the 
injured persons were entirely blameless 
and the automobilists were wholly to 
biame. This sort of solvency is to be 
accomplished by compelling the automo- 
bile owner to buy a liability insurance 
policy. 


Assails State Fund Provisions 


“What do we all mean to do about 
it? Shall we actively urge such legisla- 
tion?” were the two questions that Mr. 
Stone put to his listeners. He stated 
that it was hardly a logical posi- 
tion to urge lawmakers to pass a law 
compelling all automobile owners and 
operators to buy what agents have to 
sell. And decidedly he urged that agents 
should strenuously oppose bills savoring 
of state fund insurance. “Our plain duty 
is to Oppose with all our might laws of 
such a nature,’ was his emphatic dec- 
laration. “Any attempt to put the state 
or the national government directly or 
indirectly into the insurance business 
should meet the determined and contin- 
ual opposition of all citizens, more par- 
ticularly those of us who are in the in- 
surance business. The state certainly 
has enough to do in concerning itself 
with its ordinary governmental duties. 
Let the state attend to preserving order 
and protecting its citizens in their lives, 
their liberties, and in their pursuit of 
happiness.” 

So much for state fund insurance. Mr. 
Stone turned his attention to some con- 
structive work which agents could do. 
For example, he stated that in a state 
like Indiana they could help by critically 
analyzing any specific law which either 
has been passed by legislature or sug- 
gested. His suggestion was that the 
states could do nothing wiser than wait 
the outcome of the Massachusetts ex- 
periment before saddling themselves with 
any such laws, 


His Analysis of Massachusetts Act 


Then followed a critical analysis of the 
Massachusetts act which went into ef- 
fect on January 1 and which is the only 
existing legally compulsory law. Mr. 
Stone said: “This law deems it of no 
importance that an automobile owner is 
already financially responsible or is am- 
ply protected at the time the law went 
into effect by automobile liability insur- 
ance. With a few exceptions, it says 
that all automobile owners whose cars 
under the law must be registered (and 
all resident automobile owners are in- 
cluded while only a few non-resident 
Owners come within the law), as a con- 
dition precedent to the registration of 
their automobiles must furnish one of 
three forms of security: (1) a motor ve- 
hicle liability policy, as the law terms 
it—which is to be furnished by a liabil- 
ity insurance company and which in 
many particulars is like the ordinary au- 
tomobile liability policy now generally 
issued, with limits of $5/10,000 as _re- 
spects personal injuries or death; (2) a 
motor vehicle liability bond executed by 
a surety company as surety with the 
same limits; or (3) a deposit of $5,000 
in cash or securities.” 


Operator Gets Away Scot-free 


He pointed out that this legal compul- 
sion is visited not upon automobile oper- 
ators but upon automobile owners. “In 
addition,” he added, “It is visited upon 
the insured and the uninsured owners 
alike. It puts no direct legal compulsion 
upon the operator. 

“Only indirectly does it deal with him. 


may be done to the ‘operator. One thing, 
however, is sure, ad that is that legal 
compulsion j ig directed against the owner, 
for he mitigt furnish security in one of 
the three ways mentioned before his car 
may be registered. Under the Massa 
chusetts law, it is to be noted, the pres. 
ence of an unregistered motor vehiclk 
upon the highways has been outlawed 
and declared a nuisance. It should be 
observed that, since the motor vehick 
liability policy and bond, as they are 
called, have what is known in insurance 
ci. les as the omnibus coverage, the op. 
erator is protected if and when he uses 
the owner’s car with the latter’s expres; 
or implied consent.” 
No Authority Outside ‘the State 


He showed how the coverage of the 
Massachusetts policy or bond is not » 
broad as that now given in the ordinary 
automobile liability policy, as it covers 
merely accidents occurring on the high- 
ways of the Commonwealth. Further. 
more, it has no extra territorial author. 
ity, which means that the legislature ha 
no right to pass laws compelling its citi 
zens to do things outside of Massa 
chusetts. 

On this subject he said: “It is at least 
doubtful, moreover, whether the police 
power, as it is called, by virtue of which 
laws like these are passed may be 
far extended as to compel the furnishing 
of security for accidents upon private 
property. In any event, the Massachu. 
setts legislature deemed it wise to pro- 
viae that the coverage available to in 
jured persons under this compulsory law 
should be limited to those persons wh 
had accidents occurring within the ter 
ritorial limits of Massachusetts and by 
reason of the operation. of automobile 
upon its public highways or streets.” 

Another defect was that for injuries 
received outside of Massachusetts even 
though caused by motor vehicles carrying 
the compulsory coverage, no protection 
was given. “Those persons who are it 
jured upon private property in Mass 
chusetts, as, for example, in garages, it 
gasoline or service stations, in privat 
parking places, or on private property 
generally, or in any fashion off ‘the ways 
of the Commonwealth, by which art 
generally: meant those streets, roads, of 
highways dedicated to public use, by 
automobiles carrying the compulsory cor 
erage only have no security to fall back 
upon for judgments secured. The Ma 
sachusetts legislature felt that it lackel 
the constitutional authority to go to this 
limit. 

No Provision for Out-of-State Visitor 

“Moreover, but few non-residents at 
required to register their cars in Ma 
sachusetts; hence the great host of ott 
of-state automobile visitors does no 
have to comply with the law. It neces 
sarily follows that the law in questi 
affords no protection to those persoti 
who are injured by these out-of-statt 
automobiles. Thus it follows that th 
law discriminates against the Massacht 
setts citizen who owns a motor vehi 
because he must furnish security in ome 
of the three ways indicated while hs 
out-of-state neighbor or visitor ma 
drive on as he pleases, careless or evél 
reckless, but in any event without hav 
ing to furnish security against accidents 


Fixing of Rates Expensive 


“The law further provides for the & 
tablishment by the commissioner of it 
surance of rates for the motor vehi 
liability policies and bonds. ‘The & 
pense of gathering the statistics whi 
the commissioner believed necessary 
aid him in arriving at adequate, just, 
sonable and non-discriminatory rates ! 
put upon the already over-burdened ta 
payer. 

“That this business of fixing rates ® i 
volves no inconsiderable expense is ¢ 
denced by the fact that the first # 
propriation in Massachusetts for the pu 
pose was $25,000. To insurance mef 
is interesting to note that the Massa 
setts Supreme Judicial Court, in its 
visory opinion, said that the law as 
spects its rating provisions would be cot 

(Continued on page 43) 
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Discusses Marine 
Business in Brazil 


H. F. SONAR VISITING HERE 





Representative of American Foreign Ins. 
Ass’n Says Change in Currency 
Affects Trade Conditions 





Hugo F. Sonar, marine manager of the 
American Foreign Insurance Association 
in Brazil, is visiting the head office in 
New York and plans to return to Rio 
Janiero the latter part of February. He 
is making his headquarters at the office 
of S. T. Dunlap, who is in charge of the 
marine department in New York. 

During the last six years Mr. Sonar 
has been marine secretary of one of the 
leading marine insurance companies in 
Brazil. Interviewed by a representative 
of The Eastern Underwriter the other 
day he discussed the insurance business 
in Brazil as it relates to the marine 
business. 

“We have a lot of competition among 
marine companies in Brazil,” said Mr. 
Sonar. There are sixty companies, both 
foreign and domestic, and these are com- 
peting for more or less of the four mil- 
lions in premiums according to official 
figures for 1925, Marine insurance in 
Brazil is only in its initial stages and 
has developed from year to year as trade 

has grown. We have no marine tariffs 
and have to meet competition from some 
of the steamship companies that own 
their own insurance companies.” 

Local Coastwise Business 

Mr. Sonar went on to say that the 
local coastwise business in Brazil had 
proved to be quite profitable, whereas 
the insurance on foreign shipments, par- 
ticularly as regards imports, has giver 
less satisfactory results. He was of the 
opinion that this was due in no small 
degree to the theft and pilferage hazard. 

Asked to say-something about the sys- 
tem of doing business in Brazil, Mr. So- 
nar said they have no established brok- 
ers or brokerage houses there. The com- 
panies generally employ their own solici- 






¥ — tors which, he said, accounts in part for 
it “ the slow development of the market 
‘0 to along these lines. 

Visitors Trade Conditions 

Jents at Speaking of trade conditions in Rio 
in Mas@ Janiero and other parts of the country, 
t of out Mr. Sonar said they were much de- 
does nd Pressed at present because of fluctua- 
It nect* MM tions in the rate of exchange. This he 





questi 









thought was largely the result of dis- 















> persons turbed political conditions. 
t-of-stalt hey have had a new president in 
that the Brazil since November, 1926, he went on, 
Massach" i and he has announced a policy of stabi- 
or vehiclt lizing the currency of the country. Nat- 
ity in oM@pUrally this has had a disturbing effect 
while 8% tpon co:mercial transactions of all sorts, 
itor maand has also affected the marine insur- 
3s or ev@ance business. The cruzeiro, a new 
thout ha standard of currency, is being substituted 
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sive nd is established and ac- 
or the & ~ conditions will improve and that 
ner of if pi natural wealth and resources of the 
tor vehickgm UNtry will be developed. 
The & ; Finds Changes Here 
tics whi It is seven years since Mr. Sonar has 
-cessary een here and he said he found many 
e, just, My changes in both New York and Hart- 
ry rates "Mj'ord. He declared that the development 
rdened tt New York during the time he has 
} een away from it has been astonishing, 
g rates MMM@nd that its atmosphere of prosperity 
ense is MA™MUst be evident to any visitor. 
o@ first 4 Sint Sonar, since his return to the 
for the pt lates, has visited Hartford, where he 
nce mem Was formerly associated with che Rossia 
, Massa h surance Company. He said he found 
t, in its MBe Rumber of changes in Hartford and 
law as Surprised to find several new hotels 
ould be © ‘re; in fact, he said he hardly recog- 
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for the old unit. 


It is hoped that once 
the new standard 










































Seek to Salvage 
$50,000,000 At Sea 

NOW LIES IN NAVARINO BAY 

Greece Asks Offers to Raise Gold Lost 


When Turkish Fleet Was Sunk 
One Hundred Years Ago 











Announcement has been made in Lon- 
don, that tenders for salvage work on 
any vessels sunk in the A®gean and 
Ionian seas, including those in Nava- 


rino Bay, known to hold vast stores of 
treasure, are invited by the Greek Gov- 
ernment. The proclamation giving de- 
tails of the offer has been issued in 
London by the Minister of the Greek 
Legation. 

Proposals are sought from all nations, 
and privileges will be granted over a pe- 
riod of five years to the country offer- 
ing the best salvage royalties to the 
State on recovered remnants. A mini- 
mum of 33% is fixed, and in addition a 
deposit of about £4,000 with the Greek 
State will be required at the signing of 
the contract. 

Each offer should be sent either to the 
Greek Legation in London or to the Di- 
rector of Public Estates of the Air De- 
fence Department of the Greek Govern- 
ment in Athens, to be accompanied by 
a letter of guarantee given for the due 
execution of the clauses of the agree- 
ment, and issued by a recognized Greek 
bank for the sum of 500,000 drachmas 
(£20,000). This letter of guarantee would 
have to be replaced by money paid in 
cash either to the National Bank or to 
a State savings bank as soon as the 
contract is signed. 

It is estimated that there is about 
£10,000,000 worth of gold and silver lying 
at the bottom of the sea in Navarino 
Bay. This vast wealth was lost when 
the British, French, and Russian squad- 
rons sank the Turkish fleet in 1827. It 
is said the Turkish Admiral’s flagship 
alone carried £5,000,000. About £50,000 
of bullion has already been recovered. 





Cc. A. BALDWIN RESIGNS 
C. A. Baldwin, of Jamaica, L. I, spe- 
cial agent of the Firemen’s, Girard and 
the Mechanics in the New York subur- 
ban territory, has resigned. 








nized the city. Besides visiting the offi- 
ces of the Rossia, he also paid a visit 
to the National Fire. He was engaged 
in the marine insurance business in Hart- 
ford prior to going to Rio Janeiro. 

Mr. Sonar has always been in the ma- 
rine end of the insurance business and 
was at one time connected with compa- 
nies in Copenhagen and Berlin. 





German Objections to 
York-Antwerp Rules 


VOICED BY HAMBURG MANAGER 





He Suggests Compromise with Former 
Rules of 1890; Outward Lading 
Bills Based on These 





The manager of the Association of 
Hamburg Shipowners has an interesting 
article in the German shipping journal 
“Hansa,” on the attitude of German 
owners to the York-Antwerp Rules, 
1924. They object to those rules and 
suggest a compromise with the 1890 
rules. 

Dr. Droege at the outset recalls that 
ever since adoption the rules have met 
with opposition in Germany. He con- 
tinues: 

The attitude of the interested parties 
in Germany is that owners hold out as 
far as possible for the 1890 rules. The 
outward bills of lading used by the Ger- 
man regular liners are based on the Ger- 
man Uniform Bill of Lading, 1912, and, 
according to Par. XV. in this Uniform 
Bill of Lading, average has to be set- 
tled according to Rules 1890. As the 
Uniform Bill of Lading originates from 
1912, at which time no other rules than 
the 1890 rules were known, the figure 
1890 is not always expressly mentioned 
in Par. XV., but, as a rule, this is the 
case. 

However, in cases where this is not 
dcne a proper consideration of the situa- 
tion must lead to the conclusion that 
nothing but the 1890 rules is meant, and 
that if the rules 1924 should be intended 
this had to be expressly stated. In other 
cases where own bills of lading are used 
the regular liners hold out for the 1890 
Rules. 

British Attitude 


The situation is a different one as far 
as charter-parties are concerned, and 
also partly in regard to the inward traf- 
fic of the regular lines and tramp ship- 
ping. In this business the strong sup- 
port of the 1924 Rules by the British 
owners is keenly felt. All charter-parties 
issued by the Chamber of Shipping con- 
tain a reference to the York-Antwerp 
Rules, 1924. The Documentary Council 
of the Baltic and White Sea Conference 
has also worked in the same direction. 
Some other charter-parties have also 
been altered to incorporate the 1924 
Rules. As a result the position is that 
in trades where own bills of lading are 
used, and particularly in the general 
cargo trade of the regular lines, the 1890 
Rules are predominant, but in trades 
where international charter-parties are 
used, ie., f6r homeward bulk cargoes to 
the regular liners and in the tramp 
trade, the 1924 Rules are in evidence. 
In consequence of the bulk of the Ger- 
man shipping industry being carried out 
by regular liners, the fact that the 1924 
Rules are partly adopted has not altered 
the fundamental attitude of the German 
owners in favor of the 1890 Rules and 
against the 1924 Rules. 
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The German underwriters, although in 
the beginning wavering, have now, ap- 
parently influenced by the attitude of the 
owners, expressed themselves against the 
1924 Rules. They have manifested this 
attitude at the annual meeting of the 
Deutsche Transport Versicherungs Ver- 
band, at which meeting it was also 
stated that foreign underwriters who had 
previously approved of the new rules 
cemplained of certain difficulties in hav- 
ing them introduced in practice. 

The German average adjusters stick 
to the 1890 Rules which, in connection 
with the judgments given by the Ger- 
man Courts, in particular the Hanseat- 
ischen Oberlandesgericht, and the cus- 
toms thereby constituted, have worked 
out a system which has proved suffi- 
ciently accommodating and workable in 
practice. The average adjusters hesitate 
on the ground that in adopting the 1924 
Rules confusion will arise which will 
projudice the stability of the jurispru- 
dence. 


German Liners Most Affected 


_ Continuing, Dr. Droege says: An abo- 
lition of the dualism of the two rules by 
generally adopting the 1924 rules is, as 
far as Germany is concerned, out of 
question. The liners suffer from the 
dualism only to a small extent and they 
have therefore no reason to alter their 
attitude, an attitude which has been 
taken after close investigation and se- 
rious consideration of the points at issue 
all the more so as at the last Interna- 
tional Shipping Conference, in reply to 
the German and American objections, it 
was expressly stated that it should not 
be necessary to further discuss the dif- 
ferences of opinion as it could be left 
to the interested parties to individually 
decide to what extent they would ac- 
cept the old or the new rules. 

Other ways out of the dualism must 
therefore be found. The solution would 
be reached if there be a possibility for 
the German owners to accept in indi- 
vidual cases the 1890 rules in the charter- 
parties and refuse the new ones. How- 
ever, the difficulties in carrying this into 
practice are evident. In several stand- 
ard charter-parties the 1924 rules are 
already incorporated. On this point 
nothing can be done for several reasons, 
as far as the standard charter-parties of 
the Chamber of Shipping are concerned. 
As to the German interests, this is of lit- 
tle importance as the transatlantic tramp 
trade for which the standard charter- 
parties of the Chamber of Shipping are 
drawn up is of little importance in Ger- 
many, as compared with the importance 
of the transatlantic liner trade. 





N. Y. SENATE COMMITTEE 


The Senate Insurance Committee at 
Albany, appointed by Majority Leader 
John Knight, is composed of Wales, 
chairman, Brown, Fearon, Whitley, 
Wheatley and Freiberg, Republicans, and 
Dunnigan, Hastings and O’Brien, all 
New York City members, Democrats. 
B. Roger Wales, the chairman is from 
Binghamton, a lawyer and is a new mem- 
ber on the committee. Wheatley was 
chairman of the Assembly Insurance 
Committee for many years and this year 
is promoted to the Senate. Whitley, 
Fearon and Brown and the three Demo- 
crats were on this same committee dur- 
ing 1925-1926. 





EX-COMMISSIONER’S AFFAIRS 


The New York “Evening Post” stated 
a few days ago that Harvey L. Cooper, 
former state insurance commissioner of 
Maryland, had been adjudicated bank- 
rupt in the United States District Court. 
Receivers have been appointed to admin- 
ister Mr. Cooper’s estate which is valued 


at $250,000. 





The J. I. Stone Agency, Inc., New- 
burgh, N. Y., general insurance agency 
and real estate business, has been char- 
tered at Albany with $50,000 capital. 
Claude Stone, Jesse I. Stone, and Jane 
McKay, all of Kingston, and Charles S. 
Duryea, of Newburgh, N. Y., are direc- 
tors and subscribers. 
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What They Don’t Know About Insurance 
_ A certain insurance company in Hart- 
ford gave a preliminary examination in 
insurance terms to prospective employes 
and the following definitions which were 
to the examiners are not with- 

interest as showing colossal ignor- 

of insurance terms and funda- 


presented 


Insurance—In my mind is that form 
of protection; afforded to one’s own 
family or relatives taken out by a mem- 

[ the family to insure no domesti- 
troubles, after this member of the 
, is deceased. Or taken out by an 
yee, insuring comfort to the de- 
relatives, in commemoration for 
ble services rendered by the de- 
the benefit of the employee. 

Insurance—Is a _ protection against 
eath, accident and disease. 
Insurance—Is a sort of safety belt for 

| king man. 
Insurance—Is a way in which people 
make their lives more safer. Insur- 
ance is another way in which people can 
protect themselves against fraud, act of 
God, or fire, etc. 

Insurance—Is protection from 
and in case of axident and fire. 

Beneficiary—One who is left behind 
to collect insurance. 

Beneficiary—State of being disabled. 

Eligible—Fit to be chased. 

Compensation—Is the amount of 
money paid each weey to a workman 

ho dies while he is at work. 

The flat amount plan—Is the amount 
that don’t go either up or down. 

Incontestable—Not to be disgusted. 

Surplus—Undivided prophets. 

Underwriter—Someone who has to do 
with lesser or smaller things, (not very 
important). 

Negligent—To be full of negelge (spell- 
ed negelgent). 

One of the pictures that interested me 
particularly was of an automobile which 
had been driven to the left of a street 
car, another street car came in the op- 
posite direction and the automobile was 
liminished. 

I can truthfully say that the Travel- 
ers Preliminary School is very benefici- 


ary. 


ber OI tne 





nonorabie 


ceased for 


tne W 


can 


death 


Ve will issue a conciliation notice. 


The animal is hazardous. (Sentence 
in spelling using the word hazardous.) 

This man has had three fatal accidents. 

The symptoms on the post showed us 
the road to take, (definition of word in 
Spelling Book—sign or indication of 
something). 

Ediphone transcription. 

Memorandum to Mr. 
Santuary. 

His hand dropped on the floor and he 
lost his thumb at the first joint and fin- 
gers at the second joints. 

Please see that the notation “Replac- 
ing Binder Proposal No. ” should be 


E. B. Blank, 





placed on the head of the applicant. 
Spexico & Mexico for Expense Ac- 
count. 
Ordinary Life Insurance is where a 
person pays his premiums until the hands 
of death are about to descend upon him. 











Differences in formal and inter-office 
letters “Unlike the inter-office sheet or 
letter there is a respectable closing, 
signed by the writer.” 

Specimen of English “Such would make 
it impossible on others than which is not 
so marked.” 


* * * 


The Late Charles H. Angell 


The late Charles H. Angell, vice-presi- 
dent and actuary of the Massachusetts 
Mutual Life, who died from heart failure, 
was serving at the time of his death as 
a member of the Springfield School 
3oard for his third term and was a 
prominent member of the finance com- 
mittee. He was a member of the Ac- 
tuarial Society of America, of the Am- 
erican Statistical Association, the Liter- 
ary Club of Springfield, the University 
and Nayasset Clubs, and the Church of 
the Unity. 

Mr. Angell is survived by his widow, 
Mrs. Jessie Angell, and three sons, Irv- 
ing, Theodore and Charles, Jr., and one 
brother, Howard. 


* * * 


How Ralph Sanborn Is Making New 
York Know About Him 


If Ralph Sanborn is as good a general 
agent of the State Mutual Life as he is 
a newspaper man he is a mighty good 
one. When he came to New York a 
few months ago to join C. W. Anderson 
& Son he did not know enough people 
here to fill a caboose. He started to 
meet New York personally—but it takes 
a long while to get around. He then 
decided to get out a little mimeographed 
sheet full of personality and news and 
broadcast it throughout the town. It is 
written in jazz English, and when such 
men as Sheppard Homans, Charles B. 
Knight, L. A. Cerf and William Harris 
read it they were puzzled at first, to 
know what it was all about. 

3ut Sanborn kept on firing in the 
mimeographed sheets and after a while 
the town started to read them because 
he began telling what shows he liked, 
what cabarets and parties he attended, 
what insurance men he saw at the drama 
and the night club, what books impressed 
him, what newspaper articles he thought 
were good and those he thought weren’t 
—and pretty soon the entire life insur- 
ance fraternity was talking about Ralph 
Sanborn. 

There is no other way in which he 
could have become so well known in 
such a short time. 


* * * 


Lawyers Know Casualty and Fire 
Insurance Companies 

Recently, I have met a number of law- 
yers at dinner and other social affairs, 
and I have been amazed at their stirring 
comments on the fire and casualty in- 
surance business. A fast growing wall 
of hostility is being erected by the law- 
yers as a result of their experiences 
with those who have hdd losses. There 
is a general impression prevailing in 


some law offices that every insurance loss 

means a fight before it can be settled. 
This is especially true in burglary insur- 
ance with emphasis laid on fur rob- 
beries. Bad feeling over jewelry losses 
is an old story. 

One lawyer told the writer that his 
client had a $75,000 fire loss. The ad- 
juster served notice that the company 
intended to fight the claim, then into- 
mated that it might be cheaper to. com- 
promise and finally offered $20,000, say- 
ing they did not care to go to the trou- 
ble of defending the suit. When this 
was turned down an offer of $40,000 was 
made. Whereupon the lawyer said: 

“If the claim is not legitimate why do 
you want to pay anything? We will 
stand by the $75,000 claim. If you want 
to contest we will go to court.” 

Dissatisfaction with credit insurance 
rates is so apparent that some lawyers 
are advising clients not to buy credit in- 
surance. 

I am informed by the editorial staff of 
The Eastern Underwriter that lawyers 
are constantly asking the paper to give 
publicity to contested claims, the prin- 
cipal threat of lawyers in dealing with 
loss departments being that if the loss 
is not adjusted to their satisfaction they 
will give widespread newspaper publicity 
to the incident. The Eastern Under- 
writer has refused to print such stories, 
as it is a newspaper and not a collection 
agency, and, furthermore, knows enough 
about loss departments to realize that 
claims are not contested unless there is 
a pretty good reason for it in the mind 
of the loss department of the company 
as litigation is the last thing the com- 
panies want. 

I am simply referring to the situation 
because every time I meet a lawyer and 
the subject of insurance comes up he im- 
mdiately starts criticizing insurance 
companies. 

Here is a place where the public re- 
lations committees of the National Board 
of Fire Underwriters and the National 
3ureau of Casualty & Surety Under- 
writers can do some effective work. 
Much of the hostility is based on mis- 
understanding which can be cleared up. 


* * * 


As Seen From Great Britain 

Recently, I had a very illuminating 
conversation with a British fire insurance 
man who had a good opportunity to ob- 
serve fire insurance conditions in sev- 
eral parts of this country. He informed 
me that the waste in this country is 
alarming to a Britisher and he cannot 
understand why so much expense is at- 
tached to renewal and cancellations of 
policies. He thinks that the Americans 
might well consider the practice prevail- 
ing in Great Britain of renewal receipts 
in order to do away with many clerical 
operations and expensive printing bills 
in connection with renewals and cancel- 
lations. 

“The expense of the operations on this 
side of the water is appalling,” he said. 
“Americans simply toss money away.” 

He also made some interesting com- 
ments on the manner in which business 
is examined and field men are appointed. 
He feels that the method of promoting 
examiners here to be field men is putting 
the cart before the horse, his idea being 
that examiners should be recruited from 
the field force rather than the field force 
from the examining force. In his opin- 
ion, the examiner should be a much more 
important member of the insurance fra- 
ternity than is now the case. 


* %* * 


Easy Money 

The daily, financial and real estate 
trade papers are full of interviews with 
prominent men relative to the mortgage 
and building situation. The general im- 
pression seems to be that New York 
City, for instance, is being over-built, 
and that it is so easy to get money that 
apartment house hotels and apartment 
buildings as well as office buildings are 
going up too fast and that if a period of 
depression comes thesé buildings will 
have so many vacant rooms on their 
hands that there will be a big real estate 


————, 
—— 


and building crash. 

The investment officers of the insur. 
ance companies are especially interested 
in the situation because they have go 
much competition in mortgage bonds, 
Money is so plentiful and the mortgage 
bond concerns are so generous that the 
market is crowded with’ bidders who 
want to hand out the millions necessary 
to construct the buildings. 

+ a> 


Welcoming Committee 
When the agents and brokers attended 
the trust company insurance lecture se- 
rics of Hart & Eubank, 100 William 
street, at 5:15 o’clock one evening last 
week they were surprised to be ‘met by 
a reception committee of fifteen attrac. 


tive girls from the Hart & Eubank of- } 


fices, who showed them to their seats. 
: -* @ 


Poor Richard Club Dinner 

Bayard P. Holmes, of the Hooper. 
Holmes Bureau, New York, an expert 
on entertainment, informs me that the 
dinner of the Poor Richard Club in 
Philadelphia the other night, an affair 
full to overflowing with novelties and 
with no speeches, was one of the best 
dinners he has attended in years. At 
1 o’clock in the morning it was still going 
strong. 

x * * 


No Color Line at New York University 


New York University has taken a def- 
inite position regarding the color line and 
has refused to make any discrimination 
against colored men at any of its classes, 
including the life insurance course. 





INCREASES ITS MEMBERSHIP 





International Association of Fire Chiefs 

Adds Four New Sections; Film 

Educational Campaign 

The International Association of Fire 
Chiefs, an organization interested in 
problems relating to fire prevention, has 
recently organized four new sectional as 
sociations in different parts of the coun: 
try. Through this move 2,000 additional 
chiefs have been added to the member 
ship of the organization. When com 
pleted the association will have eight 
sections, including three organizations 
already in operation in New Jersey, New 
England, the Pacific Coast and the Do- 
minion of Canada. The five other set 
tions are known as the Southwestert, 
Southern, Eastern, Mississippi Valley 
and North Central districts. 

An educational campaign extending to 
schools and industrial plants is to ! 
carried on by the Association of Fire 
Chiefs over the nation. This will be by 
means of motion pictures, the properly 
of the association which has its own fe 
cilities for the manufacture of films. It 
is planned to have the captains, undet 
the supervision of the district officers 
visit the various school houses in theit 
districts antl give talks on the subject of 
fire prevention. Films are to be as 
tributed to all the district officers fot 
propaganda purposes. 

The Association has already secured 
about 300 bookings for the successft! 
motion picture, “The Fire Brigade 
which will be shown throughout the 
country. This is in connection with tt 
educational campaign. a 

An eastern office of the Associatiot 
will soon be established in New ork 
with a permanent secretary in charge 
The offices will probably be in the Pent 
sylvania Building, New York. 





CHICAGO AGENCY CHANGES 


Announcement has been made by tit 
Patterson Agency of the Equitable 
ciety in Chicago of the promotion ° 
LeRoy A. Miner to the position, ° 
agency sunerintendent, and the appoint: 
ment of Charles W. Green and 4 
bert Haviland as assistant managers. ” 
increased business of this agency dunt 
the past two years is an indication 0! d 
prosperity of the life insurance busine 
and the general public in Chicago. if 
agency’s plans for 1927 contemplate 
millions for the year. 
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CASUALTY and SURETY NEWS 














Globe Statement Was 
Up To Expectations 


FINE RESULTS PROPHESIED 





Increased Premiums $2,700,000; Substan- 
tially Added to Surplus and Assets; 
A. Duncan Reid on Business Trends 





There are several companies whose an- 
nual statements are awaited with the 
keenest eagerness by executives of other 
companies and one of them is the Globe 
Indemnity. This fifteen-year-old com- 
pany, which started with four bare walls 
on William Street, and which now occu- 
pies one of the most attractive of the 
insurance home office buildings (this 
building is in Newark, N. J.) had piled 
up a record of $21,581,000 premiums at 
the end of the business day, December 
31, 1926. 

Examination of the financial report 
shows that the Globe had a most re- 
markable year, not only in volume and 
splendid experience, but in some other 
respects. ‘The premiums were increased 
$2,700,000 during the year. The assets 
at the end of 1925 were $27,686,000. By 
the end of last year they had grown to 
$32,327,000. The surplus, which was 
around $4,000,000 in 1925, is now in ex- 
cess of $5,000,000, and one of the inter- 
esting features of the financial statement 
is the fact that the voluntary contingent 
reserve has been increased from $1,403,- 
000 to $2,524,000, as a further protection 
to policyholders in addition to the capi- 
tal and surplus which now amount to 


The Voluntary Contingent Reserve 


The Globe has always carried a sub- 
stantial voluntary contingent reserve—in 
other words, an unallocated surplus set 
aside as liability. It is of particular in- 
terest to note that the Globe sets aside 
$1,200,000 for incurred but not reported 
losses. The New York code requires that 
companies set aside a reserve for in- 
curred but not reported losses but it is 
teported that some companies had been 
ignoring that. Within the past two 
months the New York Insurance Depart- 
ment sent out a circular in which the 
companies were asked to report on these 
items not later than December 31, 1926. 
The tabulated information asked was on 
Classified lines of business. 

he advance in the market values of 
securities has been fortunate for some 
companies but there is another side to 
that picture. It is what is going to hap- 
pen if the market goes the other way 
and the securities go ddwn in value. It 
is here where such an item as the Globe’s 
Voluntary contingent reserve will act as 
4cushion against the depreciation. 

An Interview on Trends 


President A. Duncan Reid of the Globe 
Ndemnity was seen by The Eastern 
nderwriter this week and asked if he 
would not make some comments for the 
Teaders of this paper on future trends 
of the business. He gave characteristic- 
ally frank answers, discussing some of 
the different lines, Following is a sum- 
Mary of what he said: 


« 
h In the compensation business there 
Jas been an improvement in underwrit- 
Ng conditions. Companies are not yet 
Temoved from the ‘red’ side of the under- 
writing ledger on this class but the loss 
autrience last year was lower than dur- 
pe the preceding three years. If the 
a Mpanies succeed in changing the basis 
al um, premiums, protecting them- 
tis €s especially in relation to the small 
8, they should break even on the av- 
erage this year, 


“« 
In automobile insurance there is a 


distinct trend toward a possible under- 
writing loss for several reasons. One of 
these might be described as increased 
development in the art of claim making. 
This is really becoming a science with 
some people. Nowadays when two men 
have an accident they do not spend much 
time in finding out who is responsible or 
which is to pay, but immediately find out 
the facts about the insurance. This has 
created entirely a new and disagreeable 
atmosphere. Both figure that the insur- 
ance companies should be the goats. 
The guest question is looming large. 
Claims which the insurance companies 
have had to pay for the guests in auto- 
mobiles are of a character to weaken 
one’s faith in human nature. 

“The surety business has shown a lack 
of volume and there has been what I 
would call ‘poor surety business’ during 
the last year or so. An increase in the 
surety business is coming in the miscel- 
laneous lines of surety. The underwrit- 
ing loss results are satisfactory. 


The Burglary Business 


“Burglary business has not shown the 
general increase in volume that it should 
but the underwriting results, generally, 
have been good and there is a distinct 
improvement in the New York City sit- 
uation, thanks to the efficient police 
work there under Commissioner Mc- 
Laughlin.” : 

Mr. Reid was optimistic about the 
progress of acquisition cost regulation 
and feels that the efforts, not only by 
the New York State Insurance Depart- 
ment but by the companies in coopera- 
tion with the Department have been en- 
tirely justified. He finds a general sta- 
bilization in the costs of the business as 
evidenced in all parts of the country. 
He said there is opportunity for greater 
co-operative results in fidelity and sure- 
ty acquisition cost regulation as there 
is now a chaotic condition on commis- 
sions generally in the United States in 
reference to that class of business. 

Asked as to the progress of the new 
association of casualty chief execu- 
tives he said it is very hopeful. 

“Tt is the first organization that has 
brought everyone together on a mutual 
basis,” he said. “A great deal of good 
will come to the business as a whole 
through this organization. when it really 
starts to function and there will be a 
decided improvement in public relations.” 
There is a meeting of this new tentative 
Organization at the 
today. 

The Globe has 1,400 employes and does 
such a volume of business that last year 
the company handled 125,000 claims of 
various kinds. 





AMERICAN SURETY IN 1926 





Makes Gain in Premiums, Assets and 
Surplus; 6,836 Claims in 1926; 15,128 
Agents—41 Branches 
The American Surety closed 1926 with 
net premium receipts of $9,257,184 which 
was an increase of $481,649 over the pre- 
ceding year. It shows total assets of 
$20,965,145, a jump of $3,610,808 over 
1925. Surplus and undivided profits were 
$3,791,973 as compared with $2,622,943 

the previous year. 

Claims paid by the company during the 
year amounted to $2,330,702, for a total 
number of 6,836 claims. 

A total of 15,128 local agents now rep- 
resent the company and they report 
through 41 branch office managers. 





A. & H. ANALYSIS CHART 

The accident and health policy analysis 
chart published by the Great American 
Indemnity«is making a hit with the 
agents of the company. It gives the 
man “on the firing line” an opportunity 
to graphically present a comparison of 
coverage of two particular policy forms. 
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L.&L. Indemnity Change 
In N. Y. On Surety Lines 


MAKE GENERAL AGENCY DEAL 





Stokes, Packard, Haughton & Smith to 
Handle Manhattan; Co. Continues Sub- 
urban Business; Menig Manager 





The big Philadelphia agency of Stokes, 
Packard, Haughton & Smith, Inc., has 
enlarged its activities in New York this 
week by taking over the fidelity and 
surety business of the London & Lanca- 
shire Indemnity in Manhattan as its gen- 
eral agent for these lines. The London 
& Lancashire Indemnity will give up the 
metropolitan fidelity and surety depart- 
ment of its branch office here, but will 
continue to handle suburban business. In 
addition, Stokes, Packard, Haughton & 
Smith, Inc., will continue to represent 
the Eagle Indemnity for casualty lines 
and the Royal Indemnity and Independ- 
ence Indemnity for fidelity and surety. 

This change is effective February 1 
and on that date Frank Menig, who has 
been manager of the London & Lanca- 
shire Indemnity’s bonding department in 
New York, will become the local mana- 
ger of the agency with offices at 51 Mai- 
den Lane. Colonel George Upshur Pope, 
who has been in charge of the agency 
up to this date, will continue to be sec- 
retary and treasurer of the corporation. 

Significance of the Move 

The significance of this move is that 
the London & Lancashire Indemnity has 
decided to favor the general agency plan 
of operation rather than the branch office 
arrafigement, feeling that its volume of 
business in fidelity and surety could be 
developed to better advantage by the 
change. 

The company has been able to interest 
general agents of the calibre of Stokes, 
Packard, Haughton & Smith, who are the 
outstanding fidelity and surety under- 
writers in Philadelphia territory. This 
agency does a large volume of business 
and has always made a profit for the 
companies that it represents. It has been 
in business for more than twenty years 
and under its new arrangement in New 
York City is anxious to give satisfactory 
service to metropolitan brokers Mr. 
Menig, as New York manager, will have 
the support of the expert and technical 
force which the agency maintains in 
Philadelphia. And it is planned that 
eventually underwriters will be placed in 
charge of each department. 


Menig Has 20 Years’ Experience 


Mr. Menig’s experience covers a period 
of twenty years in the fidelity and surety 
field, his first connection being with the 
Metropolitan Surety. He was manager 
of the National Surety’s public official de- 
partment for eight years and later joined 
the New York office of the Hartford Ac- 


cident & Indemnity as a surety under- 
writer. 


After several years in this position, he 
broadened his experience by a taste of 
brokerage and general agency work. 
Coming back again into the company 
ranks, Mr. Menig joined the London & 
Lancashire Indemnity as manager of its 
bonding department in New York which 
position he has held up to the present 
time. During this period of time he has 
built up a wide clientele among metro- 
politan brokers and is favorably known 
to them. 

Makes Binding Arrangements 


Along with this change Stokes, Pack- 
ard, Haughton & Smith will have the 
authority to bind the London & Lan- 
cashire Indemnity for reinsurance coun- 
try-wide business. It will also act as a 
binding office in New York for the 
Pennsylvania business of the following 
companies that it represents: Fire: Alli- 
ance, American, Bankers “& Shippers, 
Camden Fire, City of New York, Colo- 
nial Underwriters, Columbia, Continental, 
Eastern Underwriters, Eureka Security 
of Cincinnati, Fire Association, Firemen’s 
Fund, Franklin, Federal, Glens Falls, 
Great American; Independence, Insurance 
Co. of North America, Insurance Co. 
of the State of Pennsylvania, London 
Underwriters, Lumbermen’s Massachu- 
setts, Mechanics & Traders, National, 
New York Underwriters, North British 
& Mercantile, Orient, Philadelphia Fire, 
Phoenix of England, Phoenix of Hart- 
ford, Providence-Washington, Scottish 
Union & National, Travelers Fire, 
Springfield, State, Union of England, 
United Firemen’s and Westchester Fire. 

For automobile lines: the Independ- 
ence Indemnity and Independence Fire, 
London Underwriters Agency, Lumber- 
men’s Insurance Co., Insurance Company 
of the State of Pennsylvania, Orient, 
Standard Marine, and United Firemen’s. 
For casualty: Independence Indemnity. 
For surety bonds: Independence Indem- 
nity and Royal Indemnity. 





L. & L. INDEMNITY DINNER 





Messrs. Beckwith, Fothergill and Urm- 
son Guests of Honor; Henry W. 
Gray Is the Principal Speaker 

A dinner was given on Wednesday 
night by the members of the staff of the 
London & Lancashire Indemnity in 
honor of the recently elected officers— 
President Beckwith, Vice-President 
Fothergill and Secretary Urmson—at the 
Hotel Bond in Hartford. 

The principal speaker of the evening 
was Henry W. Gray, United States man- 
ager of the London & Lancashire Fire. 

Out of town guests included H. P. Ire- 
monger, vice-president of the London & 
Lancashire Indemnity, New York; W. 
W. Smith, manager of the New York 
office, and P. E. Manion, manager of the 
Boston office. The toastmaster was 
Blair J. Wormer, assistant secretary and 
counsel of the company. It was a de- 
lightful occasion. 
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F. & D. “SCHOOL” CONVENTION 





Assistant Managers and Special Agents 
Called in to Home Office; Nuttle In 
Charge; Tribute to Miller 

Assistant managers and special agents 
from all the Fidelity & Deposit’s branch 
offices east of the Rockies brought to a 
close last Saturday the most successful 
sales convention in the history of the 
company. It was the first get-together 


for assistant managers since 1922 and the 
first general meeting of any kind to be 
attended by special agents. 

The meeting was not a convention in 
the ordinary sense of the word, but more 
in the nature of a school, with the home 
office underwriters as lecturers. The 
main object of the gathering were to 
promote a better understanding between 
the field men and the underwriting staff. 
Originally scheduled to close Friday 
night, the sessions proved so interesting 
and instructive that the field men voted 
enthusiastically for an extra night meet- 
ing and also to hold a three-hour ses- 
sion on Saturday morning. 

Vice-President E. R. Nuttle, of the 
production department, was in general 
charge of the sessions and kept the pro- 
gramme moving smoothly and swiftly. 
Except for a dinner and theatre party on 
Friday night, the meeting was a strictly 
business affair. Six hours and more 
each day were devoted to the comple- 
tion of a schedule of talks and discus- 
sions which covered practically the 
whole range of suretyship. 

Friday morning the field men present- 
ed President Charles R. Miller with a 
large basket of flowers as a token of 
their appreciation of the meeting and as 


a pledge of their enthusiastic support in 
1927. 





F. R. JONES UNDER FIRE 





Cornelius Cochrane, American Ass’n For 
Labor Legislation, Assails His 
“Dangerous Tendencies” Views 
Cornelius Cochrane, of the American 
Association for Labor Legislation, has 
taken a shot this week at F. Robertson 
Jones, the workmen’s compensation au- 
for the assertion he made in a 
recent speech before employers. It was 
Mr. Jones’ belief that workmen’s com- 
pensation laws are gradually being 
changed so as to cover disease and pre- 
existing disability, as well as strictly oc- 
cupational injuries, and to give the em- 
ploye free choice of physician with un- 
limited medical benefits—all at the ex- 

pense of industry. 

Mr. Cochrane vigorously refutes Mr. 
Jones’ charges in a booklet called, “‘Dan- 
gerous Tendencies’ Propaganda Refuted 
by Facts,” and contrasts them with “ac- 
tual facts” found upon examination of 
42 compensation acts and pertinent court 
opinions. He said: “A careful analysis 
of the fourteen principal ‘dangerous ten- 
dencies’ conjured up by Mr. Jones re- 
veals practically no evidence of the ex- 
istence of such trends in compensation 
development and demonstrates that many 
of the conclusions he reaches have no 
basis in fact.” 

Jones is characterized as “the 
leading spokesman and lobbyist of the 
stock casualty insurance companies.” His 
address, it is stated, “points with a ges- 
ture of alarm to what he characterizes 
as dangerous tendencies in the work- 
men’s compensation laws,” and “already 
widely distributed in pamphlet form in 
the various states.” 


thority, 


L. F. TILLINGHAST’S INGENUITY 


Leslie F. Tillinghast, agency assistant, 
Great American Indemnity, has shown a 
good bit of ingenuity in the latest adver- 
tising leaflet on plate glass insurance that 
he has prepared. It is the story of the 
shopping expedition of Miss Betty Buyer 
and has the chatty title of “I Like to 
Look in Other People’s Windows.” The 
illustrations are all especially posed for 
the occasion. 

The theme of the story is brought out 
when Miss Buyer happens to mention the 
fate of a storekeeper who had his show 
window broken and had to wait four 
days before the new glass was put in, 
as well as paying several hundred dollars 
for it. His business fell off and he was 
even more in the hole when it was dis- 
covered that he had no insurance. 





N. Y. COMPENSATION BILLS 


Daniel F. Farrell, Democrat, of Brook- 
lyn, introduced in the Senate last week 
a companion bill to the measure intro- 
duced in the Assembly January 10 by 
Phelps Phelps, amending subdivision 2, 
section 3, workmen’s compensation law, 
by adding to list of occupational dis- 
eases for which compensation is paydble 
any and all disabling diseases and dis- 
abling illnesses. 

Thomas F. Burchill, 


Democrat, New 


York City, also reintroduced the Strauss ° 


bill enacting a motor vehicle compensa- 
tion law, and creating the New York 
Motor Vehicle Owners’ Mutual Com- 
pensation Association. 


RESIGNATION OF L. A. TARRELL 

L. A. Tarrell, a member of the Wis- 
consin industrial commission since Oct. 
1, 1921, presented his resignation to Gov. 
Fred R. Zimmerman this week to take 
effect on Feb. 1. On that date Mr. Tar- 
rell will join the legal department of the 
Milwaukee ‘Electric & Light Co. and its 
associate companies. 

Mr. Tarrell’s resignation came as a 
great surprise in the capitol. His let- 
ter to Gov. Zimmerman gave no rea- 
son for the resignation, there being but 
a line in the communication which said: 
“I hereby tender my resignation.” The 
resignation of Mr. Tarrell will sang two 
appointments to be made by Gov. Zim- 
merman to that commission within the 
next month. 





ANOTHER COMPULSORY BILL 

Under the provisions of a bill intro- 
duced in the New York Assembly this 
week by Maurice Bloch, Democratic mi- 
nority leader, New York City, a new 
article, 11-b, is added to the highway 
law providing for compulsory motor ve- 
hicle insurance in a state fund; person 
injured or heirs of person killed may 
elect to commence action for negligence 
or take compensation as in case of work- 
men’s compensation, the benefits being 
substantially the same as those accorded 
under workmen’s compensation. 

The bill represents a combination of 
the Straus measure of last year and the 
Massachusetts statute with some of the 
more radical features of the Straus bill 
eliminated. 











Announce the Appointment 
of 


O’GORMAN & YOUNG 
As its General Agents for Essex County, N. J. 


We underwrite only in New Jersey, special- 
izing in AUTOMOBILE INSURANCE. 
Our claim service extends throughout the 
country. Experience Rating of Risks. 
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Aetna C. & S. Made 
Progress During 1926 


SHOWS UNDERWRITING PROFIT 


Surplus Over Liabilities 
$1,366,641; Admitted Assets Gain 
$2,939,969; Comparative Statement 








The financial statement of the Actna 
Casualty & Surety for the year 192% 
shows an increase of $1,366,641 in surplus 
over liabilities and a gain of $2,939,969 
in admitted assets. The company’s state- 


ment of business also disclosed a gain in | 
underwriting profit and loss of $266,681 © 


whereas the 1925 statement showed a loss 
of $15,459. 

It also shows an increase of $54,815 in 
premium income during the past year, 


The total income of the company was 
given as $18,269,384, as compared with | 


$18,150,875 in 1925 or an 
$118,509. 

The book value of bonds increased 
from $12,415,761 to $14,581,917; and the 
book value of stocks was given as $,- 
550,975, as compared with $3,112,256 a 
year ago. The increase in the totals of 
these items was from $15,528,324 to $19,- 
132,892. 

The company’s payment of state taxes 
on premiums increased from $269,988 in 
1925 to $320,273 in 1926. The total tax 
payments amounting to $573,769 was an 
increase of $47,346 over 1925. 

The statement shows total disburse- 
ments of $25,652,727 for the year 1926 
and $23,041,114 in 1925. The total ad- 
mitted assets of December 31, 1926, were 
given as $27,672,539 and the statement 
as of December 31, 1925, gave the total 
admitted assets as $24,732,570. The sur- 
plus over liabilities was given as $7,134,- 
482, which compares with $5,767,804. The 
company’s capitalization remains at 


increase of 


Ledger assets as of December 31, 1925, 
were given as $2,005,079; and as of De- 
cember 31, 1926, they were $2,304,114. 

Net Premium Income 


Following is-a comparative statement of the 
net premium income: 
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GE cic aire xbe40 4650's 26,422 14,518 
Non cancellable health. . 930 7,549 
Auto liability ......... 2,768,999 2,951,961 
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Ma RUA: 6.2%. vec as 185,383 171,708 
SoeRlee acai civaceve 598,025 627,848 

$17,280,797 $17,335,612 


Losses Paid 


The statement of disbursements follows: 
2 1 
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The GLOBE INDEMNITY COMPANY, 
during 1926, increased its 
Premium Income (net)...................... $2,734,000 
FRI Tivchisiti tei 4,640,000 
Voluntary Contingent Reserve ........ 1,120,000 
A cI En eNES. LY -.. - Oe 1,000,000 
December 31, 1912 December 31, 1921 December 31, 1926 | 
First full year Tenth year Fifteenth year = 
\ re ee $2,807,000 $15,131,000 $32,327,000 
aa Liabilities 0 1,552,000 12,117,000 24,827,000 
dy. Voluntary Contingent 
I ca ceenccsccen — ae ee 2,500,000 
"On I ib siisiicisenianniinced , 750,000 750, 000 2,500,000 
-- Surplus ............ 504,000 2,264,000 5,000,000 
‘total Premiums (net) ........ 2,125,000 11,850,000 21,581,000 
a 
sat We record our sincere appreciation of the cooperation 
Bee | that has been so generously extended to us in the up- 
114, building of this institution by our friends throughout 
of ti the United States. 
1926 
a We pledge ourselves to strive ever more earnestly to | 
oe | maintain the highest degree of SERVICE to our repre- 
or90 sentatives and their clients. 
1068 
50.96 
1092 
229,469 
p ge ae 
sn i 
926 
506,003 
261 e Newark, N. J. ‘ President 
784,38) 
a8 “A SUCCESSFUL Company for SUCCESSFUL Agents” 
272,04 
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State Fund of Pa. Is 
Due for a Shake-Up 


DIFFERENTIAL ABOLISHED 








State Treasurer Lewis’ Investigation of 
It Shows Lots of Unfair Competition 
and Graft 





lowing disclosures last week that 
ind offices of Pennsylvania 
filled with “political hacks” 

been the “dumping ground for 
‘al hangers-on who couldn’t make 
unywhere else,” Governor John S. 


Fisher of that state, abolished the dif- 
ferential which permits the Fund to 
write workmen’s compensation insurance 
at rates 10 to 15% lower than those re- 
quired of private casualty companies. 
The investigation was conducted by 
State Treasurer Samuel S. Lewis, one 
of the board of three controlling the 
Fund. 

It was at a gathering of the Pennsyl- 
vania Threshermen and Farmers’ Protec- 


tive Association that Mr. Lewis made the 

» against the differential as “un- 
ir competition” and predicted its abo- 
lition. He intimated a wholesale reor- 
ization will be made in the State 
Fund offices because of the questionable 
practices which his investigation had un- 
covered He stated that the audit 
al licated it had been customary for 

Fund to re-insure its risks with 








friends of its manager until he, as state 
treasurer, became a member of the board 
and compelled advertising for bids for 
re-insurance, 

“Our auditors,” he continued, “discov- 
ered that the Fund was guilty of prac- 


tices that no private insuring company 
would dare to attempt. For one thing 

e discovered over $375,000 of unpaid 
premiums on policies which were con- 


1 


sidered to be in full force and on many 





of which claims were being paid. Just 
imagine that if you can!—a company 
paying claims on policies for which not 


one penny of premiums had been re- 

When Thomas B. Donaldson was 
Pennsylvania commissioner, he advocated 
abolition of the differential, but was 
overruled by William C. Sproul, who was 
governor at the time. Later Samuel W. 
McCulloch, as commissioner, also advo- 
cated the differential be abandoned, but 
Governor Pinchot ordered it retained. 

The insurance commissioner and the 
secretary of labor and industry in the 
Pennsylvania governor’s cabinet, both 
appointive officers, together with the 
state treasurer form the board control- 
ling the Fund. Treasurer Lewis favors 
abandoning the differential, and the two 
appointive members will follow the 
wishes of Governor Fisher in ordering 
its elimination. 

Mr. Lewis said he received assistance 
from former Secretary of Labor Richard 
H. Lansburgh and former Insurance 
Commissioner Einar Barfod in straight- 
ening out affairs of the Fund, but that 
former Commissioner McCulloch had op- 
posed the act empowering examination 
of the und’s accounts. 












MADE MANAGER PA. FUND 

Philip H. Dewey of Gaines, Tioga 
County, was appointed Tuesday by Gov- 
ernor John S. Fisher as manager of 
the Pennsylvania State Workmen’s In- 
surance Fund. 

Mr. Dewey, who is master of the 
Pennsylvania State Grange, a position he 
has held several years, has been active 
in the political life of Pennsylvania. 
Last spring he was a candidate for Re- 
publican nomination for governor, with- 
drawing before the primary in favor of 
Mr. Fisher. He served in the Pennsyl- 
vania General Assembly in 1921, and in 
Tioga County has been justice of the 
peace, county commissioner, school di- 
rector and township supervisor. He suc- 
ceeds Frederick E. Bedale of Greens- 
burg, Pa., who was named manager of 
the fund last summer when Gabriel H, 
Moyer of Lebanon resigned. 
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Commercial Casualty 
New Vice-Presidents 


VAN WINKLE AND _ GARRISON 





Promotions Come as Due Recognition of 
Part Played by Both Executives 
in Company’s Progress 





Winant Van Winkle and W. C. Gar. 
rison were both promoted to be vice. 
presidents of the Commercial Casualty 
when its annual election of officers wa 
held last week. This is in due recogri- 
tion of the splendid service these ty 
officers have given to the company over 
a period of years. Mr. Van Winkle wil 
retain his title as secretary and Mr. Gar. 
rison will still continue as treasurer, 

Mr. Van Winkle joined the company 
in February, 1913, after having hada 
wide executive experience in other com. 
panies. For seven years—1900-1907—he 
had been assistant manager, personal ac 
cident and health departments, U. § 
Casualty, resigning from this position to 
become assistant U. S. manager of the 
Norwich & London. His next connection 
was with the Union National Accident 
as secretary and general manager. Then 
his ability as an accident and health 
underwriter attracted the attention of the 
Commercial Casualty and he came into 
the organization as manager of its per 
sonal accident and health departments 
Mr. Van Winkle is a director of the 
company. 

Mr. Garrison has the reputation o 
being one of the most astute financid 
men in New Jersey. He became afili- 
ated with the Commercial as a director 
when the company was organized it 
1909. In 1919 he was made its treasure! 
and in this capacity he has played @ 
large part in the financial growth which 
the Commercial has enjoyed. This is a 
tested to by the fact that the capitd 
has jumped from $250,000 in 1913 to % 
500,000 at the present time; in_ othet 
words, eight increases in all. 

Along with his other duties Mr. Gar 
rison is chairman of the board of tht 
Federal Trust Co. of Newark of whitt 
C. W. Feigenspan is president. 





GIVEN TESTIMONIAL DINNER 





Event Marks First Anniversary of Pert 
E. Wiles as N. J. State Manager 
For National Surety 
A testimonial dinner was tendertl 
Percy E. Wiles, New Jersey managtt 
for the National Surety on Tuesdai; 
January 18, at the Robert Treat Hotel 
in Newark, by office associates and & 
ecutives. ; 
The dinner marked the first annwet 
sary of Mr.: Wiles’ coming to Newal 
in his new capacity as state manager. # 
was enticed over from his home tow 
in Jersey City in answer to an “urgetl 
business call.” Mr. Wiles, when itt 
duced by the toastmaster, state supe 
visor Herman Beyer of the forgery ba 
department, gave some interesting his 
tory of the early period of his contt® 
tion with the company dating ba 
twenty years and narrating some of 
difficulties of writing surety bon . 
those days. On behalf of the co-wotl 
ers Mr. Beyer presented Mr. Wiles W® 
a solid gold combination watch chart 
Addresses were also made by Geo! 
Kayser, George Winters, Milton J. Git 
ber, Lester Hoffstadt, Ralph Chapma 
John Be Ayers, Samuel C. Wheeler 
Miss Thelma Hirschdofer, all of ™ 
Newark office. Those from the jes 
City office who spoke were R. Carstf 
Jr., J. A. Niblo and Miss Clara Mels 





W. R. BEAVIS IN N. Y. 


W. R. Beavis, manager of Sterling 
fices, Ltd., of London, reinsurance 0 
ers, arrived in New York a few day34 
on his way to Japan, via San Fran 
and Honolulu. -~ 
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AN INDEPENDENCE” 
OPPORTUNITY 


URING the past several 

weeks Independence Repre- 
sentatives have written Contract, 
Banker’s Blanket, Tax Abatement 
and Qualifying Bonds on which the 
premiums have ranged from a 
minimum of ten dollars to a maxi- 
mum of $263,250. 


These bonds have been placed in 
many sections of the country, in- 
cluding New York, New Jersey, 
Tennessee, Illinois, Pennsylvania, 
Washington, Oregon, Louisiana, 
Florida, Georgia and California. 


This wide distribution proves three | 


things—the splendid ability of 
Independence Representatives; the 
popularity of Independence Bonds 
and the unusual Home Office serv- 
ice behind both. 
































































There is an opportunity for a few 


high class agents to secure the 
representation of the Bonding 
Department of the Independence 
Indemnity Company. 


If you are one of them, address the 
Home Office, Fifth and Walnut 
Streets, Philadelphia. 














This Company maintains Human Relations with its Agents, Brokers and Policyholders 





INDEPENDENCE INDEMNITY COMPANY 


Home Office: PHILADELPHIA 
CHARLES H. HOLLAND, President 
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C. H. Boyer’s Deal For 
the Garfield Casualty 


CALLS IT 20TH CENTURY LIFE 


To Start Mar. 1 With Combined Capital 
and Surplus of $600,000; He Will 
Be Its President 





It became known this week that C. H. 
Boyer and a small group of associates 
have purchased the Garfield Casualty of 
Washington, IIl., and will operate it from 
Chicago headquarters as the Twentieth 
Century Life Co. 

The Garfield Casualty had a capital 
of $100,000 and surplus of equal amount. 
The new owners have increased both of 
these to $300,000, in consequence of 
which the Twentieth Century Life starts 
with a combined capital and surplus of 
$600,000. Since its organization three 
years ago, the company has written only 
health and accident insurance; but its 
charter has been amended, and it is an- 
nounced that the company will issue all 
forms of life and health and accident in- 
surance. 

Mr. Boyer, who was vice-president and 
general’ manager of the U. S. National 
Life & Casualty until a year ago, has 
been elected president of the Twentieth 
Century Life, and will be in active 
charge of its operations. Its vice-presi- 
dent and treasurer is C. J. Driever, pres- 
ident of a Chicago realty corporation; 
the secretary is Harold D. Foster, who 
was assistant to Mr. Boyer in the man- 
agement of the U. S. National’s affairs 
and Donald F. Campbell is its ‘actuary. 

Nation-Wide Operations Start Mar. 1 


At present the Twentieth Century is 
licensed in Illinois only; but applica- 


tion for admission to nearly ali states 
will be made immediately. Commencing 
March 1 the company will begin to write 
business on a national basis, and will 
push in particular the sale of monthly- 
payment health and accident insurance, 
combined weekly life and health and ac- 
cident, and intermediate life. 

In this particular field Mr. Boyer has 
been an executive and underwriter of 
national reputation for a quarter of a 
century. As early as 1903 he established 
an industrial department for the General 
Accident Fire & Life, and built its pre- 
mium income in eight years to cores: 
mately a million dollars. In 1911 Mr. 
Boyer established a similar department 
for the National Life, U. S. A, and 
eclipsed even his previous record of 
building up a business that yielded close 
to $4,000,000 in premiums in 1925. 

Two years before this the casualty de- 
partment of which he was manager had 
grown to such proportions that owners 
of the National Life, U. S. A., organized 
the U. S. National Life & Casualty to 
handle the casualty business separately, 
Mr. Boyer continuing as general man- 
ager of the company with the title of 
vice-president. : 

Mr. Boyer stated this week that with- 
out his knowledge, owners of the U. S. 
National Life sold the company a year 
ago, and it was consolidated with the 
Washington Life and the Fidelity Life to 
form the Washington Fidelity National. 
By the terms of sale he was prevented 
from engaging in the insurance business 
for six months; but as soon as that pe- 
riod was ended he commenced making 
plans to re-enter the business at the head 
of a substantial company of his own. 


Organized Without Promotion Expense 

The Twentieth Century Life, as now 
organized, marks the successful consum- 
mation of his plans. It is significant 
that the company was organized with- 


out promotion expense of any kind. The 
stock was not offered to the public, but 
was subscribed entirely by a few per- 
sonal friends of Mr. Boyer. 


Its Board of Directors 


The Twentieth Century’s board of di- 
rectors consists of the following, in ad- 
dition to President Boyer and Secre- 
tary Foster: M.-J. Speigel, head of a 
chain of furniture stores, Chicago; R. E. 
Wilsey, president of the Chicago Bond 
House that bears his name; C. W. Howe, 
a pioneer manufacturer of X-Ray equip- 
ment, Chicago; C. J. Driever, president 
of Cochran & McCluer, Chicago real 
estate firm; Dr. C. O. Getty, a diagnos- 
tician of Chicago; Frank W. Hops, ex- 
ecutive vice- -president of Henry Denhart 
& Co., bankers of Washington, Ill.; H. A. 
Kingsbury, cashier of Henry Denhart & 


i Hops and Kingsbury have 
been president and treasurer respective- 
ly of the Garfield Casualty, and are the 
only directors of that company to be 
retained on the board of the Twentieth 
Century Life. 

Secretary Foster is a graduate of Penn 
State, and started his career as an elec- 
trical engineer. During the war he 
served overseas as an aerial artillery ob- 
server, and still retains the captaincy of 
a Pennsylvania mounted machine gun 
troop. He commenced his insurance ac- 
tivities as an agent on a debit. Later 
he made such an excellent showing while 
attending one of the U. S. National 
Life’s training schools that he was made 
assistant to the company’s general man- 
ager, and served in that capacity until 
the company was sold a year ago. 

The Twentieth Century has leased 
home office quarters in the new Gos- 
sard Building at 100 East Ohio Street, 
Chicago. 





The Detroit Life Bulletin reproduced 
the famous sermon delivered by the late 
Reverend T. DeWitt Talmadge on the 
“Crime of Not Insuring.” 


ACCIDENTAL DEATHS DROP 


Statistics Issued by Newark Safety 
Council Show Increase in Mishap; 
and Accidents in Jersey Town 


According to a statement issued by the 
Newark Safety Council, 47 fewer peopk 
were killed in Newark last year than 
in 1925 although there were 108 mor 


accidents and 370 more people injured 
than in 1925 

There was an increase in traffic acci- 
dents and so-called “public” accident 
such as falls, drownings and wood alco 
hol poisoning. Traffic accidents num- 
bered 2,945 in 1926 as against 2,608 in 
1925, while public accidents numbered 
233 in 1926 and 363 in 1925. 

Passenger automobiles were respons- 
ble for the greatest number of accidents 
deaths and injuries, the totals being 1,57) 
38 and 1,721, respectively, in 1926. The 
1925 statistics attributed 1,379 accidents 
45 deaths and 1,424 injuries to passenger 
automobiles. The number killed by tax: 
cabs dropped from 5 in 1925 to 1 in 19% 
although 116 were injured in the latter 
year compared with 110 in 1925. 

The Newark Safety Council points out 
in the report that despite heavy growth 
in, traffic, coupled with the rapidly in 
creasing number of people on the high- 
ways, the number of fatalities was r- 
duced and the number of accidents kept 
to within a few of last year’s recort. 
This is due to a certain extent to the 
good work of the council, particularly 
among school children and people cross 
ing the highways. 








WANTS STAR GAZERS BONDED 


Under the provisions of a bill intro- 
duced in the Senate today by Thomas 
F. Burchill, Democrat, New York City, 
professional astrologers who read the 
stars for a fee would be compelled to 
pay an annual license fee of $100 and be 
bonded. 








The London & Lancashire Indemnity Co. 


of America 


Announces the Appointment of 


Stokes, Packard, Haughton & Smith 


INCORPORATED 


General Agents 


51 Maiden Lane, New York City 


Sole Representatives For Fidelity & Surety Lines 
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Edward C. Stone’s Indiana Day Talk 


(Continued from page 34) 





stitutional only ‘if provision is made for 
a judicial review of the premiums there 
to be established by the Commissioner 
of Insurance, and not otherwise.” 

Mr. Stone emphasized that one impor- 
tant thing to keep in mind in the con- 
sideration of the Massachusetts experi- 
ment was that the commissioner in fix- 
ing the rates incidentally at least indi- 
rectly fixed commissions. “It is inter- 
esting to note that he has felt justified, 
because of the compulsory feature of the 
law, appreciably to reduce existing rates 
of commissions. His allowance for pro- 
duction expense is but 15% and, if his 
suggestion be followed, the maximum 
amount of commission would be but 
15%,” he said. 


Limits Underwriters’ Discretion 

Continuing he told how the act further 
creates a board of appeal upon motor 
vehicle liability policies and bonds. This 
board passes upon the question of 
whether a given liability or surety com- 
pany is justified in its refusal or declina- 
tion to issue to a particular person a 
motor vehicle liability policy or bond and 
whether it is justified in cancelling a 
policy or bond already issued. The pur- 
pose of this provision is not to leave 
merely to the insurance or surety com- 
pany the sole right of determining who 
of the Massachusetts automobile owners 
may register their cars. Insurance under- 
writers no longer will have free discre- 
tion in deciding whom to insure and 
whom to cancel. A new, far reaching re- 
striction is put upon the business of in- 
surance. And once again, the expense 
of this tribunal is passed along to the 
taxpayer. 

“Some very practical, if only inciden- 
tal, questions arise. Can the new rates 
which the commissioner has in many in- 
stances made lower than existing rates 
be continued? Will the experience of 


all automobile owners in the state be - 


better than those who have heretofore 
voluntarily insured? In the last analy- 
sis, the public pays the bills but the 
trates must be adequate and such as to 
afford the companies a fair profit. It 
certainly will prove an interesting ex- 
periment in Massachusetts and other 
states will undoubtedly watch with real 
interest the outcome as respects rates 
and the general working of the law. In- 
deed, other states well may await the 
outcome of the experiment there before 
fastening a similar law upon their own 
Citizens,” 
Other Things Not To Be Overlooked 
‘ “Incidentally, it must not be over- 
looked that there may be the feeling at 
least upon the part of the great majority 
of the Massachusetts public that, be- 
Cause (as they will suppose) every single 
Person, whether resident or otherwise, is 
obliged to be insured, everybody sued 
will be financially good. It would seem 
to follow that law suits must necessarily 
Merease. It would seem at least that 
Verdicts should increase in size and fre- 
quency. It must be clear in any event 
that there will be more trials, from which 
It will follow that there will be an in- 
tidental increase of cost to the counties 
and to the state for conducting trials 
Whether by jury or before the court. All 
S must amount to a considerable sum 
timately to be paid by the same over- 
tdened taxpayer. 
. +hese same people will certainly be- 
de €, since there is a surely responsible 
fendant, as they would believe, behind 
‘very claim for injuries or death, that 
ty should bring suits where now no 
Suit is brought because there is no in- 
* ance, Easy illustrations of the point 
maiesste are the cases where a guest is 
ee by a host or a relative hurt by 
Other relative. What is to prevent the 
Obile owner, secure because com- 
ened to insure, from admitting liability 
% at the time of accident or later 
= Court and thus making it certain that 


the plaintiff may recover? The fraudu- 
lent and the take claims will certainly 
not cease to exist and the chances are 
tuat the opportunity tor heaping up dam- 
ages is increased. However, all these 
aacter considerations of whatever con- 
sequence may be but necessary evils in 
airiving at a solution of the general 
proDiem and may be but the usual tea- 
.ures of the proposition that ‘hard cases 
make poor law.’” 

Summing up his critical analysis, Mr. 
Stone gave as its chiet, outstanding tea- 
ture the fact that it was legally compul- 
sory. He does not believe that compul- 
sion will ever be popular since it is often 
hard to enforce and leads to evasion al- 
most invariably. 


Suggests a Voluntary Plan 


Having reviewed the disadvantages of 
the Massachusetts law, Mr. Stone said 
that it certainly followed, that if any bet- 
ter remedy may be tound, it should be 
suggested, if not urged, upon any law- 
maker who insists that some law be im- 
mediately passed. “Our first considera- 
tion,” he urged, “should be to see 
whether some remedy may not be sug- 
gested which will do away with all legal 
compulsion and still accomplish substan- 
tial justice. At once there comes to our 
mind the situation with which legisla- 
tors were confronted when workmen’s 
compensation acts were first considered. 

“Under many state constitutions, it 
was felt that a compulsory workmen’s 
compensation act would be unconstitu- 
tional. The New York Court of Appeals 
actually so decided in the lves case. To 
get around this possible objection of un- 
constitutionality, a certain procedure was 
suggested which operated as a burden 
or a penalty or an incentive or an in- 
ducement (however one may term it) as 
a result of, and because of, which bur- 
den, penalty, incentive, or inducement 
employers voluntarily took out the so- 
called workmen’s compensation policies. 

“This inducement or incentive volun- 
tarily to take out insurance was accom- 
plished by depriving employers of three 
defences they formerly had to suits 
brought against them by their employes: 
(1) contributory negligence; (2) assump- 
tion of the risk; and (3) negligence of a 
fellow servant. The result was that 
rather than be in the position of being 
thus burdened or penalized, as one 
might put it, or of being subject to law 


suits with these. defences gone, employ- ~ 


ers voluntarily chose to take out com- 
pensation policies.” 
What It Calls For 


This led Mr. Stone easily and naturally 
to his plan for widespread voluntary in- 
surance. It calls for a very forceful in- 
ducement or incentive, or burden, for 
voluntary action which would deprive the 
operator of his right, after an accident 
for which he was solely to blame, to op- 
erate all automobiles unless and until he 
put up some security for the judgment 
which might be obtained as the result of 
that accident. 

He added: “An equally effective in- 
ducement or incentive or burden or pen- 
alty, if you please, to’ voluntary action 
upon the part of an automobile owner 
would be to deprive him of the use of 
his car upon the highways of the state 
in which the accident occurred, that is, 
prevent his car from being thereafter 
used by anyone,—if he or any person 
using his car with his express or im- 
plied consent was solely to blame for 
that accident, unless and until the owner 
put up some security for the results of 
that accident. ‘ 


Motorist Gets Preliminary Court 
Hearing 


“In this connection, it might be well 
to observe that the Massachusetts court 
said (see opinion of the Justices, 251 
Mass. at p. 598), ‘the operation of such 
an instrumentality (referring to the au- 


tomobile) in public places is not a natu- 
ral right. It is subject to reasonable 
regulation for the benefit of the general 
public.’ If we put into effect these sug- 
gested burdens, penalties, inducements, 
or incentives, however one may term 
them, ‘for the benefit of the general pub- 
lic,’ automobile owners and operators are 
at once put in the positions (1) where 
they must operate their cars so as to 
avoid all accidents or at least serious 
ones, or (2) where they must lose their 
right to operate and to use their cars 
‘in public places’ unless and until they 
voluntarily do something to protect the 
victims of their accidents. 

“We need not be too arbitrary in the 
matter. We may easily afford an auto- 
mobile operator or owner a preliminary 
hearing in some form in some court of 
competent jurisdiction upon the proposi- 
tion whether ‘he was wholly to blame for 
the particular accidént. 
frees him from blame for causing this 
accident, he will go on as before and 
may continue to operate or to use his 
automobile. If, however, the court finds 
him solely to blame for the accident, our 
suggestion is that the court take such 
action as will bring about the result that 
he cannot continue to operate any auto- 
mobile or to use either himself or by 
anybody else the particular automobile 
concerned in the .accident, unless and 
until he puts up such security as the 
court may order up to, say, $5,000, which, 
by the way, is the amount of protection 
usually given in a liability policy, to pay 
any judgment that later may be awarded. 


The Plan’s Most Important Point 


“But we will further provide (and 
kere is to be noted the most important 
part of the suggested remedy) that, if 
he has a liability policy, already issued 
with the usual $5/10,000 limits applicable 
to the accident in question, the court 
shall accept it as adequate security. If, 
then, the owner has previously, although 
voluntarily, taken out a policy of auto- 
mobile liability insurance, or if the op- 
erator has seen to it, also. previously but 
voluntarily, that he has protected before 
his accident by a policy of automobile 
liability insurance, he may still uge his 
own automobile and operate any auto- 
mobile. If, however, he fails to have 
available such a policy and is otherwise 
without financial ability to pay judg- 
ments, the owner may no longer use 
either himself or by anyone else the au- 
tomobile involved in the accident upon 
the public highways and the operator 
may no longer operate any automobile 
upon the public highways.” 


- How To Make It Effective 


To give his audience a clear picture 
of how this suggested remedy might be 
put into effect, Mr. Stone told how the 
injured party, after an automobile acci- 
dent had occurred, would have the right 
to bring promptly a preliminary hearing 
in court, either as a part of his action 
for damages or otherwise. “In this hear- 
ing,” he added, “the court would make 
an inquiry into the facts concerning the 
accident. It would first determine 
whether the operator was wholly to 
blame for the accident, and, if the opera- 
tor was not the owner, whether the car 
was used with the owner’s express or im- 
plied consent. 

“If the court found that the operator 
was wholly to blame or, if the operator 
was not the owner, that the car was 
being used with the express or implied 
consent of the owner by an operator 
who was wholly to blame, the court 
would order that the defendant, whether 
operator or owner, put up such security 
up to, say, $5,000, as a sum which the 
court would think proper to pay any 
judgments which later might be awarded. 

“If the defendant operator failed to 
put up this security, the court would re- 
port that fact to the state authorities 
who would in the case of residents there- 


If the court © 


‘to be seen: 


upon suspend the operator’s license until 
the security was put up. In the case 
of non-residents, the court would enter 
an order prohibiting the defendant from 
further operating automobiles in the 
state upon the public highways until that 
security was put up. 


Applies to Both Owner and Operator 


“If the defendant was the owner as 
well as the operator of the automobile 
or, if the defendant owner was not the 
operator but his car was being used with 
the owner’s express or implied consent 
by an operator wholly to blame for the 
accident, the state authorities, upon no- 
tice from the court, would likewise sus- 
pend the registration of the resident’s 
automobile so that that particular car 
could no longer be used upon the high- 
ways until that security was put up. If 
the defendant was a non-resident, the 
same result would be accomplished by a 
court order. 

“Incidentally, as we have already 
pointed out and as again we observe, 
there is this most important provision 
of the suggested law, to wit: that the 
court shall always accept as adequate 
security a policy of automobile liability 
insurance, in ordinary form, with the 
usual $5/10,000 limits, previously al- 
though voluntarily taken out, applicable 
to the accident in question.” 


The Results To Be Derived From It 

Giving a picture of the result of this 
suggested remedy, Mr. Stone said: “It 
will be that, before any person, whether 
owner or operator, will operate an auto- 
mobile or permit his motor vehicle to be 
operated, he will be in this position: If 
he has not already. taken out automobile 
liability insurance, he must make up his 
mind either (1) to be so very careful 
in operating his automobile that (a) no 
accident will occur (b) no accident will 
occur of such seriousness that he can- 
not himself put up the necessary secur- 
ity, or (2) to take out voluntarily, or 
voluntarily to see that he is protected 
by a policy of automobile liability insur- 
ance. 

“Otherwise, upon the occurrence of an 
accident, he ‘will be in the position where 
he may lose his license or where he mav 
not be able to operate any car if merely 
an operator or, if an owner, in the posi- 
tion where he will own a car that may 
not be used upon the public highways. 

“We have here, then, an inducement 
to safety in that extra precaution would 
be required; and an inducement to safety 
is a most important consideration. Or, 
viewing the matter from the other angle, 
we have an inducement or incentive be- 
fore the occurrence of accidents volunta- 
rily to take out ‘a policy of automobile 
liability insurance.” 

Would Remove All Discrimination 


As to its advantages he showed how 
all legal, actual compulsion was taken 
away. “Every automobile owner and 
every automobile operator still have a 
choice. Full freedom of action is still 
theirs. Each owner and each operator 
may, on the one hand, do the easy thing 
and take out or see that he is protected 
by an automobile liability insurance pol- 
icy or, on the other, he may say to him- 
self, ‘I will not voluntarily take out or 
arrange to be protected by an automo- 
bile liability insurance policy, because I 
am going to be so careful that no acci- 
dent will happen’ or ‘I am going to be so 
careful that no serious accident will hap- 
pen, so serious that I cannot put up the 
security the court will order for the con- 
sequences of that accident.’ Thus he vol- 
untarily chooses (1) to take out auto- 
mobile liability insurance or (2) to take 
extra care to avoid at least serious ac- 
cidents. 

“There are other advantages quickly 
Those who are now insured 


will have to do nothing. They wiil go 
(Continued on page 46) 
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SPENCER WELTON SPEAKS 





Gives An Interesting Appraisal of Direct 
Mail Pieces at the N. Y 
Advertising Club 
Spencer Welton, president of the New 
Yerk Indemnity and formerly an adver- 
tising executive. talked to the members 
of the Direct Mail Group of the Adver- 
tising Club of New York recently on the 
subject of direct mail. Mr. Welton told 
his hearers what he thought of the direct 

mail matter he received each day. 

Some of the leading men in the adver- 
tising profession were on hand to listen 
to Mr. Welton. And he gave a highly 
illuminating talk on a subject with which 
he is thoroughly familiar as a result of 
the broad training he has had in the 
field of publicity and advertising. It was 
an overflow meeting. 

Some of those that heard the talk said 
it was one of the best-of the year and 
that the heads of the group had scored 
a “ten strike” in getting Mr. Welton to 
discuss the subject of direct advertising 
with them. His criticisms of the direct 
mail pieces before him were splendid, 
and he offered many constructive com- 
ments and suggestions. 

Mr. Welton was at one time associated 
with the advertising agency of Charles 
Austin Bates, one of the leading adver- 
tising men of the country. Several 
young men who were under the tutelage 
of Mr. Bates in those days have since 
become leaders in the advertising busi- 
ness. 


COMPULSORY AUTO CONFERENCE 








Philadelphia and New Jersey Officials 
Hold Preliminary Meetings; Both 
States Opposed to Legislative Action 
A conference between members of the 
State Chambers of Commerce of New 
Jersey and Pennsylvania to decide what 
acticn should be taken on coming legis- 
lation in both states on compulsory lia- 
bility insurance was held last week at 
the Hotel Bellevue-Stratford, Philadel- 


ia. 

Willard I. Hamilton, vice-president of 
The Prudential and president of the New 
Jersey State Chamber of Commerce, rep- 
resented New Jersey. The meeting was 
a preliminary one and many recommen- 
dations were discussed. These recom- 
mendations will be more fully discussed 
at the next meeting which will be held 
in the near future. 

The automobile compulsory bill which 
was brought up last year at Trenton was 
defeated after much debate and opposi- 
tion on the part of insurance companies 
and the State Chamber of Commerce. It 
is expected that more pressure will be 
brought to bear this year to again defeai 
the proposition. 

The same condition now exists in 
Pennsylvania and the conference was 
held because the Pennsylvania Chamber 
of Commerce declared that it was im- 
perative that the two states act in con- 
cert in any legislation affecting the mo- 
torists, as their interests were so closely 
allied. 


R. J. MacCANN’S NEW POST 


R. J. MacCann, who has been con- 
nected with the Union Indemnity in a 
number of underwriting capacities for the 
past few years in both the New York 
eastern department office and the field, 
is now located with the Auf Der Heide 
Agency of West New York, N. J., which 
represents the Union Indemnity in that 
city. Mr. MacCann is quite a student 
of depository bond underwriting. 








AN UNTIMELY FATE 

A young man, wishing to insure him- 
self, was asked: 

“Are your parents alive?” 

“No, sir; both dead.” 

“How old was your father when he 
died ?” 

“One hundred and five.” 

“Good gracious! And what was the 


cause of his death?” 
“Fell off his bicycle going to work.”— 
Epworth Herald. 


TO OPEN CALIFORNIA BRANCH 





N. Y. Indemnity’s New Office To Be 
Located in San Francisco; Harry 
Leonard To Be In Charge 
President Spencer Welton of the New 
York Indemnity makes known this week 
that his company will open a northern 
California branch office on or about Feb- 
ruary 1. It will be located in San Fran- 
cisco for the handling of casualty and 
surety lines in that territory. Its man- 

ager will be Harry Leonard. 

Mr. Leonard has recently been affil- 
iated with the Metropolitan Casualty and 
has built up a wide reputation as a cas- 
ualty and surety man over a period of 
twenty years in California territory. The 
appointment was made by Herman 
Schroeder, vice-president, in charge of 
the company’s Pacific Coast department. 


LAW’S STATE CHART OUT 

Harrison Law, of Nutley, N. J., has 
published the 1927 edition of “Law’s 
State Chart,” giving the States to which 
all fire companies are admitted. The 
chart also gives companies admitted in 
only one State, underwriters agencies, 
facts about annual statements and tax 
statements, reinsurances effected over a 
period of five years, and the names of 
all the insurance commissioners. 





I Need Surety Men 


The New York Indemnity Company needs a number of good all-around 
surety men to become branch managers and assistant branch managers in 


CLEVER AUTO BOOKLET 


An automobile booklet, just published 
by the Norwich Union Indemnity, has a 
front cover design which is a combina- 
tion of automobile tire and wheel, bump- 
ers and mudguard, shaped like a dollar 
sign. The copy which follows begins in 
a chatty fashion by saying: “You 
wouldn’t give a signed blank check to a 
shifty looking stranger or leave your safe 
deposit box on the floor of the vault,”— 
and leads up to the conclusion, “But— 
when you drive your car without ade- 
quate insurance—you do those very 
things.” 

The appeal for automobile insurance 
is cleverly worked up and strengthened 
by the use of human interest pen 
sketches. The concluding thought is: 
“Remember, driving an uninsured car 
even as far as our office is like giving 
away a signed blank check.” 





NEW INSURANCE EDITOR 
John C. Leissler has been appointed in- 
surance editor of the Chicago “Journal 
of Commerce.” 





The Union Trust Co., 120 East Market 
Street, Indianapolis, Ind., has been ap- 
pointed general agents of the Royal In- 
demnity. 


various parts of the Country. 


The jobs I have in mind seem to me to be splendid opportunities for 


men of demonstrated ability and initiative. 


The men I really want to get in touch with are the capable fellows who 
have been a little in the back-ground—men who have the stuff but who have 


been standing in the shadow of someone else. 


I want men who feel they have reached the limit of their present oppor- 
tunities and want a chance to grow up and I will give them an opportunity 
to grow into positions of importance in the communities to which they are sent. 


Communications sent to me and marked “Personal” will be treated as 
strictly confidential. 


i 


NEW YORK INDEMNITY, 
SPENCER WELTON, President. 








I | 


WANTED 


By large casualty and surety 
company located near New 
York City, an assistant in 
Home Office Agency Depart- 
ment. Both field experience 
and familiarity with Home 
Office routine desirable. State 
age, experience, salary de- 
sired. Confidential. Reply to 
Box 1056, The Eastern Un- 


derwriter, 86 Fulton St., New 
York. 














MADE GENERAL AGENT 

Leroy G. Withey has been made gen- 
eral agent of the Metropolitan Casualty 
at Grand Rapids, Mich., for all its cas 
ualty and surety lines. Mr. Withey -was 
associated for 20 years with the Grinnell- 
Row agency at Grand Rapids and super- 
vised their extensive development of cas- 
ualty lines. He was also head of the 
Withey Insurance agency, which handled 
all forms of insurance and bonds. 

Mr. Withey’s general agency will cover 
Kent, Ottawa and Muskegon counties 
and his offices will be located in the 
Michigan Trust building. 
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Richardson’s Analysis 
Of 1926 Conditions 


DISCUSSES ACQUISITION COSTS 





Believes Present Surety Situation Will 
Settle Itself Under Diplomatic Guid- 
ance Rather Than Force 





Frederick Richardson, U. S. manager, 
General Accident, in his 1926 review of 
casualty conditions which appeared in 
the “Journal of Commerce” annual in- 
surance review last week, said that most 
casualty companies will make good state- 
ments, but few will show a great deal in 
the way of underwriting profits. He 
cited both compensation and health in- 
surance as unprofitable, and he said that 
those companies which decided not to 
issue non-cancellable forms have seen 
the wisdom of their decision. 

On the much discussed subject of ac- 
quisition cost rules, Mr. Richardson said: 

“There was a distinct lull during the 
year in the controversy concerning the 
casualty acquisition cost rules. The 
scene shifted and a plan of limit com- 
missions and the number of agents in the 
surety business took the center of the 
stage. It is doubtful, however, whether 
the last has been heard of the subject, 
mainly for the reason that the enforce- 
ment of the rules by the New York In- 
surance Department rests rather upon 
the individual will of Mr. Beha, whose 
vigor and ability have placed him in a 
commanding position, than upon those 
constitutional principles which guaran- 
tee the rights of citizens and corpora- 
tions to conduct their business with a 
reasonable freedom. 

Favors Diplomacy Rather Than Force 

“Although there have been threats of 
retaliation from insurance commissioners 
who do not share his views, it is ques- 
tionable whether it is in the best inter- 
ests of the public and the business to 
force an issue which may now be left 
to settle itself under the diplomatic guid- 
ance of those who are best qualified to 
harmonize the conflicting interests. That 
this is not an insuperable task is quite 
apparent to the best minds in the busi- 
ness and given a reasonable amount of 
flexibility in the application of the rules 
the rest should be easy. 

_ “The task could have been approached 
in a different and perhaps better way, 
but if the desired results can be accom- 
plished under the plan without undue 
hardship to any company there is noth- 
ing more to be said. Everything de- 
pends upon whether we are going to look 
upon every little infraction as a crime. 
Insurance departments have enough to 
do already without being made catspaws 
for pulling everybody’s chestnuts out of 
the fire.” - 

Tribute to Samuel Appleton 

Discussing the advent of new casualty 
companies he said that almost without 
exception all of last year’s formations of 
any moment were offshoots of old estab- 
lished offices engaged in principally fire 
lines. They have so far made very lit- 
tle impression upon the growth of the 
old companies. It was his prediction, 

Owever, that these new formations with 
their strong financial backing and wide 
connections will indubitably reduce 
sooner or later the momentum of pro- 
duction of individual companies. “This 
iN itself will not be an unmixed evil,” 

e added. 

In closing, Mr. Richardson paid a 
tribute to Samuel Appleton, the pioneer 
of liability insurance in America, and 
said that his passing marked the close 
of the early chapters of liability insur- 
ace in this country. 


HOWARD BRICKELL DEAD 
Howard Brickell, who was one of the 
Ploneer casualty underwriters on the Pa- 
tific Coast, died last week. Mr. Brickell 
Was head of the general agency firm of 
Landis & Brickell, which represents the 
Uni on Guarantee & Accident and the 
tited Fireman’s. He joined this gen- 
agency seventeen years ago. 





GOES ON 20% DIVIDEND BASIS 





Commercial Casualty’s Decision Reflects 
Healthy Growth; All Officials Re- 
elected; W. G. Mennen Director 


The Commercial Casualty, which 
closed 1926 with an aggregate premium 
volume of $10,500,000, the largest in its 
history, decided last week to go on a 
20%-annual dividend basis. The rate had 
formerly been 16%. 

Officials of the company are pleased 
with the results of the past year. The 
premium increase was $1,250,000; the as- 
sets jumped from $10,900,000 to $13,500,- 

; the capital was raised from $2,000,- 
000 to $2,500,000 and the surplus gained 
about $2,500,000. 

At the stockholders’ meeting last week 
Christian W. Feigenspan was re-elected 
president. Just a few days previous it was 
announced that Mr. Feigenspan had also 
been elected president of the Federal 
Trust Co. of Newark. 

_J. Horace Shale was re-elected first 
vice-president and general manager; Ed- 
win C. Feigenspan, second vice-presi- 
dent; Winton C. Garrison, vice-president 
and treasurer, and Winant Van Winkle, 
vice-president and secretary. William C. 
Mennen was added to the directorate. 





A. G. OAKLEY HOST AT DINNER 


A felicitous affair was held a few 
nights ago when Alonzo G. Oakley, who 
is joint New York manager of the 
United States F. & G. together with Ed- 
ward R. Lewis, gave a dinner at the 
Union League Club, N. Y., to a few of 
his friends and associates in the New 
York office. The toastmaster was Ed- 
win Gates Babcock, one of the big pro- 
ducers of the branch. Incidentally it was 
Mr. Oakley’s 26th anniversary with the 
company. 

The entertainment was in perfect taste 
and the speech making by Mr. Oakley’s 
associates indicated the high esteem in 
which he was held. Those who spoke 
were: Kenneth H. Wood and Wm. H. 
Estwick, assistant managers; Murray 
Jenkins, one of the trial counsels, and 
Mr. Lewis. 





C. S. VAN RENSSELAER DIES 


C. S. Van Rensselear, vice-president, 
American Surety, passed away last week 
at his home in New York City, at the 
age of 67. 

Mr. Van Rensselaer was an assistant 
United States district attorney under 
Elihu Root, retaining the position under 
three of Mr. Root’s successors. He took 
an active interest in politics as a Re- 
publican, and once ran for Congress. He 
became counsel for the American Surety 
in 1891. He was also a director of the 
Croton Railroad and the Van Rensselaer 
Estates Company. 





COMPENSATION MONEY SUIT 


Through James A. Hamilton, State In- 
dustrial Commissioner, Stefano Pernice, 
of 549 East 18lst street, New York, is 
being sued by the State of New York. It 
is alleged that he owes a premium of 
$127.98 to the insurance fund of the 
Workmen’s Compensation Bureau. The 
action has been filed in the Fifth Dis- 
trict Municipal Court. The State con- 
tends that Pernice was in business at 
2363 Arthur avenue, and the payments 
are due under the Workmen’s Compen- 
sation Act. 





NEW COMPANY TO ORGANIZE 


The Greater City Surety & Indemnity 
Corporation is the name of a new cas- 
ualty and surety company which has filed 
its intentions to operate with the New 
York Insurance Department. It is to 
take the place of the Atlantic Surety 
& Indemnity, whose notice of incorpora- 
tion was filed with the department some 
weeks ago, as it was found that that 
title conflicted with that of another com- 
pany. The new company is to have 
$250,000 capital and $125,000 surplus. 





















































All the Jugglers are not 
in Vaudeville 


Balanced accounts don’t always mean hon- 
est bookkeeping. Unfortunately, all the jug- 
glers are not in vaudeville. 


Consider, for example, that Memphis bank 
teller who disappeared last October, leaving 
a shortage of $463,000. For three years he 
had juggled his accounts so cleverly that 


fifteen audits failed to disclose any discrep- 
ancies. 


The treasurer of a religious organization in 
Richmond was also found recently to be a 
talented juggler. So skilfully had he manipu- 
lated his accounts during the last six years 
that he managed to get away with $92,000, 


despite quarterly audits by certified public 
_accountants. ‘ 


There is no preventive for dishonesty! But 
thereisaneffective antidote—Fidelity Bonds, 
in adequate amounts! Fidelity Bonds make 
good the losses caused by dishonesty and 
counteract the effects. 


FIDELITY AND DEPOSIT 
COMPANY 


of Maryland 


re 


| BURGLARY 
| INSURANCE 


BALTIMORE 


FIDELITY AND 
SURETY BONDS 





This is a good season for the solicitation 


{? Few Words to Wise Surety Agents: 
of Fidelity Bonds. I 
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E. C. Stone’s Talk 


(Continued from page 43) 

along just as they now are, because their 
present policies will be sufficient under 
the law and will be accepted as adequate 
security in the working out of the law. 

“In addition, the law will apply to 
everybody, both residents and non-resi- 
dents. All discrimination against resi- 
dents is immediately removed. The per- 
son who comes from out of the state will 
be attended to by an order of court in 
the event that he does not have auto- 
mobile liability insurance or otherwise 
cannot put up the necessary security. The 
person within the state, if he does not 
have a policy or cannot put up the se- 
curity, will have his license or the reg- 
istration, as the case may be, or both, 
suspended by the state authorities. 

“Moreover, the policy, being one vol- 
untarily taken out, will be the ordinary 
automobile liability policy now issued 
which covers anywhere within the terri- 
torial limits of the United States or Can- 
ada and so both within and without the 
limits of any state. It will also extend 
coverage to accidents occurring upon pri- 
vate property as well as upon the public 
highways.” 

Just One Disadvantage 


Mr: Stone then stated that the only 
possible disadvantage in his suggested 
remedy was that those who were not al- 
ready insured would be theoretically per- 
mitted to have one uncompensable acci- 
dent. Commenting on this point he de- 
clared: “But it is to be observed that 
even under the Massachusetts law there 
will be many uncompensable accidents,— 
those caused even in Massachusetts by 
the out-of-state automobilists and_ all 
those occurring upon private property as 
well as those occurring outside of Mas- 
sachusetts. 

“As respects the suggested remedy, 
however, the incentive always to be in 
the position to operate any atitomobile 
or at least to have the full use of one’s 
own car is so strong that the average 
person will be certain in some way to 
protect himself either by using extra pre- 
caution to avoid accidents or by volun- 
tarily purchasing an automobile liability 
insurance policy. Automobiles are pur- 
chased for use, either pleasure or busi- 
ness.. An automobile which may not be 
used is something no one wants. It is 
submitted, therefore, that practically 
everyone will voluntarily insure, or at the 
very least will use the extra care neces- 
sary to avoid accidents. Doing either 
will accomplish all that could be desired. 

“If it be true that at the present time 
80% of all cars operated are purchased 
upon the installment plan, it is at once 
obvious that the owners of these cars 
will be in the insuring class. No person 
who advances money upon a car will 
wish to take the chance of having thrown 
back upon him a car which cannot be 
used upon the public highways. If a 
person can no longer use his car, he will 
not be likely to continue his installment 
payments. The person financing the car 
will naturally insist that, in addition to 
the ordinary fire and theft policies, an 
automobile liability insurance policy be 
taken out.” 

Preventing Serious Accidents the Goal 

In his talk Mr. Stone didn’t lose sight 
of the fundamental, underlying evil which 
has occasioned the agitation for compul- 
sory automobile liability insurance and 
other remedies. He said it was not that 
certain persons wholly to blame for in- 
juries occurring to others are financially 
irresponsible but that serious accidents 
causing injury to person and property 
do occur because of the use of automo- 
biles. 

“The fundamental, underlying evil 
never to be lost sight of and, therefore, 
to be corrected, is the reduction of the 
number of accidents due to autdmobiles 
and the continual, perpetual striving for 
the ideal of preventing at least all seri- 
ous accidents,” he emphasized. “No one 
realizes more than I the fact that it is 
probably impossible entirely to wipe out 
automobile accidents particularly upon 


Consult Your Agent or Broker 
As You Would Your Doctor or Lawyer 


N our this, thirtieth year, we point with pride to 
the fact that the resources of the United States 





Fidelity and Guaranty Company have passed fifty-one 
millions—far greater than those of any other company 
in the casualty-surety business exclusively. 
An aggressive agency force, plus efficient under- 


Why? 


writing and claim service, is the answer. 


Claims paid since 1896—$135,439,138.31 








United States Fidelity and Guaranty Company 


Home Office: Baltimore, Maryland 


the public highways of our cities and 
towns, but in the desire to cure an in- 
cidental evil, even though it may be in 
many instances a very serious and hard 
one, we should not overlook this real, 
fundamental, underlying evil, to wit: ac- 
cidents will and do happen. If accidents 
can be entirely prevented, of course, the 
evil here discussed and sought to be 
remedied will be done away with, but 
in’so far as accidents can be and are 
reduced both in number and in serious- 


ness, the precise evil complained of can , 


and will be reduced.” 


Suggests Other Safeguards 


Concluding he said: “The remedy here 
suggested in place of compulsory auto- 
mobile liability insurance will aid mate- 
rially in the work of preventing acci- 
dents as already pointed out, but what 
every lawmaker should have constantly 
in mind, whether or not he believes in 
providing the remedy here set forth or 
any other solution, is to pass every con- 
ceivable and reasonable form of law the 
result of which may be at the very least 
to reduce the number and the seriousness 
of accidents and to attempt the ideal of 
preventing all accidents. Laws should 
be passed not only as respects the man- 
ner in which and the speed at which 
automobiles may be operated but to re- 
quire operators to pass examinations be- 
fore they may receive licenses. Some 
public authority should have the right 
under proper circumstances to suspend 
or revoke licenses to operate and also 
registrations of automobiles. Laws and 
regulations should be passed with regard 
to the mechanical apparatus of automo- 
biles to see that brakes are proper and 





sufficient, that lights are of the right 
kind and properly adjusted. 
“In addition there should be a rigid 


enforcement of all regulations and laws © 


and a ready cooperation between the 
courts on the one hand and the licensing 
authorities on the other to help to. keep 
down the number of careless and reck- 
less operators. There should be the full- 
est cooperation between all good citi- 
zens and the police authorities to help 
to bring about a reduction in the num- 
ber of and lessening of the seriousness 
of automobile accidents.” 


EXAM. FOR INDUSTRIAL JOB 


The Civil Service Commission will hold 
an examination February 19 for the po- 
sition of assistant to the chairman of the 
industrial board, New York office, State 
Department of Labor. One immediate 
appointment expected at $3250. 

The duties include assisting the chair- 
man of the industrial board in all duties 
that relate to work of the board, mak- 
ing legal research on points of law in- 
volved in cases and preparing memo- 
randa thereon, examining records in 
compensation claims, preparing digests 
of testimony, interviewing and corre- 
sponding with persons interested in mat- 
ters pending before the board, acting as 
special referee, preparing reports and 
statements for publication. 

Candidates must be graduates of a 
recognized college or law school course 
for which a degree is granted, or must 
have at least a high school education 
together with extensive experience under 
the compensation law. Written applica- 
tion must be in hands of commision by 
February 5. 











CASH CAPITAL 
$2,500,000.00 
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EXTENDS AVIATION COVERAGE 


Hartford Accident & Indemnity 
Broadens Its Disability Policies To 
Pay Indemnity To Air Travelers 

Following in the footsteps of the 
Standard Aecident and Maryland Casu- 
alty, the Hartford Accident & Indem- 
nity has extended its leading accident 
and disability policies to cover passenger 
aviation under restricted conditions. This 
action is in recognition of the devclop- 
ment of commercial aviation, the im- 
provement of conditions of safety and 
regulations, and the need of some form 
of protection on the part of the travel- 
ing public. 

The company will hereafter pay in: 
demnity to the extent of the minimum 
amount provided in the policy (exclud- 
ing “double” or “triple” indemnity, if any, 
specified in any such policy) for any 
loss resulting from accidental injuries 
caused by the hazards of aviation while 
the insured is riding as a passenger for 
hire in a duly licensed passenger air- 
craft, operated by a licensed pilot, from 
one airport to another in the course of 
air commerce. 








TOWNER SPEAKS IN ASHEVILLE 

R. H. Towner, head of the Towner 
Rating Bureau, spoke on Wednesday be- 
fore the annual convention of the Asso- 
ciated General Contractors of Asheville, 
N. C. Mr. Towner’s subject was “Con- 
tract Bonding.” 





President Loomis’ Talk 


(Continued from page 6) 

“The new securities purchased during 
the year aggregated $5,659,896.05. These 
investments were made at an effective 
rate of about 5.15%.” 

Policy Loans 

As to policy loans, Mr. Loomis made 
these comments: 

“The item of Policy Loans in the fore- 
going list of assets may deserve a word 
of comment. A policy of life insurance 
is a most unique security. No other 
form of investment largely held by the 
public may be compared with a policy 
of Life or Endowment Insurance in re- 
spect to its value as emergency collateral. 
But because this most necessary protec- 
tion may be lost by non-payment of the 
loan, a life insurance policy should, in 
general be reserved as the last collateral 
to be encumbered. If your policy is s0 
encumbered, the discharge of the encum- 
branc in whole or in part should at once 
be planned and systematically carried 
out, in order that the security may be 
free for any subsequent emergency, at 
to prevent the possibility of losing the 
protection. Payments in reduction of 
policy loans will be received at the Home 
Office in any amount, at any time, with 
an adjustment of interest at the time of 
payment. 

“The company’s actual mortality for 
the year 1926 was 52.6% of the expected 
as compared with an average of 554% 
for the past ten years. Sound under- 
writing and careful selection in the field 
have together furnished these very sat- 
isfactory results.” 

New Home 

“On June 24, 1926, the company moved 
into its new home office building, t 
ferred to in last year’s annual report. 
The new site, providing as it docs light 
and air on all sides and quiet surrount 
ings, has proven to be a most desirable 
and satisfactory location. The cost of the 
new building and the land balances al- 
most exactly the amount received for the 
company’s former home office property: 

“Every effort is made to conduct the 
affairs of your company prudently am 
with sound economy. The expense ° 
management shows continued improve 
ment in the favorable ratios of the pre 
ceding year. The ficld force was mate 


rially strengthened during the vear, both 
by an increase in the full time organiza 
tios and by the satisfactory progress 
made in the company’s program © 
cation.” 
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